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YEAR’S REV ISRARY 
LOSSES IN THE WEST 





Incendiaries Were Responsible for 
More Fires Than Usual in 
the Country 





WAR HAS HAD BIG EFFECT 





Speeding-Up Process Has Brought in 
More Physical Hazard in Manu- 
facturing Industries 





In reviewing 1917 fire losses in the 
central west the one outstanding fea- 
ture is the number of incendiary fires. 
The war has affected the fire insurance 
business, as it has almost every other 
activity, The increased number of in- 
cendiary fires can be attributed directly 
or indirectly to the war. An interesting 
feature of the situation is the fact that 
the smaller risks that burned will con- 
tribute very largely to the loss figures 
for the yc -..- The big, prosperous 
manufacturing plants are well guarded, 
have up-to-date alarm service, employ 
a sufficient number of watchmen, and 
are in every way safeguarded. The in- 
cendiary finds the smaller risks more 
accessible, and for that reason the 
great bulk of the incendiary fires have 
occurred in the smaller mills and man- 
ufacturing plants. 


Shingle Roof Losses 


As the various phases of last year’s 
loss record, are analyzed, the war’s ef- 
fect can easily be seen. For instance, 
during the year there was a noticeable 
increase in the number of shingle roof 
losses. This was partially due to the 
dry weather in the fall but is princi- 
pally attributed to the fact, it has be- 
come necessary for many householders 
to use cheap, inferior coal, throwing a 
large number of sparks, the combus- 
tion being imperfect. In many commu- 
nities coal has been hurriedly substi- 
tuted for natural gas as fuel, without 
the necessary changes being made in 
flues and the heating apparatus. 

I. W. W. Menace 

Probably the greatest number of in- 
cendiary fires can be traced to the ac- 
tivities of the Industrial Workers of 
the World. Most of the fires for which 

(CONTINUED ON PAGE 14) 
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Dry Goods Association Finds 
Many Losses Unpaid 





P. A. Bergner, receiver of the Insur- 
ance Exchange of Members of National 
Retail Dry Goods Association, has filed 
a suit in chancery in the superior court 
at Chicago for collection of contingent 
liability of members. A large number 
of losses are unpaid and the collection 
is for the purpose of paying them and 
the expenses incident thereto. Some 
121 persons and firms are made defend- 
ants, who are scattered over the United 
States, and amounts demanded range 
from $10 to over $600. Service on the 
defendants was procured by reading to 
the director of Trade and Commerce 
at Springfield, Ill., and leaving copy of 
summons for each of them. 

Got Service Under the Law 


The attorney-in-fact acting for the 
subscribers at the exchange had here- 
tofore appointed the Director of Trade 
and Commerce as attorney to accept 
service for all members at the exchange. 
In fact, the power of attorney given by 
each policyholder in an interinsurance 
exchange must give such authority to 
the attorney-in-fact, as it is a require- 








EDWARD MILLIGAN, President 


GEORGE M. LOVEJOY, Vice-President JOHN B. KNOX, 

THOMAS C, TEM GEORGE C. LONG, JR, y 

THEODORE F. SPEAR, Ass’t See’y HENRY P. WHITMAN, Ass’t See’y 

FRED C. GUSTETTER, Ass’t Sec’y EDWARD V. CHAPLIN, Ass’t See’y 
Surplus to Policy-holders . . - $ 9,756,000 
Total Losses Paid . a ‘ 2 »500, 
Cash Capital - Three Million Dollars 


Reinsurance Reserved 7 : - $5,996,730 
Reserve for Outstanding Losses and all other 





ment of the Illinois law. 
List of Defendants 


The list of defendants is: 


A. E. Lucas Co.; Ballentine Dry Goods 
Co.; Escondido Mercantile Co.; George A. 
Mottman; J. George Dratz Co.; Mendel 
Wolf; Charles R. Hawley; Wright-Metzler 
Co.; City of Paris Dry Goods Co., Ine.; 
Robert W. Ramsey, Albert A. Ramsey and 
John W. Overburg, a co-partnership, doing 
business as Ramsey Brothers & Co.; John 
H. Bradner; Isadore Koch and Joseph 
Koch, a co-partnership, doing business as 
Koch Bros.; The Carlisle Co.; Spring-Holz- 
warth Co.; Toone & Hollingshead Co.; L. 
Clancy Sons & Co.; The S. A. Goldsmith 
Co.; Benjamin Oppenheim and Isaac Op- 
penheim, a co-partnership, doing business 
as B. Oppenheim & Co.; C. Williams Co.; 





aims e e e « 658,699 
NETSURPLUS . . .  . _ 6,746,963 
Total Assets - - $16,503,963 

2 a 





P. H. Worthington, H. L. Dulin and J. H. 
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VALUED POLICY LAW 
BECOMES EFFECTIVE 


Wisconsin Attorney-General Rules 
Standard Policy Statute Did 
Not Repeal It 


COMPLICATED SITUATION 


Considerable Misunderstanding is ‘Ex. 
pected to Arise From Application 
of Conflicting Laws 


MADISON, WIS., Dec. 3i—That the 
valued policy law enacted at the 1917 
session of the Wisconsin legislature is 
not repealed by the adoption by the 
same legislature of the standard fire 
policy is the opinion of Attorney-Gen- 
eral Owen. In 1915 the so-called full 
valued policy law was repealed. Lieut. 
Gov. E. F. Dithmar made a fight for 
the reenactment of the law by the 1917 
session and won out, but the same legis- 
lature enacted a standard fire policy 
law, which places some of the provi- 
sions of the full value law in conflict. 

As soon as the matter was discovered 
and attention was called to the fact 
that the standard fire policy was being 
distributed in the state, to take effect 
Jan. 1, 1918, Mr. Dithmar asked an 
opinion as to the effect of the two 
statutes, one upon the other; what 
would be the rule of damages in case 
of a total loss of fire after Jan. 1, 1918, 
and what action should be taken to 
prevent the use of the new policy form. 

“These two chapters of the laws of 1917 
are apparently in conflict,” says the opin- 
ion, “Both are the enactments'of the leg- 
islature of the year. Chapter 461 does not, 
in terms, repeal the provisions of chapter 
127. Both are entitled to recognition and 
to enforcement as far as the same can be 
carried out. According to the well known 
rules of statutory construction, repeal of 
a statute by implication is not favored, 
and where there are two affirmative stat- 
utes, or sections of the same statute, on 
the same subject, the one will not repeal 
the other, if they can stand together. 

“It is also a well known rule of con- 
struction that where two laws conflict and 
the earlier will admit of a reasonable con- 
struction, leaving the latter one in force, 
such construction will be adopted, other- 
wise the latter law will prevail. 

“Tt is clear that as to personal property, 
said chapters are not in any wise in con- 
flict. Chapter 461 is not a part of the 
form of the policy of insurance. It con- 
stitutes a statutory rule of damages for a 
éertain class of property wholly destroyed 
by fire, viz., real property, and, where real 
property is wholly destroyed under the 
proposed new policy, the provisions of 
said chapter would prevail over the terms 
included in the form of policy prescribed 
in chapter 127. The insurance companies 
will no doubt adopt this statutory rule 
of damages, in the adjustment of fire 
losses under such insurance contract, but 
failing to do so the courts will compel 
such action. 

“It is my opinion that the situation does 
not call for any action by the courts to 
prevent the use of the proposed new pol- 
icy form. There can be little question as 
to how the chapters under consideration 
will be construed by the courts. Undoubt- 
edly the wording of the proposed new 
policy will lead to considerable misunder- 
standing on the part of the insured as to 
his rights thereunder and in respect to 
the rule of damages applicable in case of 
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UNDERWRITERS TO START 


TAKE NORD-DEUTSCHE PLANT 








Automobile of Hartford Plans to Con- 
serve the Agency Force of 
Reinsured Company 





The Automobile of Hartford is estab- 
lishing the Fire & Marine Underwriters 
to take over the plant of the Nord- 
Deutsche, which it has reinsured. The 
field work will be done by the Auto- 
mobile’s special agents. The Nord- 
Deutsche had a very valuable plant 
throughout the country, which the 
Automobile desires to conserve as far 
as possible. This arrangement will al- 
low it to take over most of the agents 
and therefore there will be no conflict 
with its present plant. W. Elwood 
Jones, assistant secretary of the Auto- 
mobile, was in Chicago last week, meet- 
ing the western field men and going 


over the situation with General Agent 
J. W. Robertson. 


New Explosion Rates 


The Explosion Conference has gotten 
out new rates for explosion and war risk 
hazards giving property damage, explosion 
rates on various classes. This gives the 
basis rate and then the inherent hazard 
charge, outside explosion charge and full 
explosion cover. The country is divided 
into three zones for war risk rates near 
the two oceans and the gulf. 


Texas Being Watched 


Fire underwriters are watching Texas 
for any indication of rate increases to 
meet the reductions effected by the state 
rating board. In the opinion of many 
Texas field men, rate increases there are 
unlikely in the near future, the belief 
being that slight advances of last year 
on a limited number of classes will yield 
sufficient aggregate to satisfy underwrit- 
ers. 


O. W. Follett, state agent for the Na- 
tional Union, and James E. Bright, state 
agent for the Commonwealth, have moved 
into new offices in the S. & L. Building, 
Des Moines. 
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AUTOMOBILE THEFTS IN 
OHIO ARE INCREASING 


Until Comparatively Recently That 
Section Had Not Been Hard 
Hit by Thievery 





CAUSES MUCH CONCERN 





Underwriters Attention Is Drawn to 
Entire Motor Insurance Situation 
Throughout the State 


CINCINNATI, O,, Dec. 31—A sudden 
increase in the number of automobile 
thefts in Cincinnati has challenged the 
attention of underwriters to the entire 
automobile theft situation in the state 
of Ohio. Heretofore, Cincinnati has 
been a profitable district for companies 
writing automobile, fire, theft and trans- 
portation policies. While many other 
cities in the state had been suffering 
from automobile thefts, until very re- 
cently Cincinnati had been free from 
them. . 

Likewise, there has been very little 
stealing of accessories from cars stand- 
ing on the streets in that city. Police 
Chief Copelan declares that in Cincin- 
nati’s automobile history, probably not 
more than 30 or 40 automobiles have 
been stolen and not returned. About 
three months ago, however, automobile 
thefts began increasing and have been 
increasing in an ascending ratio since. 
Within the last two or three weeks it 


has not been an uncomon occurrence 
for two or three machines to be stolen 


in a single night. 


Joy Riders Take Most 


While most of these machines have 
been taken by joy riders, a number have 
been stolen in order to be sold. So far 
the police have uncovered no evidence, 
according to the police chief, that a 
“fence” exists in Cincinnati. One gar- 
age was watched carefully several 
months ago, while under suspicion, but 
no evidence could be secured that any- 
thing more than a legitimate business 
was done. 


In Ohio generally, the most severe losses 
have been suffered in those cities having 
large floating populations. Among these 
are Akron and Youngstown. In Cleveland, 
Toledo and Columbus, companies have 
also suffered severely. As_a rule, the 
stealing of accessories and automobile 
parts increases or decreases in the same 
proportion as to the stealing of entire 
cars. In a great many instances, the 
stealing of parts takes place after joy 
riders have wrecked or finished with a car. 


Pawn Shops for Parts 


There are said to be in some cities pawn 
shops that make a regular business of 
taking in automobile parts. Among the 
parts stolen and disposed of in these pawn 
shops are coils from Ford machines, elec- 
tric starters, tires and rims. The in- 
creased value of automobile parts had 
an effect in some communities of increas- 
ing greatly the stealing of parts, but this 
increase has not been general over the 
state and is confined to only one or two 
of the largest cities. 

In spite of the increase in rates for au- 
tomobile theft insurance, sale of policies 
covering against loss by theft, fire, trans- 
portation, property damage, collision and 
personal liability has increased rapidly 
in Cincinnati and other parts of the state 
caring the last few years, and more rap- 
idly in proportion than increase in the 
number of machines used. This insur- 
ance has naturally been largely confined 
to the larger cities, but it is noticeable 
that owners in the smaller towns are 
also beginning to take full coverage pol- 
icies on their automobiles. 

This applies particularly to those in 
the smaller towns within easy driving 
distance of larger cities. So long as the 
citizen of the smaller town does not get 
into the larger city, he is not much in- 
terested in any automobile insurance e¢x- 
cept covering against loss by fire. Little 
or nothing has as yet been done in in- 
teresting farmers in this kind of insur- 
ance. ents declare that solicitation of 
farmers for any kind of automobile in- 
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surance with the possible exception of 
fire is a losing proposition. 


Education Slow Process 


Increase in the carrying of automobile 
insurance of every type has not been more 
rapid because of the automobile purchaser 
who has not rapidly recognized the fact 
that when purchasing an automobile he 
has also taken over a liability for loss 
in various ways which he did not have 
with his horse and buggy. Collisions be- 
tween horse drawn vehicles were infre- 
quent and values involved were low. It 
has been a slow process to bring the 
automobile owner to a realization that a 
collision of slight importance can do a 
large amount of damage and that the kill- 
ing or injuring of people by automobile 
invariably results in a suit for recovery 
of a substantial amount for damages. 

Automobile theft losses are nearly al- 
ways the result of carelessness on the 
part of the owner, but probably the 
manufacturers could do more than any 
other single agency in a short time to cut 
down these losses by equipping their cars 
in the beginning with more effective lock 
devices. It will not in this way be possi- 
ble to prevent stealing by the expert me- 
chanic, but it would prevent most of the 
joy ride steals which make up the great 
proportion of the total. It is said that 
the keys for some machines can be easily 
duplicated or replaced by a button hook or 
other equally accessible tool. Some de- 
clare that the Buick is frequently taken 
because it is equinned with a very poor 
lock. The Dodge car also is said to have 
had formerly an easily duplicated key, 
but this has been changed. 


Better Recovery Methods 


As automobile thefts increase, more ef- 
fective methods for recovering machines 
and convicting law violators will un- 
doubtedly be sought. Some are already 
agitating the organization of a central 
bureau as a clearing house for informa- 
tion about stolen cars. How such a bureau 
might cooperate with police is_ obvi- 
ous. Chief of Police Copelan, of Cincin- 
nati, suggests that agents writing theft 
insurance could be of great service to 
police departments by notifying them 
when they are informed that machines 
have been returned to owners after hav- 
ing been stolen. 

Although police departments check up 
their lists at intervals, the failure of prop- 
erty owners ,to report recovery of cars 
results in search for many cars weeks 
after they have been returned. Agents 
could perform great service in assisting 
in the return of cars still out by calling 
up their local police chief, notifying him 
when they know that cars have been re- 
turned. 

Up to this time, automobile insurance 
of all kinds has been a growing business 
in Ohio. Underwriters are disagreeing 
as to its future. Some believe that the 
increasing rates on theft insurance will, 
operating with other causes connected 
with the war, bring about a reduction in 
this particular type of automobile cover- 
age. If theft losses in the state should 
increase generally as they have in Cin- 
cinnati recently, many believe that a 
further increase in rates for this insur- 
ance must be made. 





CHANGES IN THE rin 
RAY DECKER GOES TO COAST 


Home. Field Man Locates in San Fran- 
cisco to Join Company’s Man- 
agerial Firm 





John J. Shehan of the Home’s Pacific 
coast general agency firm of Roff & 
Sheahan has resigned. Ray Decker, 
assistant general adjuster at the home 
office, becomes a member of the firm 
which now becomes Roff & Decker. 
The jurisdiction of this firm is Cali- 
fornia, Nevada, Alaska and Hawaii. 
Mr. Decker is a high grade man and 
very popular in the home office and 
field. He was a special agent for the 
Home in Ohio for twelve years under 
State Agent C. T. Deatrick and went 
to the Home office as assistant to Gen- 
eral Adjuster W. N. Bament one year 
ago. 





M. L. Degenaar 


_ M. L. Degenaar of Jackson, Mich., an 
inspector connected with the branch 
office of the Michigan Inspection Bu- 
reau there, has been appointed special 
agent of the Firemans Fund in Michi- 
gan. The company is preparing to di- 
vide the field between State Agent D. 
W. Andrews and Mr. Degenaar, owing 
to the fact that the Home Fire & Ma- 
rine will soon be operating in the state, 
which will be too much work for one 
man. 





J. R. Gardner 
J. R. Gardner, secretary of the Mer- 
chants Fire of Denver has been ap- 
pointed state agent of the Germania 
Fire in Colorado and Wyoming. He 
will handle the Germania work in con- 
nection with the Merchants Fire. 


Louis H. Schweer 

Louis H. Schweer of Cincinnati, state 
agent of the Nord-Deutsche, covering 
the central west, has been appointed to 
a similar position with the Fire & Ma- 
rine Underwriters, the new annex es- 
tablished by the Automobile of Hart- 
ford to take over the Nord-Deutsche 
plant, it having reinsured the latter’s 
business. Mr. Schweer is a hard work- 
ing, successful field man who has held 
his agents together remarkably well in 
the face of discouraging conditions. He 





is prominent in the Ohio Field Club, 
being a member of the conference com- 
mittee. 





A. C. Mack 


A. C. Mack, Michigan state agent of 
the Prussian National and Netherlands, 
has had Indiana added to his field. He 
has moved to Chicago and will here- 
after make his headquarters there. 





Many Leakage Losses 


NEW YORK, Jan. 2—So many sprinkler 
leakage losses have been reported from all 
parts of the country and particularly in 
New York City, and the prospect of more 
on account of coal shortage is so certain 
that this class of business is likely. to 
be removed from the profitable to the un- 
profitable. 





Much Work to Be Done 

NEW. YORK, Jan. 2—Less than 20 per- 
cent of the employes of United States 
branches of German companies have left. 
There is much work for the help in steps 
preliminary to. liquidation and also in 
preparation of the annual statements and 
tax returns to the state departments. The 
older men are very loyal still, and there 
is plenty of work for them for the next 
six months even if reinsurance is effected. 





Fire insurance field men of Des Moines 
are speculating as to what 1917 will show 
in the way of fire loss as compared to 
premiums. The year has ended with a 
bunch of disastrous fires, Des Moines par- 
ticularly showing up badly. Field men 
predict that the percentage of loss will be 
above 64 percent, which was the figure 


for 1916. They report balances as in good 
shape. 





Fire Losses for 


the Year 1917 


The following are the fire losses 
for 1917 in the United States and 
Canada, with December estimated, 
T+ 7 yee $36,000,000 increase over 


1916 1917 
A eee $ 21,423,350 $ 36,431,770 
Feb. ...... 24,770,770 29,587,660 
March 38,680,250 17,523.000 
April 12,681,050 18,597,225 
MEGG cece 15,973,500 24,968,800 
June ..... »247,500 15,513,270 
A. Pee 23,013,809 24,564,575 
y | ere 10,745,000 21,751,100 
oy 12,244,625 14,101,990 
1” eer 17,701,375 26,384,450 
1 SRO 19,898,450 20,198,025 
Dec 22,063,325 26,363,300 





Total ...$231,442,995 $267,273,140 
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CASE COMES UNDER LAW 
AWARD IS MADE HARRADEN 





Holds That Special Agent of Columbian 
Is Entitled to Compensation 
Benefits 





INDIANAPOLIS, IND., Jan. 2— 
Charles H. Harraden was employed as 
special agent of the Columbian Fire 
of this city in Ohio and Michigan and 
went from Detroit to Boyne City, 
Mich., to look after company business. 
While walking from the station to the 
hotel he fell on the icy sidewalk, break- 
ing his leg, causing him to have to pay 
$250 doctor bills and $350 hospital bills 
in thirty days and incapacitating him 
for work for a long period. The In- 
diana industrial board put the question 
up to the appellate court as to whether 
the injury arose out of his employment 
since the conditions and danger were 
those common to the general public. 
The court says in part: 


Finding of the Court 


“The facts show that Harraden’s em- 
ployment exposed him to increased 
hazards generally, among which was 
the one which caused his injury. The 
admitted facts compel the inference 
that the injury Harraden resulted 
from conditions produced by the 
weather and likewise because he was in 
the particular locality at the time in 
question. Such being the case, the 
facts not only. warrant the conclusion 
that the the injury of Harraden was re- 
ceived in the course of his employment 
but likewise compels the inference that 
his injury arose out of his employment 
within the spirit, purpose and meaning 
of the workmen’s compensation act.” 


This is an important workmen’s com-: 


pensation case, proving that a salaried 
employe of an Indiana insurance com- 
pany comes under the workmen’s com- 
pensation law of that state even if his 
injury was received while in another 
state. 

Mr. Harraden is now managing un- 
derwriter of the Buckeye National Fire 
of Toledo. 


GO AFTER MARINE BUSINESS 





Companies in Japan Will Take Advan- 
tage of the Situation at 
Close of War 





If American statesmen and insurance 
leaders are not giving serious attention 
to the subject of marine fire insurance 
facilities to take care of American com- 
merce after the war is over, they may 
be sure that other countries are not 
overlooking opportunities in this di- 
rection, In the Dec. 22 issue of Com- 
merce Reports is a communication, stat- 
ing that as a result of the war there 
has been a great boom in Japan in the 
marine insurance business, and many 
fire and other insurance companies have 
extended their fields of operation to 
marine insurance.. Among the new ma- 
rine insurance companies formed are 
three with a combined capital of 17,- 
000,000 yen. 


H. W. Eaton’s Condition 


NEW YORK, Jan. 2—Manager H. W. 
Eaton, of the Liverpool & London & Globe, 
passed a comfortable night and is holding 
his own. His advanced age is the worst 
feature in the case. . Regret is expressed 
on every hand,‘as he is one of the best 
liked fire underwriters in the city. An 
immense burden of work falls this time 
on the shoulders of his associates, espe- 
cially Assistant Manager Loudon, with 
both Mr. Eaton and George H. Hoyt out of 
the harness. 


EXAMINER WANTED 


Out of town office. One familiar 
with Central West preferred. An- 
swer fully. Address 64-Y, care 
The National Underwriter. 

















Mr. Cavanagh, being a well known 
field man, has an opportunity to 
view the work of the examiners 
both from the company headquar- 
ters and also from the firing line. 
He sees in his visits to local agents 
what impression they receive of the 
transactions between their offices and 
company headquarters. Ture Na- 
TIONAL UNDERWRITER commends this 
contribution of Mr. Cavanagh most 
highly to all examiners. It is full 
of meat. 











cent issue of THE NaTionaL Unoper- 

WRITER about daily report examiners. 
My impression is that there were undue 
reflections made on the men in this line. 
Readers probably felt after perusing the 
comment that all- general agencies are 
now manned with incompetents, due to 
a scarcity of office help brought about 
by war conditions. 

While it is true that insurance offices 
are, to a certain extent, diluted with new 
employes, it is hardly fair to convey the 
erroneous idea to the agents generally 
that a former Greek bootblack, or one 
previously similarly engaged, is now 
passing on their offerings. Such im- 
pressions tend to make ridiculous a 
profession in which earnest persons are 
engaged. ‘ 

* * * 

But the subject is well worthy of dis- 
cussion, and, at this time when promo- 
tions are in order, it may not be amiss 
to set forth some line of thought with 
a view of assisting the new examiner in 
his work. An examiner primarily 
should have some executive ability and 
this includes the power of decision, 
judgment, concentration, attention and 
a good memory. A good memory is of 
the greatest value to an examiner. He 
is constantly called upon to keep in 
mind a variety of facts concerning his 
work other than the history of towns, 
risks and agencies. He needs, more- 
over, an analytical mind, the ability to 
perceive without prejudice; also a firm- 
ness in carrying out the established 
rules and customs of the company. 

aoa oe 


The position of examiner may be lik- 
ened to that of a credit man in a whole- 
sale jobbing house. The acceptance 
and rejection of risks is similar in many 
ways to selling goods on credit. The 
first essential in one holding either of 
these positions is the ability to exercise 
judgment and to have a natural gift of 
discernment. But an examiner, like the 
credit man, may make the mistake of 
being too conservative, while again he 
may readily be too liberal. The efficient 
examiner, therefore, is he who can 
keep to the middle of the road. 

x *k * 

He may be so timid as to turn down 
many dollars’ worth of desirable business. 
He may be so afraid of criticism, should 
a loss occur, that he becomes biased, only 
able to pass dailies on risks well known 
to be desirable; or to dispose of those 
of doubtful character only if they are 
submitted by agents known to be large 
producers or influential. Such methods do 
not ordinarily make money for the com- 
pany and in declining business from less 
important agencies, the daily report ex- 
aminer may be depriving the company of 
a very material source of profitable in- 
come. 


| WAS interested in an article in a re- 


* oa * 

It follows he must be vigilant and con- 
sider carefully each risk—construction, oc- 
cupancy, rate, class, block lines, exposures, 
moral hazard, commercial rating and last, 
but not least, the town records, based 
on results of agency for a term of years. 

It is well known there are agents re- 
siding in so-called unprofitable towns, 
places with excessive aggregate loss ra- 
tios, who continue to make money for 
companies represented, year after year, 
while their competitors across the street 
burn the companies up. It is this latter 
class who give the town a bad name. 

All agents submit from time to time, 
business which looks undesirable or at 
least doubtful, but which, if passed by 
the discerning examiner, may prove the 
contrary. Other agents may submit noth- 





SOME ADVICE TO EXAMINERS 


By W. A. Cavanagh = 
Illinois State Agent London & Lancashire 





ing but desirable looking business, and 
still be unable to show a profit for the 
companies. 

* * * 

To a great extent this is accounted for 
in the difference in the clientele of the 
two agents, but further in the difference 
in the judgment displayed by them. Many 
agents will not write business if a doubt 
exists in their minds as to the moral haz- 
ard and many of them have sound, almost 
uncanny, judgment in this respect. 

f the examiner will consider each pre- 
mium in the light similar to one used by 
a credit man in passing on a line of 
credit he will be greatly assisted in his 
work. This applies to target risks, too, 
which may be called “deadbeats.” 

But new business, similar to new ac- 
counts in the absence of commercial rat- 
ing and map information, should have 
especially careful consideration before 
cancellation is ordered. The examiner 
should give this class of business and the 
agent submitting it the benefit of the 
doubt, wherever it is possible, while await- 
ing further information. 


Some examiners have the unhappy fac- 
ulty of declining everything that has the 
least appearance of undesirability. This 
habit grows rapidly. An examiner ought 
not to let his mood influence his judgment. 
A risk is the same whether he is in a 
good-natured, healthy state of mind or in 
@ nervous condition and mentally de- 
pressed. It is discouraging to an agent 
to have to cancel when he has obtained 
the tariff rate, by which the physical 
standard is measured, knowing beyond 
question the moral hazard is good. 

* * * 

An examiner should remember he is in 
the selling end of the game to the same 
extent the special agent is. He is selling 
goods on credit and he should have good 
and sufficient reasons for declining any 
risk (credit) before taking such action. 

In giving reasons for cancellations be 
truthful. Nothing is so embarrassing as 
to be confronted with a misstatement of 
facts, especially if they are in writing, 
and it is well to remember, too, that mis- 
statements in writing are often more dis- 
cernible than if spoken. Don’t lie to an 
agent. Do not resort to subterfuge. Don’t 
say this risk or class is “absolutely pro- 
hibited,” the word “absolutely” being 
superfluous, and it may be you are carry- 
ing similar risks or class for the agent to 
whom you are writing. 

Remember, too, that correspondence in 
general may be likened to salesmanship, 
in that you are attempting in writing to 
get the person you are addressing to do 
that which you want done. In corre- 
spondence, the experienced examiner can 
usually get agents to act as he desires, 
by using truth, judgment and tact. Don’t 
become peevish in tone or permit any in- 
dication of irritability to enter into your 
letters. Don’t get facetious or familiar, 
either. re 


The difference between spoken and writ- 
ten language lies in this, that in speaking 
to anyone you can see the mood he is in; 
you can shape your conversation to fit his 
mood or shape yours to fit his, as the 
exigencies of the case need be. You may 
write him in a jovial strain, and it may 
reach him, when he is far from being able 
to appreciate your good humor. He may 
have had a bad night, suffered losses, 
financial or otherwise, or he may be be- 
reaved at the instant by the death of one 
he loved. Further, letters of this charac- 
ter, going out on company’s letter paper, 
and relating to company’s business, lack 
dignity. USE NaS 


Another common practice indulged in, 
especially if one has a personal acquaint- 
ance with agent to whom he is corre- 
sponding, is to address him as “My Dear 
Mr. Smith,” or “Dear Bill,” for the pur- 
pose of instilling in the communication 
that which newspaper reporters and ad- 
vertisement writers designate as the “hu- 
man interest feature” or “Sob Sister” 
stuff. This kind of a letter should be 
reserved for the Jack Laits of the fire 
insurance business, if any there be, as few 
underwriters have the ability to corre- 
—_ in this manner with pleasing re- 
sults. 

It should be the business of the exam- 
iner to conduct his department with a 
view of increasing the premium income at 
each agency, increasing it by accepting 
such business as in the company’s experi- 
ence seems desirable and by educating the 
agents as to what the company most 
desires. 

Shape the correspondence with agents 
to such a course as to make their dealings 
with you (the company) pleasant; to in- 
spire them with enthusiasm for you, let 
them know you are working in harmony 
with them, that your interests are mutual. 
Instill in them the confidence that the 
company is on the square, incapable of de- 
ception, and that its judgment and final 
analysis of matters at hand are sound and 
true. Be consistent. Be able to recognize 
a good producer; an agent’s ability; and 
try to develop such, if inexperienced, with 
a view to making him valuable to the 
company. 





Company Held Liable 
Though Subagent Delays 





The plaintiffs bought of Nichols & Shep- 
and Company at its office in Lincoln a 
threshing machine outfit. The machine 
was shipped to them at Adams, Neb., and 
received there about June 23, 1913. The 
agreement was that the machine should 
be paid for by a note signed by the plain- 
tiffs. A note for their signature, with 
other papers, was sent to the Farmers 
State Bank of Adams by Miss Sherman, 
a bookkeeper in the office of Nichols & 
Shepard Company at Lincoln. With these 
papers she sent them an application for 
insurance upon the property in the de- 
fendant company. The plaintiffs signed 
the application for insurance, and also 
executed a note for the premium, and left 
the papers at the bank to be forwarded. 

Afterwards the property was destroyed 
by fire, and the company refused to pay 
the loss, on the ground that the applica- 
tion had not been approved and no policy 
had been issued. The court ruled in this 
case of Wilken et al versus Capital Fire 
of Lincoln, 157 Northwestern Reporter 
(Nebraska) 1021, that an agent appointed 
for a specific duty is not authorized to 
appoint subagents for the transaction of 
the business of his principal, but may 
delegate to a subagent the execution of 
merely mechanical, clerical, or ministerial 
acts involving no judgment or discretion, 
and such acts of the subagent so author- 
ized are regarded as the acts of the agent 
who authorizes them and are binding upon 
the principal. Held, that the delay of the 
bank in forwarding the application must 
be considered as the act of the agent, for 
which the company is responsible, and 
that the question of the liability of the 
company for failure to duly act upon the 
=e was for the jury.—Commercial 

est. 

Must File Supplementary Report 

Superintendent Jesse S. Phillips of New 
York has advised the Continental and as- 
sociated companies that if they file their 
statements based on Dec. 31 values of se- 
curities, they will be required to file a sup- 
plementary report showing all of their 
stock and bond _ holdings. President 
Henry Evans, of the companies, previously 
advised the department that he could not 
follow the commissioners’ suggestions re- 
garding average valuations, basing his po- 
sition on an opinion from Attorney David 
Rumsey. The reply of the department 
would seem ito indicate that it intended 
to refigure the statement on its own basis 
for publication and statistical purposes. 


Changes in Atlas 


Joseph Neimeyer has resigned as an ex- 
aminer in the western department of the 
Atlas at Chicago to enter the life insur- 
ance business with the Cleveland general 
agency of the Connecticut General Life. 
He has been with the Atlas for several 
years and has been prominent in the Fire 
Insurance Club of Chicago. He is suc- 
ceeded by James T. Harrop, Jr., formerly 
Illinois state agent of the Merchants Na- 
tional, and prior to that with the Conti- 
nental in Illinois. 


General Patterson Dead 


General Frank A. Patterson, special 
agent of the Royal in western Pennsyl- 
vania from 1884 to 1915, died at the home 
of his daughter in Tulsa, Okla., last week. 
He was one of the best known men on the 
company’s staff. 


Actuary Paterson Dies 


John S. Paterson, actuary of the New 
York department and in its employ for 50 
years, died suddenly of heart failure on 
Saturday. He just celebrated the golden 
anniversary of his connection with the de- 
partment last week. 


New Commission Rule 


NEW YORK, Jan. 2—The executive 
committee of the National Automobile 
Underwriters Conference, after considera- 
tion of the new commission rule proposed 
for the New York metropolitan territory 
by the Eastern Conference, has concluded 
that the subject will have to be decided at 
a joint conference between the executive 
committees of the Eastern and National 
conferences. It will probably have to 
come up before the casualty bureau. The 
reason is that the proposed commission 
rule applies to automobile, property dam- 
age and collision insurance and these lines 
are written in New York metropolitan 
territory by both conference fire and ma- 
= companies and bureau casualty com- 
panies. aitbns cee. 


Frank S. Jennings and Royal S. Cleaves 
have formed a partnership in New York 
City as general insurance brokers. Mr. 
Cleaves recently resigned as superinten- 
dent of the sprinkler risk department of 
the Royal Exchange. Mr. Jennings has 
been engaged in the insurance brokerage 
business for several years. 
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10 percent advance in advisory esti- 
mates on and after Dec. 22. This flat 
advance is on all advisory estimates, 
minimum and specific and applies to all 
rates now in effect or hereafter pub- 
lished, until such time as business con- 


_ ditions warrant its removal. 


Any advances upon specific classes 
made prior to or concurrently with this 
increase, or subsequently promulgated, 
shall be first applied and 10 percent 
added to the result. This 10 percent 
advance will not be included in any 
published estimates, 

In addition to the War Emergency 
Bulletin Mr. Sellers has sent out an- 
other sheet to agents that says: 


In explanation of the attached bulletin, 
providing for a flat advance of 10 percent 
over the existing estimates, we take the 
liberty of directing your attention to 
some few of the many reasons why the 
cost of fire underwriting now necessitates 
increased premium returns. 

The new federal taxes on capital stock, 
corporate income, premiums, etc., aggre- 
gate alone approximately 6 percent. The 
1 percent tax in lieu of the stamp tax will 
equal, on net retained lines of companies 
a tax of 1.3. This item alone absorbs 
nearly one-third of the average underwrit- 
ing profits for the last ten years. All 
traveling costs have been greatly in- 
creased. New and additional taxes are 
required on telegrams—cost of postage 
has advanced—printed matter and all of- 
fice and agency supplies and clerical help 
show increased cost. Large losses of in- 
cendiary origin are occurring with great 
frequency and have played an important 
part in producing an increase of $30,000,- 
000 in fire losses of the country for the 
first ten months of 1917 as compared with 
the same- period of 1916. The partial 
losses and the enhanced cost of replace- 
ments, following the heavy advance in 
building materials, supplies and labor have 
also caused a drain upon the companies 
out of all proportion to losses sustained 
— = times. 

nce e€ war began, the expenses of 
transacting the fire insurance. business 
have steadily increased, as set forth in 
the above, and there has not been a corre- 
sponding increase in the rates of the in- 
surance paid by the public, which fact is 
made more prominent when compared with 
the advances made in all other lines of 
commercial activity. The time has now 
arrived, however, when the very solvency 
of the companies and their duty to the 
public, the policyholders and to their 
stockholders require that they obtain some 
margin of income over and above their 
losses and expenses. 





Iowa fires for the past week included 
one of $20,000 at Maquoketa, one for $20,- 
000 at Osceola, one for $12,000 at Lamoni, 
one for $35,000 at Des Moines, one for $15,- 
000 at New Hampton. 


Serious apprehension is felt at Mobile 
lest lack of watchman service and armed 
guards expose a large quantity of cotton 
at the water front to incendiary and con- 
flagration hazard. The national defense 
committee at Montgomery has been urged 
to take immediate steps to effect the im- 
provement and cooperation anticipated on 
the part of cotton men. 


COMPANIES 
WANTED 


An old established agency rep- 
resenting thirty-five of the 
largest old-line companies will 
establish a local agency at 
Caruthersville, Mo., and de- 
sires to correspond with fire 
companies that would con- 
sider planting at that place. 
‘Replies treated in the strictest 
‘confidence. Address 66-A, 
care The National Underwriter. 








APPRAISAL SERVICE DEPARTMENT 
Conducted by Clifford B. Ross 
Assistant Manager, The Lloyd-Thomas Company, Public Appraisers 











FORM FOR REPORT 


Use this form as guide for build- 
ing description where an appraisal 
estimate is desired from Mr. Ross. 
Shere is no charge for this service. 


SiSS. - co cccccss --- No. - Stories.....ee- 

—o floor to top of 
roof. 

Construction—Brick, frame, concrete 
—Give thickness ‘of walls, kind of 


roof, posts, floors. 
Type — Office, warehouse, 


store. 

Describe—Partitions, interior trim, 
expensive front, plumbing, ele- 
vators, electric lights, sprinkler 
system, steam heat, boilers, etc. 

Occupancy ......... 

ABS. cece 


factory, 


tion ..ccccccces ned 
Exclusions—Foundations, piling, etc. 

Note.—Sanborn map gives most of 
this data. 











not seem in any way related to 

fire insurance. At the time of in- 
stallation, however, the cost accountant 
frequently proves to be a very good 
friend of the insurance agent and the 
system he devised, if carried out, will 
always operate to the advantage of the 
agent. 

A manufacturer may be satisfied with 
20 percent on his investment, as shown 
by his books. . Too often, however, the 
books do not show the actual value of 
the property, so the margin is really 
very much less than 20 percent. 

The cost man is called in to see what 
is the matter and his first step is to 
divide the plant into a number of units, 
each comprising some operation or de- 
partment, The direct labor is then de- 
termined and charged to goods going 
through the department. 


\ T first glance, cost accounting does 


Frequently, however, articles do not 
go through every department in the 
factory, and it is necessary then to de- 
termine how much overhead should be 
charged to each operation. This is 
where the agent profits, because one of 
the overhead items is the expense of 
depreciation, and to find depreciation it 
is first necessary to compute the cost 
of replacing every building and all 
equipment and machinery. After the 
computation, the investment is split so 
much to each department and depre- 
ciation, charged to the operations which 
use machinery and not charged to those 
that use all hand work. 


For instance, a manufacturer who 
lumps his overhead at, say, 80 percent 
will add 80 cents to every dollar spent 
for labor. Obviously, if some article 
needed no machinery to complete, his 
80 percent overhead would be too high 
and competitors would get the busi- 
ness. On the other hand, on another 
item where big investments in equip- 
ment were needed, his overhead would 
be too low, and he would get all the 
business. Result — bankruptcy — unless 
some cost system was devised to place 
burden where burden belonged. 

A manufacturer invests $50,000 and in 


five years by depreciation at ten percent 
annually reduces this amount to $25,000. 


| A profit of $5,000 is figured as_ being 


twenty percent on $25.000, but usually the 
repairs and appreciation have off set de- 
— and the profit is nearer 10 per- 
cent. 

Not only does the manufacturer lose 
sight of the fact that figures sometimes 


. 





lie, but if he places his insurance on the 
supposition that $25,000 is the value of 
the plant, a serious financial loss will 
follow if fire occurs. The cost account- 
ant changes all these figures and through 
an appraisal, finds out first how large 
an investment he is dealing with and, 
along with his other duties as business 
doctor, he has more insurance placed to 
offset the uncertainty of fire loss. Every 
hazard of the future is reduced to a dol- 
lar basis in this way and the manufacturer 
begins to view his business in a new light. 


The system shows exactly what hap- 
pens to the investment every day and 
when additions and deductions are made, 
in due time, these changes will cause 
similar changes in the insurance coverage. 
It is in this way that the cost account- 
ant benefits the insurance business be- 
cause his work operates years after he 
has forgotten the business and in the 
meantime he has gone on his way doctor- 
ing up other sick businesses and pre- 
scribing more insurance wherever neces- 
sary. 

x of * 

I have always been a great booster for 
cost systems, because they help my busi- 
ness. The Lloyd-Thomas Company sells 
hundreds of appraisals annually through 
accountants for this purpose. In fact 
the business is so great that special men 
and special forms are used to enable us 
to give the accountant the best we have 
in the shop, but what we, as appraisers, 
get out of cost accounting is small indeed, 
compared to the additional insurance that 
has been placed as a result of the cost 
accountant’s work. 

Every old agent knows that when his 
highly systemized customers need insur- 
ance, the order comes over the wire while 
it is still hot. It’s nice busines too and 
easy to handle as a rule. Whenever you 
run short of conversation, ask about the 
system, you will find that among man- 
ufacturers at least, it is a live subject; 
in fact, it is the topic of the day. 


Question—I would like to have a form 
of about three letters direct to assureds 
calling their attention to increased values 
on property. Our town is rated as fifth 
class, and the 80 and 90% co-insurance 
clause is not used here, so I do not want 
that in any of the letters. I would also 
send out about one hundred of each of 
the three letters: 

Answer—We suggest the following let- 


ters: 
Letter No. 1 
We have been in correspondence with 





and engineers, of Chicago, and they have 
very kindly furnished us with the fol- 
lowing information as to percentage of 
increase in materials: 


Per cent. 
Ordinary building brick ............ 12 
Fancy building brick ...........++. 12 
COMIEME ce ccctcccccesae adcdtéaceacakas ame 
pS Ree cde oasaeecucaeaes 10 
MN ¢ codudenbiundeccsaceaeededaceie 
Builders’ hardware ........seeee++ 40 
Ordinary bui:uing lumber .......... 20 


Interior trim (oak, mahogany, birch) 20 






MNT ¢ ac cadedeataeccadvaceaceuséds OS 
WAGGEEIS. MOOSE 2. ccccccsccvccccsee 
TRUOWMRES co cc cccccccsccccscesccece 00 
EEE Cn cddc conde ues cbt eececceece 50 
Heating apparatus ...... dedeaceuns 90 
Electric and gas fixtures ........... 35 
Plumbing: .....ccccccce “ee ae 
EEE “sn wacencadcnecad - 20 
Decorative materials . ace & 
Steel ..cecccccccscccce ° - 90 
Steam boilers ..........+. eookhe 
Woodworking machinery . - 40 
Cotton seed oil machinery o Gs 
Cotton gin machinery ..... ace ae 
Cotton mill machinery .........--+. 40 
Store and office furniture........... 30 
Residence furniture ..... etatetae 40 


The above percentage of increase is 
from the year 1914 to the present time 
and may be of some interest or assistance 
to you in checking up your insurable 
values. If we can serve you further, 
please command us. 


Letter No. 2 


The companies we represent stand 
ready to pay losses on the basis of the 
present reproductive value of property, 
less the usual small depreciation result- 
ing from wear and tear. 

In a former letter you were advised how 
this present cost compared with old 

rices, and with the prospective demand 
or materials and labor, it will be years 
before the prices can go down. This being 
the case, your insurance does not protect 
to the same degree it did formerly. 

Let us assist you to estimate the addi- 
tional protection you need so that a pos- 
sible fire loss will find you prepared. It 
is far better to receive congratulations 
for your business sagacity than explain 


negligence. 
° Letter No. 3 


Every day fire wipes out the labor of a 
lifetime. Ruins of old factories and build- 
ings tell the story of lack of fire insur- 
ance. All over the country negligence in 
these matters has ruined business repu- 
tations that were the result of years of 
close application to details. We have 
taken the liberty of addressing you on 
this. subject again, because it is impor- 
tant. We want you to have enough in- 
surance protection, if fire should destroy 
your property tonight. 


Cc. J. Loomis has purchased the agency 
of Alfred Holmes at Portage, Wis. 
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| CHICAGO AND SUBURBAN | 





MORE WOMEN ARE EMPLOYED 


Improved female clerks in Chicago 
fire insurance offices is noticeable of 
late. While this statement carries with 
it no reflection upon the old employes of 
the gentler sex who have always been 
above the average in qualifications and 
attainments, the rapid influx of young 
women to replace the young men gone 
to war has developed a splendid atmos- 
phere of culture and refinement owing 
to the greater number of female clerks. 

The conditions of the day, owing to 
the present high cost of living, are caus- 
ing many young girls to seek employ- 
ment in order to assist in providing for 
the family wants, 


DECISION on GRAIN 


A recent decision by the supreme 
court of Minnesota holds that grain in 
cars not over 100 feet from the owner’s 
warehouse or elevator is covered by a 
fire insurance policy on the elevator. 
The Hartford Fire was sued by the 
Dodge Elevator Company to recover 
for a carload of grain burned within 100 
feet of its elevator. The Hartford 
claims that the policy did not cover 
grain in shipment, but the lower court 
decided against it, and this has now 
been sustained by the supreme court. 


INSURANCE LOSSES IN CHICAGO 


The subjoined is a record of the fire 
insurance losses for the year in Chi- 
cago, with December estimated, as 
compared with 1916. These are given 
by the insurance patrol and only in- 
ciude losses where insurance is in- 
volved. The figures show: 





917 1916 

Te REE ee $ 551,806 $ 523,621 
os Ce ee 572,486 473,984 
ia oe 771,838 488,042 
OE eer 375,009 241,095 
ow ee See 288,473 388,930 
HESS et oe ee 163,10 194,994 
ER is 55 as eee one's 408,715 595,608 
ARR eee 354,614 539,155 
September .......... 194,623 201,388 
GOOOMEP .nccccocccecs 216,497 408,718 
INOVOINDOED 2c. cccess 395,250 371,270 
TIPOSMRDE? © 0c cvccess 669,250 662, 225 

MRM, Shbdibig ns seen $4,961,681 $5,090,365 
Plus 8 percent for 

unreported losses.. 5,358,615 5,497,394 





*Estimated. i di 


- 
CHANGES IN AUTOMOBILE 


James Silhanek, who has had charge 
of the Automobile of Hartford in the 
Aetna Life office in Chicago, and did the 
field work in northern Illinois, has re- 
signed to go with the brokerage de- 
partment of Marsh & McLennan in Chi- 
cago to be associated with Superin- 
tendent William Otter. Charles H. 
Judd, Cook county special of the Nord- 
Deutsche, who recently has been doing 
outside field work for the company has 
gone with the Automobile as Cook 
county special agent. ‘. 


NEW anamm snquinmeane 


A number of companies are consid- 
erably perturbed over the new supple- 
ment that is found in statement blanks 
sent out by the majority of western 
state insurance departments. These 
call for premiums and losses in all 
states as well as in the state from which 
the report is received. 

One of the purposes of this informa- 
tion is, of course, to gather data on the 
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amount of unauthorized insurance writ- 
ten in states other than the one in which 
the report is made. The exchange of 
such information among commissioners 
will provide various states with the in- 
formation that a number of them de- 
sire. 

Just at this particular time, when 
there is more or less of a revolt against 
the manner in which state license stat- 
utes prevent the development of rein- 
surance and retrocession facilities in the 
United States, this demand of the com- 
missioners is resented. A great deal of 
the business written by the majority of 
stock companies in states in which they 
are not licensed is reinsurance on which 
the reinsuring companies pay all the 
taxes which the state is equitably entitled 
to. Companies, too, would object to 
paying for licenses in such states, as 
they are at this time attempting to cut 
and slice that outgo wherever it is pos- 


sible. 
& 


* ¢ 
PAYING CLAIMS TO ENEMIES 


There has been some difference of 
opinion among fire company officials as 
to the proper manner im which to pay 
a claim where the loss is sustained by 
an enemy alien. The companies are 
anxious to comply with the terms of 
the “Trading With the Enemy Act” 
but some have been undecided as to 
just what course to pursue. 
It is found that the majority of the 
companies are observing residence as 
a guide in paying such claims. For in- 
stance, if an unnaturalized German citi- 
zen residing in the United States sus- 
tains a loss, companies are paying the 
claim without very much investigation. 
If however, the owner of the property 
resides abroad, the loss is being paid 
to the custodian of alien funds. If the 
companies were to observe a strict in- 
terpretation of the terms of the “Trad- 
ing With the Enemy Act” every claim 
from an unnaturalized citizens, whether 
residing in the United States or not, 
could be questioned. The “Trading 
With the Enemy Act” provides that 
anyone that it is reasonable to suppose 
is an enemy citizen may be so consid- 
ered by the insurance companies, and 
the loss money turned over to the cus- 
todian of alien funds. 
The fire companies are taking a more 
liberal view of the matter and paying 
claims to unnaturalized citizens, where 
they are residents of the United States. 
In case of a domestic corporation such 
as the American Nicotine Company of 
Henderson, Ky., whose stock is owned 
by Germans, most of whom reside 
abroad, the United States authorities 
tell the insurance companies they must 
pay the loss direct. The fact that it 
is a stock company organized under the 





Position wanted as State or Specia' Agent 
by man 40 years of age, with 12 years ex- 
perience in insurance work. Territory 
west of theeast line of Kansasand Nebraska 


and Farm Department work preferred. 
Address, 68-C, care The National 
Underwriter. 


WANTED—Young man over draft age 
wants position as State or special agent. 
Experienced in fire department of general 
agency supervising local agencies. Iowa- 
Nebraska field preferred. Correspondence 


confidential. Address 67-B, The National 
Underwriter. 








4 in Chicago, Cook County and the C-eater Metropolitan District. QThisinspec- 
Inspections gauges the expectancy of fire 
events before they occur. The wu 
brokers and the business public, herewith tendering counsel hy all & 
Municipal Committees and all those who formulate insurance laws 


torate very pro 





for the public weal. 
18 years in this field 


Office with Joseph C. Knight & Co. 
Room 1568 Ins. Exchange CHICAGO, ILL., Telephone Wabash 3033. 


risks and intelligently anticipates 
ndersigned sells this taient to companies, agents 
tate Insurance Officiais, Legislatuve and 

—Dixit et Fecit— 


C. W. PIERCE 





The Humboldt Fire Insurance Co. 


PITTSBURGH 
Incorporated 1871 
EDWARD HEER, Sec’y and Treas. 


Why not make room in your agency for a conservatively managed, medium- 
sized American Company whose indemnity, treatment of agents and assured, 
will bear inspection for nearly half a century? 


Capital $300,000 Surplus to Policy Holders $582,406.94 
; Assets $1,604,117.07 


A. H. TRIMBLE, Pres., 




















Sy 
THE JIFFY PEN 


The word “‘Jiffy’’ denotes speed and action. The shape and balance 
resembles the dip penholder. It is built for those who appreciate a 
properly shaped and balanced pen. Prices from $2.50 up, either stand- 
seg or self-filling style. Self-filling pen without a rubber sac. 

SEND FOR DESCRIPTIVE MATTER 


J IFFY PEN CO., Dept. No. 2, 406 Pierce St, Sioux City, Iowa 











Independent inspector and Fire 
Prevention Counselor 








FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1917 


Cash Capital - - - -  $1,000,000.00 
Assets - - - - 2,748,832.19 
Liabilities (Except Capital) ° 2 1,039,977.81 
Surplus to Policyholders - - 1,708,854.38 





AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE ETNA CASUALTY & SURETY COMPANY 
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laws of one of the states establishes 
its status. 
s s s 
CHANGE IS SEEN 


An interesting change is taking place 
in many cities with a population under 
25,000. -In such towns there are usu- 
ally from three to a dozen so-called lo- 
cal agents. They are the “ne’er-do- 
wells” of the town, with no office or 
particular occupation. They represent 
two or three fire companies, but have 
other half-baked occupations, attempt- 
ing to do a half-dozen things. It is 
with this type of agent that the com- 
panies have encountered the most trou- 
ble in collecting balances. 

The order of things has been some- 
what changed by the war. Ordinarily 
it is difficult for such a man to obtain 
employment in the small towns. Usu- 
ally his lack of ability is so well known 
that it is not easy for him to secure a 
good position. The draft and enlist- 
ments have taken large numbers of 
young men from the small cities, and 
as a result merchants and employers 
have been compelled to fill vacancies 
with whatever presented itself. This 
has opened the door for many of these 
side line local agents, who have gladly 
sold out their insurance business to en- 
joy a regular weekly income. 

Special agents notice, in checking up 
their business for the year, that fewer 
agents are now on the list, it being 
more or less a case of the survival of 
the fittest. Many field men assert that 
the elimination of this class accounts in 
a large measure for the fact that the 
balances were not so difficult to obtain 
this year. 

+ * * 

Frederick and Harold M. O’Brien, sons 
of Harry J. O’Brien, western manager of 
several American Lloyds companies, have 
enlisted in the service, and F. E. Milligan 
is now in charge of the Chicago office. 

s g s 

The annual meeting of the Chicago 
Board will take place Jan. 10. The nomi- 
nating committee has suggested Lyman 
M. Drake of Critchell, Miller, Whitney & 
Barbour, Oscar Stoffels and Henry C. 
Brummel of Brummel Bros., for canenites 
committee. For patrol committee William 
Lyman of Lyman, Ritchie & Co., and W. F. 
Rollo of Rollo, Webster & Co., are nomi- 
nated. 

e Cd s 

The Fire Insurance Club of Chicago will 
hold its first meeting of the year Jan. 8, 
when J. P. Buenemann of the Western 
Adjustment, will talk on “Moral Hazard.” 

* a * 

The Stewart-Warner Speedometer Cor- 
poration has taken out use and ny 
insurance in the amount of $2,000,000, cov- 
ering its Chicago and Beloit, Wis., plants 
and the plant of the Chicago Flexible 
Shaft Company, owned by the Stewart- 
Warner Corporation. 

s * * 

A large service flag has been swung 
from the second balcony of the lobby in 
the Royal building, Chicago, with 1,390 
stars. This shows the salaried employes 
of the Royal and its allied companies who 
have entered military service during the 
war. 


The wise man appoints himself chair- 
= of the advisory board of his own 
affairs. 





A LARGE LOCAL OFFICE 


in Chicago wishes to employ two or three 
first class men experienced in insurance 
work and office detail. 

Anyone desiring to better their con- 
dition may find it to their advantage to 
apply. Unusual opportunity for the 

ight men. 

Answers will be treated in strict con- 
fidence. Address 


69-D 


care The National Underwriter. 











J. =H. MACFARLANE, 
MANAGING UNDERWRITER 





CLEVELAND NATIONAL 
FIRE INSURANCE COMPANY 


CASH CAPITAL $839,130.00 





Cc. H. BISHOP 
PRESIDENT 


O. T. BROWN 
SECY-TREAS. 


ASSETS 
$1,450,050.28 


SURPLUS TO 
POLICY HOLDERS 


$1,245,852.60 


CLEVELAND, OHIO 


APPLICATIONS FOR AGENCIES DESIRED 








PIONEER FIRE IS READY 


_— 


NEW COMPANY IN CHICAGO 





J. W. Going Been Elected General 
Manager and Underwriter—J. M. 
Justus Is Chief Organizer 





The Pioneer Fire of Chicago, with 
offices in the National Life building, has 
completed its organization and will be 
ready for business soon after the first 
of the year. It will apply for a license, 
starting business with $100,000 cash 
capital paid up and surplus of about 
$50,000. The stockholders have already 
voted to increase the capital of $200,000 
and double the surplus. The stock is 
being sold at two for one and the new 
issue will be sold largely to present 
stockholders. 

James W. Going has been elected 
general manager and underwriter, he 
having had a long experience in the 
underwriting field as vice-president and 
general manager of the Shawnee Fire 
of Topeka and later as managing under- 
writer of the National Trades Fire of 
Chicago. The company was organized 
by J. M. Justus, who is secretary. The 
stock has been sold largely to business 
men of Polish and Lithuanian races. It 
is estimated that there are over 500,000 
people of these nationalities in Chicago 
alone. Many of.them are prosperous 
business men, many are wealthy, own 
property and have a large amount of 
insurance to place. 


Starts Under Pavorable Auspices 


Peter Czaja, the president, is a well- 
known druggist. Frank J. Palt, the 
vice-president, is chairman of the board 
of the Universal State Bank of Chicago 
and a real estate man. The treasurer, 
J. B. Brenza, is president of the Metro- 
politan State Bank of Chicago. The 
company starts out under very favor- 
able auspices and intends to increase its 
capital and surplus right along as the 
business demands. It will conduct a 
local business from its home office and 
will also have an agent in the Insurance 
Exchange building, Chicago. It will 
establish agencies throughout Illinois, 
and will confine its writings to a se- 
lected class of business. The company 
takes pride in its stockholders, there 
being a large number of real estate men 
controlling insurance premiums, and 
there are many business men who are 
= interested in the company’s wel- 
are 




















ANNOUNCEMENT 


The name of the German Alliance Insurance 
Company of New York has been changed to the 


afmiamnisfllianer 
Msotamce Gompany” 


All obligations under German Alliance policies 
will, of course, continue to be the obligations of 
the company under its new name. 


WESTERN DEPARTMENT 
76 West Monroe Street - Chicago 


Walter H. Sage, General Manager 
Ingram & Lerch, Managers 
W. E. Miller, Assistant Manager 


















































CHARTERED A. D. 1794 








GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 


JOHN J. P. RODGERS, Sec’y and Treas, 
H. W. STEPHENSON, Vice-Pres. 


SAM’L P. RODGERS, Asst. Sec’y 





CASH CAPITAL $1,000,000 
SURPLUS TO —— 


LIGHTNING, RENT, EXPLOSION AND 
ENT INSURANCE 


AGENTS waren | WHERE NOT REPRESENTED 


NATIONAL INSPECTION CO. 
INVALUABLE ON SPECIAL HAZARDS 


J. G. HUBBELL, Mgr. 108 SO. LA SALLE ST., CHICAGO 


TOTAL ASSETS 
9$4,658,595.39 


FIRE, TORNADO, AUT reeens 











ADJUSTER WANTED—I have a 
good opening for a high class experienced 
adjuster. State in yourfirst letter, salary 
expected and qualifications. All cor- 
respondence confidential. Address: 
Lyman Hanes, Adjuster, 814 New York 
Life Building, Minneapolis, Minn. 





The Reisch Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 





NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 


JANUARY 1st, 1917 
Total Assets, $1,154,721 


Capital, $400,000 
Net Surplus, $229,915 
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RESULTS OF THE CAMPAIGN 


Ir is interesting to note the report of 
the special committee of the Cx1caco 
Boarp that was in charge of its insti- 
tutional advertising campaign. This was 
a new departure for fire insurance inter- 
ests. In many ways the fire insurance 
people are the most conservative adver- 
tisers in the country. They have not felt 
that they got value received from public 
advertising. Most men entertained the 
idea that money spent in the secular news- 
papers was thrown away and the contri- 
butions were largely made from the 
standpoint of policy. 

Those who have made a special study 
of advertising see its great value from a 
sales standpoint. The fire insurance peo- 
ple have much in the way of indemnity 
in their possession. They know the con- 
ditions of the times. The public at large 
is not acquainted with the internals of fire 
insurance and do not know what is in its 
treasure house. It is up to the fire in- 
surance people to carry the message to 
the public. This message is chiefly con- 
veyed by the local agents. They of course 
constitute the most powerful medium. The 
question before the Cuicaco Boarp was 
whether the agent cannot be assisted 
greatly through the medium of community 
advertising. The committee in its report 
expresses great satisfaction over the re- 
sults. 

The advertising started in August, the 
volume of premiums fell off 914 percent 
as compared with August of a year ago. 
The committee attributes this, however, to 
the reduction in new building operations 
and the decrease in grain values in stor- 
age. In September, however, the pre- 
miums increased 31 percent and October 
showed a gain of 23 percent, as compared 
with the similar months of a year ago. 
The committee feels, therefore, that the 
advertising has considerably more than 
paid for itseif in direct returns. In addi- 
tion the insurance business and the Cu1- 
cAco Board received much favorable pub- 
licity and the advertising served to create 
a friendly atmosphere. 

In addition to the results secured in 


Chicago it might be added that agents in| 


the various cities where the Chicago pa- 
pers circulate took advantage of the pub- 
licity and increased their business. Not 
only did towns tributary to Chicago, but 
others far distant also inspired by the 
work in that city used the arguments in 
soliciting business. Altogether it may be 


campaign thousands and thousands of dol- 
lars in new premiums were added to the 
income of companies and agents. 





COAL DISTRIBUTION 


DirFIcuLtiEs in coal distribution are al- 
already presenting problems to the fire un- 
derwriter and should they become greater, 
it will be a matter of serious concern 
to the fire insurance business. Danger of 
automatic sprinkler system freeze-ups in 
detached parts of plants even under nor- 
mal conditions is a very real one. Sprin- 
kler supervisory stations are frequently 
kept busy during extreme cold spells re- 
porting trouble with sprinkler systems. 
This condition will be aggravated during 
the present winter because even where 
companies have a coal supply sufficient 
for immediate needs, there will be a tend- 
ency to economize in its use to an extreme 
point. It may very possibly occur that 
some plants will be unable to obtain coal 
at all either because of difficulty in trans- 
portation or because the government has 
not listed them as essential industries. In 
the latter case, they might be unable to 
get coal until the essential industries had 
been supplied. 

Danger of freezing also applies to the 
soda and acid extinguisher unless special 
care is taken to prevent it. Freezing may 
sometimes be prevented by careful pack- 
ing or by keeping an electric globe burn- 
ing underneath the extinguisher. It is not 
considered safe to add any element to the 
material inside the extinguisher since any 
addition retards the chemical action which 
produces the extinguishing stream. Use 
of this type of extinguisher is particularly 
common in grain elevators and the situ- 
ation on these premises is particularly 
worthy of attention at this time. Inspec 
tion bureaus, chiefs and fire marshals have 
been issuing warnings about the danger 
of sprinkler system freeze ups. The warn- 
ing ought also be extended to soda and 
acid extinguishers. 





WILL BRING UNIFORMITY 


THE adoption of the Analytic system of 
rating by the Eastern Unron is gratify- 
ing action inasmuch as it indicates that 
there will be one schedule system used in 
this country. Unfortunately, owing to 
various territorial associations having 
jurisdiction over separate parts of the 
country, there has been no uniformity in 
rating schedules. This has caused much 
confusion on part of property owners 
who have insurance in different parts of 
the country. They have pointed out many 
inconsistencies which the underwriters 
have not been able to explain. 

The fact that different schedules are 
being used, is illogical. Fire underwriters 
criticise the various states for their lack 
of uniformity in legislation and rulings 
and yet they have shown no uniformity 
in rating so far-as the country wide area 
is concerned. The fact that. the EAsTERN 
Union has adopted a schedule that has 
received so many tests and is so success- 
fully used in the central west, is a step 
forward and shows that we are approach- 
ing a condition devoutly hoped for. 





Success, on the business firing line, de- 
pends more upon the quality of the am- 
munition than upon the noise of the gun. 





Personal Side of the 
Insurance Business 


Judge Charles W. Potter of Denver, 
one of the picturesque characters of 
the old days of the northwest field, who 
has been on the retired list of the Aetna 
since 1910, died Dec. 26 in Denver. 
Judge Potter was born Jan. 5, 1834, 
and became a local agent at Eagle, 
Wis., in 1860, representing the Aetna 
among other companies. He then 
moved to Waukesha to take charge of 
an agency. He was appointed special 
agent of the Aetna in 1867 and then 
became assistant state agent. Later 
he was appointed state agent of the 
Aetna in Minnesota, Wisconsin and the 
Dakotas, serving from 1870 to 1892. He 
was appointed assistant general agent 
of the old northwestern department of 
the Aetna at Omaha, and then became 
state agent for the mountain field. 
Judge Potter was well known to the 
older men of the northwest, particularly 
due to his impressive personality. 





State Agent Thomas H. Smith of the 
Allemania Fire in Ohio and Mrs. Smith 
announce the marriage of their daugh- 
ter, Annie, to Leonard T. Ninman. Mr. 
and Mrs. Ninman will make their home 
at Peoria, Ill. The wedding took place 
at Dayton, Ohio, the home of the 
bride’s parents. 


It is announced in Milwaukee, Wis., 
that Hillis C. Rhyan, recently appointed 
Wisconsin state agent of the Niagara, 
is to be married to Miss Zillah Hobdey 
of that city. Mr. Rhyan has served the 
National of Hartford in Wisconsin and 
Indiana for a number of years as special 
agent. 


Secretary William F. Kramer, of the 
Teutonia Fire of Dayton, Ohio, has 
been elected ‘a director to succeed the 
late Jacob Linxweiler, president. The 
presidency will not be filled until the 
annual meeting in January. 


By the retirement of Emory H. Eng- 
lish from the commissionership of Iowa, 
M. J. Cleary of Wisconsin becomes head 
of the National Convention of Insur- 
ance Commissioners. Mr. Cleary was 
elected second vice-president at the an- 
nual meeting in St. Paul last Septem- 
ber and became first vice-president as 
the result of the retirement of W. H. 
Merrill, who held that position, from! 
the commissionership of New Hamp- 
shire. Mr. Cleary now automatically 
assumes the reins in the organization. 
Mr. Cleary is one of the younger men 
in the ranks of the commissioners, but 
one of the ablest. ; 


Henry W. Eaton of New York, 
United States manager of the Liverpool 
& London & Globe, was stricken in his 
office Wednesday of last week and is 
now in a critical condition. Mr. Eaton 
is one of the most distinguished under- 
writers of the country and has rounded 
out 50 years of service with his com- 
pany. 

George Harvey Russell, of the George 
H. Russell Company, Milwaukee, has 
been appointed a member of the mili- 
tary staff of Governor Philipp, of Wis- 
consin, with the rank of colonel. He is 
chairman of one of the Milwaukee draft 
boards. During the incumbency of 
Governor W. D. Hoard Mr. Russell 
served as aide-de-camp on the govern- 
| or’s staff, an honorary position in the 

National Guard. 


J. F. Taake of Des Moines has been 
named insurance commissioner for 
Iowa by Governor Harding, to fill out 
the unexpired term of Emory H. Eng- 
lish, who after three years’ service has 
resigned to become president of the 
new Iowa Bonding & Casualty of Des 
Moines. Mr. English’s term would have 
expired Feb. 1, 1919. 

Mr. Taake, the new commissioner, 
has little or no experience in insurance 








said that out of the Chicago advertising 





AN easy job puts no “pep” in life. 




















J. FP. TAAKE 





However, he has been prominent in 
fraternal circles for many years. He 
was one of the organizers of the Mystic 
Toilers and has been its secretary and 
director for 18 years. 

In 1901 he was one of the organizers 
of the Associated Fraternities of 
America. He was vice-president of this 
organization when in 1913 it merged 
with the National Fraternal Congress. 
He became vice-president of this asso- 
ciation and in 1914-15 served as its 
president. He has been a member of 
the executive committee and has served 
on the committee of statutory legisla- 


‘tion, 


Jesse E. Curtis, of Curtis & Reeves of 
Wellsburg, W. Va., was instantly killed 
by being run over by an automobile 
while shopping in Steubenville, Ohio. 
Mr. Curtis, who was 42 years old, be- 
came associated with C..B. Reeves in 
the fire insurance business over twenty 
years ago, They built up a large and 
prosperous agency. The agency will 
be conducted as heretofore, the vacancy 
being filled by George C. Curtis, former 
newspaper publisher, who will devote 
his entire time to the business, the man- 
agement of the business being under C. 
B. Reeves. 


Insurance men regret the retirement 
of Emory H. English, Iowa insurance 
commissioner, who is leaving public of- 
fice to become president of the Iowa 
Bonding & Casualty of Des Moines, a 
new organization with $1,000,000 capital. 
Mr. English is one of the foremost in- 
surance commissioners of the country, 
and is president of the National Con- 
vention of Insurance Commissioners. 
He has served in the office of insurance 
commissioner of Iowa for three years. 


John T. Hutchinson of Detroit, Mich, 
field secretary of the National Council 
of Insurance Federations, who has been 
doing organizing work in Oklahoma 
and Kansas, is now stimulating inter- 
est in the Nebraska federation. The 
Nonpartisan League is busily engaged 
in these western states and is growing 
rapidly. Drastic measures need to be 
taken to combat this heresy which is 
largely based on the German idea of 
government. 


Young E. Allison, Jr., of New York, 
associate editor of the Insurance Field, 
has resigned to become publicity direc- 
tor of the Henry Evans companies, the 
Continental, Fidelity-Phenix and Ameri- 
can Eagle, at their head office in New 
York. Mr. Allison is a son of the fa- 
mous Young E. Allison, of the Insur- 
ance Field, and has made a name for 
himself in insurance newspaper work. 
He was formerly on a daily newspaper 
in Louisville, and then went with the 
Insurance Field, being located at the 
Louisville office, later at Chicago and 





affairs outside of the fraternal field. 


finally in New York. 
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OHIO AND WEST VIRGINIA 


MUST READ THE OHIO LAWS 











Ohio Hand Book Contains Digest of 
the New Statutes by At- 
torney Kohl 





The 1917 edition of the Underwriters 
Hand Book of Ohio, published by THE 
NATIONAL UNDERWRITER, contains a care- 
fully compiled synopsis of the insurance 
laws of the state, made by J. Louis 
Kohl, the well known insurance 
attorney of Cincinnati. Manager An- 
kenbauer, of the Cincinnati Fire Under- 
writers Association, makes the follow- 
ing recommendation to members in a 
recent bulletin which might well be 
adopted by agents and _ solicitors 
throughout the state: 

Inasmuch as in every application that 
must be filled out by an agent or solicitor 
to obtain a state license, the applicant 
must answer whether “he has read the 
insurance laws” and since it will be im- 
possible for the insurance department to 
furnish copies of the laws to the 25,000 
or more agents and solicitors, the atten- 
tion of our members is called to the di- 
gest of the Ohio insurance laws in the 
1917 edition of the Underwriters Hand 
Book. The digest is by our own attorney, 


J. Louis Kohl, and will be found on pages 
5 to 27. 





Object to the Form 


Companies are objecting to the follow- 
ing fixed value clause which agents at 
Steubenville, Ohio, have attached to poli- 
cies cover tin plate for the Wheeling Steel 
& Iron Company, property covered being 
located at Yorkville, Ohio: “It is under- 
stood that the stock of tin plate herein 
described is manufactured or in process of 
manufacture in accordance with a contract 
between the assured and the American 
Steel Export Company at the price of 
$17.50 per base box, and the contract price 
of $17.50 per base box is hereby accepted 
as the basis of value for the adjustment 
of any loss under this policy.” 





Fire Prevention Hearing 


The fire prevention committee recently 
appointed by the Ohio industrial commis- 
sion, will hold its first session at the 
Southern Hotel, Columbus, Thursday. T. 
Alfred Fleming, state fire marshal, will 
co-operate with the committee and will 
address the members. It is the intention 
to co-ordinate and standardize fire preven- 
tion in Ohio. The present work will apply 
particularly to factories, work shops, 
storehouses, public buildings, churches, 
schools, etc. 

The members of the Fire Prevention 
Committee are: Capt. J. J. Conway, super- 
intendent of the Underwriters’ Salvage 
Corps, Cincinnati; Chas. H. Patton, Cleve- 
land; J. J. Elliott, Columbus, C. B. Crans- 
ton, member of the fire prevention com- 
mittee of the Columbus chamber of 
commerce; William B. Goodwin, National 
Fire Protection Association (Columbus); 
Thomas J. Donnelly, secretary Ohio Fed- 
eration of Labor; John C. Owens, Cleve- 
land; T. J. Creager, Springfield; and J. J. 
Grant, Youngstown. 





Macklin in Tire Company 


COLUMBUS, O., Dec. 31—Among the 
Columbus business men who have taken 
over the Lancaster Fire & Rubber Com- 
pany, a $500,000 corporation, is Frank J. 
Macklin, the well-known insurance man. 
Mr. Macklin is one of the directors of 
the company. The business offices have 
been moved to Columbus, but the factory 
remains at Lancaster. 





State Department Soldiers 


COLUMBUS, O., Jan. 2—From the main 
window of Superintendent of Insurance 
Tomlinson’s office at Columbus there’s a 
service flag with two stars. One is for 
Samuel L. Cotter, license clerk, and the 
other for John Cameron, bookkeeper, both 
of whom are now in a southern training 
camp as members of the quartermaster’s 
department, U. S. Army. A. R. Wulff, of 
the actuarial department, has been placed 
at the license clerk’s desk until Mr. Cot- 
ter’s return. 


Reports to New York 


On the first of the year the western 
department of the Pennsylvania Fire re- 
linquished West Virginia, which hereafter 
will report to the New York office of the 





Minneapolis 


sentation. 





A. STINSON, Vice-President 


FIRE AND 
MARINE 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


Insurance Company 


MINNEAPOLIS, MINNESOTA 


LEACH, Secretary 


We can tell them to you. 














“OHIO’'S OWN FIRE COMPANY” 


SERVICE—“BEST IN OHIO” 











American 


CASH CAPITAL, $350,000.00 
Economic Management 





JOHN W. ZUBER 
Presiden’ 


THE 


National Fire Insurance Co. 


COLUMBUS, OHIO 


AGENTS WANTED WHERE NOT REPRESENTED 
Broad and Conservative Underwriting 


WILLIAM LEITH 
t Underwriting Manager 


JOHN A. DODD 
Secretary 














North British. The West Virginia field 
has been ably covered by W. H. McGervey 
of Xenia, Ohio, who will now devote him- 
self to Ohio. 





Helping at Western Office 


James M. Hall, special agent of the 
Sun of England, in Ohio and West Vir- 
ginia, has been called to the western de- 
partment office in Chicago for a couple of 
weeks to assist in the underwriting de- 
partment. There is a temporary shortage 
of help and the business is larger than 
usual. Hence Mr. Hall’s services are re- 
quired for a short time. 





Ohio Agency Appointments 


Royal Ex. Assurance—J. W. Hutchinson, Cha- 
grin Falls. . 5 

oyal—W. H. Maddox, Roseville; C. F. Hahn, 
Cleveland. 

Security—Rose M. Anderson, Greenville. 

The Sea—E. P. Lenihan & Co., Cleveland. 

Springfield F. & M.—E. E. Green, Byesville. 

Sun—J. P. Aiken, Bellefontaine; H. E. Mars- 
den, Lisbon; E. S. Blake, Byesville. 

Teutonia—Gertrude Hammond, Lorain. 

Twin City—H. G. Gessner, Cleveland. 

American, N. J.—Anderson Ins. 
Greenville. 

Atlas Assurance—W. M. Codner, Delaware; 
F. D. Hauptmann, New Waterford; O. B. Lim- 
ing, Mt. Orab. ; 

Auto of Hartford—A. B. Fipp, Defiance. 

Boston—McCarty & Cowin, Geneva. 

Fireman’s Fund., Calif.—E. E. Green, Byes- 
ville; L. W. Wilder, Sherwood; J. N. Holmes, 


dena. 

Humboldt, Pa—T. A. Furlong, Cleveland; }: 
Markowitz, Cleveland; A. Lillie, Cleveland; E. 
Lillie, Cleveland. 

Imperial Assur.—G. Bedell Co., O. M. Stafford, 
2 + Goss, G. C. Simpson, A. H. Bedell. Cleve- 
land. 

London Assur.—Frier & Huggins, Cleveland. 

Lumbermen’s, Pa.—E. A. Peabody, Columbus; 
Potter & Maxwell, Defiance. 

Natl. Ben Franklin—Mrs. Sarah McG. Shockey, 
Cleveland. 

North River, N. Y.—Potter & Maxwell, De- 
fiance. 


Agency, 





Ohio Notes 


Harry M. Gould, who conducts a bureau 
agency at Toledo, is seeking additional 
facilities. 

The Mill Owners Mutual Fire of Chicago 
has been licensed in Ohio. 


J. O. Cartwright and W. R. Sears at 
Waynesville, O., have purchased the W. D. 
Chandler agency and will conduct it under 
the name of Sears & Cartwright. 


The wholesale woodenware establish- 
ment of the Ault Woodenware Company, 
1101-1107 West Sixth street, Cincinnati, is 
being equipped with a Rockwood dry pipe 
sprinkler system, to be operative early in 
January. 


The cigar factory of Michael Ibold, 823- 
825 Central avenue, Cincinnati, is to be 
equipped with a Rockwood wet pipe 
sprinkler system, which will be in opera- 
tion by February 15. Indications point to 
good to fair service. 





GERMAN FIRE 


INSURANCE COMPANY 
OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000 Net Surplus $159,096.82 

WM. F. STIFEL, President 
F. RIESTER, Secretary 
OSCAR E. STRAUCH, Asst. Secy. 


E. A. KEELER 


714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Peana. 








INCORPORATED 1849 


WESTERN 


Insurance iis a 
of Pittsburg 


FIRE AND TORNADO 


DEC. 31, 1916 


Capital - - - - - - ~-$300,000.00 
Surplus to Policy Holders - 415,498.55 
Assets - - - - - - - 728,284.87 
Losses Paid to date - - - 6,464,905.01 





Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


Security Ins. Co. 
Organized 1864 


Organized 1881 





COMBINED STATEMENT 


Capital - - - $250,000.00 
Assets +. « - - 895,201.24 
Surplus to Policy Holders - 606,086.66 





F. A. ROTHIER, Prest. ADAM BENUS, Secy. 
F.C.BARTON, Asst.Secy. R. B. HEATON, State Agt. 


GERMANIA 





FIRE INSURANCE COMPANY 
NEW YORK 
ORGANIZED 1859 
Statement, January 1, 1917 

ual da 
NetSurplis, =: Sanus aa 
Surplus for Policy Holders, - 4,331,218 69 

HEAD OFFICE 


Cor. William and Cedar Streets 





INCORPORATED 1851 


WESTERN ASSURANCE 


COMPANY 


OF TORONTO, CANADA 


Fire, Tornado, Ocean Marine and Inland Marine Insurance 


Assets January 1, 1917, in U. S........ edaden sa 


Surplus in the United States 


eeee sce geecannecdsocescacuccoocces $3,329,177.74 


tees cece cecteresecececesecscececccesesecees crete 1,478,531.90 


Total losses paid in United States from 1874 to 1916, inclusive, $41,657,814.31 


W. R. BROCK, President 


W. B. ME?KLE, Vice-President and General Manager 





The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


Home Office: - - 


= Sheibyville, Illinois 
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HOPE FOR UNIFORM ACTION 





When Full Rate Is Secured on All 
Wisconsin Business It Will 
Help Officers 





Examiners and map clerks will be 
glad when the Wisconsin rating author- 
ities make all towns in the state subject 
to the same rules as were recently made 
to govern in sixth class towns, where 
the bureau rates must be obtained in 
all cases and where it is no longer per- 
missible to write at the previous year’s 
rate, if it be less than the published es- 
timate. This, for the present, can be 
done in other than sixth class towns and 
makes it necessary to consult the 
printed list of towns, showing the class, 
in order to determine whether a risk 
may be accepted at the old rate. To 
illustrate, a daily report of a renewal is 
received, showing insurance on dwell- 
ing at 75 cents for three years, 
while the stamping auditor stamps 
the annual rate at 40 cents, which 
would mean 1 percent for three years 
under the rule requiring two and 
one-half annual rates for three years. 
Now the risk was written previously at 
75 cents for the term, but the exam- 
iner must take the time to ascertain 
whether the agency is of the sixth class 
before he can determine whether the 
rate must come up or be approved. 
This takes a lot of extra time and trou- 
ble, hence the natural desire that all 
agencies in the state be put under the 
same regimé as quickly as possible. 





Woman Convicted of Arson 


Mrs. Frank Boissat, proprietor of the 
Michigan Hotel at Charlevoix, Mich., be- 
fore it was destroyed by fire last March, 
has been found guilty of arson. She will 
be sentenced soon. Her husband, Frank 
Boissat, and Pearl Johnson are awaiting 
trial. Johnson confessed that Mrs. Bois- 
sat hired him to set the fire which de- 
stroyed the property. Mrs. Boissat cel- 
lected insurance on the hotel, because of 
two previous fires which had occurred, 
but payment on account of the last fire 
was refused, owing to suspicion that the 
building had been set afire. 


Must Get Assured’s Signature 


The new uniform Michigan removal per- 
mit contains a printed request for the 
application of the prorata clause making 
policy cover in both locations pending final 
removal, and requires the signature of 
assured to the permit. It is reported that 
a number of Michigan agents are sending 
in such endorsements without assured’s 
signature and the attention of companies 
has been called to the matter. 


Open Adjusting Office 


W. P. Kelley and H. J. Lederer, who 
have charge of the insurance department 
of the American Trust Bank at South 
Bend, Ind., have organized the Indiana- 
Michigan Adjustment Company to handle 
losses in southern Michigan, northern Indi- 
ana and western Ohio. They will con- 
tinue their local agency connection. Mr. 
Kelley was formerly manager of the in- 
spection office at South Bend and therefore 
has had an all-around experience. Mr. 
Lederer devotes his attention chiefly to 
casualty lines, so they are well equipped 
for adjustment work. Mr. Kelley is presi- 
dent of the adjustment company and Mr. 
Lederer vice-president. 





Ekern in New Mutual 


MADISON, Dec. 29—Announcement of 
the organization of a new fire insurance 
company, to be known as the General In- 
surance Company Limited, Mutual, was 
made today, with the filing of articles of 
incorporation by Madison men interested 
in the project. The company will operate 
on the approved reserve basis. The in- 
corporators include Herman L. Ekern, 
former insurance commissioner of Wis- 
consin; H. L. Geisler, of Geisler & Necker- 
man, general insurance; M. B. Olbrich, 
H. . Warner, Dr. C. F. Rodolf, W. D. 
Curtis, S. A. Oscar, Milo C. Hagan, S. T. 
Walker, F. O. Leiser, Ross W. Harris, 
R. L. Blodgett and A. E. Smith. 


December a Bad Month 


December, according to the report of 
Commissioner Ellsworth, of Michigan, 
from the standpoint of deaths and in- 
juries from fires, explosions and the care- 
less use of gasoline and kerosene was one 
of the most disastrous in many years in 
the state. The report shows 20 persons 
lost their lives and. 16° Were seriously 
burned or injured from above causes dur- 





schools, 6 hotels, 3 churches, 3 halls, 
1 theatre and 1 hospital. 





Saginaw Needs Improvement 


SAGINAW, Mich., Dec. 31—The city 
still is subject to the peril of low water 
pressure as shown in the recent car barns 
fire and the Courier-Herald of that city 
says editorially: “In every important fire 
that Saginaw suffers one condition is al- 
ways found to exist that contributes to 
the severity of the disaster. That condi- 
tion is the lack of an adequate water 
supply. Saginaw needs a new plant, cen- 
trally located, but even the bolstering of 
the present plants—anything that would 
supply water—would be an improvement 
over present conditions.” 





Change in License System 


In the life insurance section, Part 2, the 
new plan of making requisition for agents’ 
licenses in Indiana is explained. 





Want New Ordinance 


D. P. Barrett, chairman of the joint as- 
sociation of Indiana field men, has ap- 
pointed a committee to undertake to secure 
a shingle-roof ordinance for Indianapolis. 
A similar committee has been appointed 

y Cushwa, president of the In- 
dianapolis Fire Insurance Association. A 
change in the city administration has 
taken place and it is hoped that some 
remedy may be obtained, as the number 
of shingle-roof fires in Indianapolis has 
become alarming. 





Two Offices Consolidated 


The two fire rate auditing offices in 
Indianapolis have been consolidated under 
W. B. Ward as manager. Mr. Ward was 
manager of the office which had juris- 
diction over Marion county in which In- 
dianapolis is located while the other 
office supervised towns in some‘ fifty-two 
counties not attached to other Indiana 
Inspection Bureau offices. Miss Margaret 

. Monahan, who was manager of the 
latter, will be Mr. Ward’s assistant. Miss 
May Cook, for some years connected with 
the Andrew S. Clements agency at Craw- 
fordsville, Ind., will be chief clerk of the 
combined office. 





News of the Mutuals 








Wisconsin Companies Organize 


Representatives of the various Wiscon- 
sin mutuals met in Milwaukee last week 
and organized the Wisconsin Association 
-of Mutual Fire Insurance Companies. This 
succeeds the City & Village Underwriters 
Association and the City & Village Mutual 
Inspectors Association. C. F. Leins of 
the West Bend Mutual was chosen presi- 
dent; George A. Jacobs of the Citizens 
Mutual of Janesville, first vice-president; 
H. A. Wrucke of the Campbellsport Mu- 
tual, Campbellsport, Wis., second vice- 
president; George Janssen of the Mayville 
Mutual, Mayville, Wis., secretary; and 
John Bauernfiend of Sheboygan Falls, 
treasurer. J. E. Kennedy of Plymouth 
was engaged for the coming year as in- 
spector. 

The revised schedule on dwelling rates 
was adopted and will be filed with the 
insurance commissioner, the "Wisconsin 
Inspection Bureau and Central Audit Bu- 
reau. ae 


Should Pay Under Protest 


The committee of the Ohio mutual fire 
companies has advised all such concerns 
in the state to pay taxes under the new 
internal revenue act on gross premiums 
month by month and file a protest along 
with the affidavit. The form of protest 
suggested calls attention to a section of 
the bill, under which the companies be- 
lieve they are exempt from such taxation 
and also to the fact that if they are not 
exempt, that the tax should on net 
premiums instead of gross, that is pre- 
miums minus dividends or refunds to 
policyholders. The companies are advised 
to pay in full and ask for a refunder as 
soon as the internal revenue department 
has issued a ruling covering the two 
points raised by them. 


All Have to Be Licensed 


An unfortunate wording in the headline 
of a recent issue of The National Under- 
writer seems to indicate that Swedish com- 
panies were being singled out by the fed- 
eral government for special license. This 
is not the case. The federal government 
is requiring all foreign companies to ‘se- 
cure a special license to be under the 
direct control of the war risk bureau in 
the Secretary of the Treasury’s depart- 
ment. No special foreign companies are 
being singled out, as the order comes to 
all of them. The Svea and other Swedish 
companies are held in high regard on this 





side, and are thoroughly law-abiding and 
neutral. 


Buckeye National’ Fire 


.. Insurance Co. 
Capital $100,000 @-) Net Surplus $46,135.00 
ECONOMIC MANAGEMENT MAKING GA ENBID Doce 


OHIO AGENTS WANTED! 




















F.R. Ormsby, Pres. G.F. Hutchings,Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 


AKRON, OHIO 
Capital $300,000 Surplus to Policyholders $408,562 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 














Richland Mutual Insurance Company 
MANSFIELD, OHIO. 
Incorporated 1850 

- = = - - = $2,486,445.48 

BUSINESS CONFINED TO OHIO R. SMITH, Secretary 


The Central Manufacturers’ Mutual Insurance Company 
VAN WERT, OHIO ORGANIZED 1876 
Cash Assets, over $900,000 : Net Cash Surplus, over $500,000 

H. V. OLNEY, President C. A. L. PURMORT, Secretary 


THE MERCHANTS’ AND MANUFACTURERS’ MUTUAL 
INSURANCE COMPANY 








TOTAL ASSETS, 
A. C. CUMMINS, President 














Organized. 1876 Mansfield, Ohio 
‘Insurance in force over $4,000,000 Net cash surplus over $60,000 
Writing a general classification Auto fire floater department 
Annual dividends to policyholders 
G. W. DeYARMON, Secretary 
E. J. Forney, Pres. J. M. Cook, Sec’ ge 
Incorporated, 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


S N. FORD. President 











Dayton Mutual Fire 


Insurance Co., "O10" 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Managemeut 


AGENTS WANTED 
Address Home Office. 





Insurance - $6,519,788 
Total Assets 385,313 














An Agency Company 








Ohio Retail Grocers Mutual Fire Insurance Co. 
SPRINGFIELD, OHIO 


W. H. COOK, Secretary and General Manager 
BUSINESS CONFINED TO OHIO 


KEYSTONE UNDERWRITERS 


DEPARTMENT OF 
The German Fire Insurance Co. The German American Insurance Co. 
The Western Insurance Co. The Union Insurance Co. 


ORGANIZED 1905 














All of Pittsburgh, Pa. 


$900,000 Combined Net Surplus - - - $738,076 
3,042,656 Combined Surplus to Policyholders 1,633,076 


HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA. 
E. W. CLINTON (Reliable Agents Wanted in FISH & SCHULKAMP 
State Agent Pennsylvania, Ohio, Illinois General Agtnts for Wisconsin 


Combined Capital - - 
Combined Assets - - 


LaFayette Ave. 





4328 
Norwood, Cincinnati, Ohio and Wisconsin.) Madison - Wisconsis 
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CANCELS BANKERS LICENSE 





Helena Company Is Ordered to Cease 
Writing Business — Agents’ 
Licenses Are Revoked 





W. F. McKee, deputy insurance com- 
missioner of Montana, has revoked the 
license of the Bankers Insurance Com- 
pany of Helena, and has also canceled 
the licenses of all of the company’s 
local agents in the state. This action 
is the result of the recent investigation 
conducted by the insurance departments 
of Montana and North and South Da- 
kota. The report of the examiners 
showed that the liabilities of the com- 
pany on Nov. 23 were about $215,000 
in excess of the admitted assets. It was 
also set forth that the showing of a 
fully paid up capital stock of $100,000 
was made through what the examiners 
claimed to be negotiated loans instead 
of a transaction whereby the stock was 
signed, sealed and delivered. 

It is expected that the North and 
South Dakota insurance departments 
will also cancel the license of the Bank- 
ers, following the action of the Mon- 
tana department. The Bankers wrote 
a large amount of hail and drouth in- 
surance in these three states last year 
andgpsses were extremely heavy. 





E. C. COOPER PASSES AWAY 





North Dakota State Agent of St. Paul 
Fire & Marine and Former 
Insurance Commisisoner 





E. C. Cooper, North Dakota state 
agent of the St. Paul Fire & Marine, 
and formerly insurance commissioner 
of North Dakota, died last week at the 
home of his son, A. N. Cooper at Fargo, 
N. D., at the age of 62 years. It is just 
recently that he gave up active work, 
but his condition was critical only a 
few days before the end. For many 
years he was a resident of Grand Forks 
and from that city was elected insur- 
ance commissioner in 1904, and re- 
elected in 1906 and 1908. For six years 
he was a member of the Grand Forks 
city council and for one term was its 
president. In 1896 and 1897 he was 
chairman of the Republican state cen- 
tral committee and at the legislative 
session of 1896 and 1897 was voted for 
United States senator. After the re- 
tirement from the commissionership he 
removed from Grand Forks to Fargo. 
Mr. Cooper was born in Antioch, IIL, 
April 11, 1856, and moved to Iowa with 
his parents when six years of age. He 
left there in 1883 to take up his resi- 
dence in Grand Forks. He is survived 
by a widow and son. 


NO DULUTH RATE DECISION 








City Officials Still Demand Reductions 
and Refuse to Comply with 
Modified Requirements 





Duluth, Minn., officials are still insist- 
ing on reduced fire rates and still re- 
fusing to comply with recommendations 
of fire companies for improvements. 
Another hearing on the city’s rates was 
held before the Minnesota department 
last week. 

Unless enormous sums are spent, the 
class of the city can not be reduced 
from 3 to 2 so recommendations for 
improvements that would put Duluth in 
class 214 were submitted by E. 
Townsend of Chicago, representing the 
General Inspection Company of Minne- 
apolis. Concessions in these demands 
were made at the instance of the actu- 
arial bureau of the Minnesota depart- 
ment. The Duluth representatives at- 
tempted to whittle these requirements 
still further. Their objections to in- 
stalling additional hydrants and valves 
in the congested districts were not 
made to stick, but they flatly refused 





SEE LOSS OF ALL BIG LINES 





Nonpartisan League’s Program Would 
Take Business Away With State 
Insurance Being Adopted 





Kansas insurance men are calling for 
help to fight the Non-Partisan League, 
the organization of farmers. The Kan- 
sas Insurance Federation has appealed 
to the national council and to the in- 
surance companies for help in perfect- 
ing an organization in Kansas, Ne- 
braska, Oklahoma and the Dakotas. 


“The insurance companies, most of 
which have their home offices in the east, 
do not realize the dynamite in this thing,” 
says Whitney, secretary of the 
Kansas Insurance Federation. The League 
proposes as its cardinal principles state 
ownership, control and operation of flour 
mills, elevators, packing houses and all 
institutions handling the products of a 
farm. States do not buy insurance. This 
means the destruction of all the big pack- 
ing house business and it means to the 
mutuals the destruction of all the fine 
milling and elevator business, both fire 
and casualty. All that will be left will 
be the mercantile risks and dwellings and 
some bonding business. The league has 
7,000 members in Kansas now and has 
been organizing only four or five months. 
The organizers collect $16 from each 
farmer who joins and this gives them a 
big campaign fund for active work in 
carrying on their propaganda.” 

The league has established headquarters 
in Topeka and it is asserted that it has 
60 organizers actively at work in as many 
counties and early in the year expects to 
have a paid organizer in each of the 105 
counties of the state. The $16 collected 
pays the initiation fee and the dues for 
two years and also pays up the subscrip- 
tion > the league’s paper for a similar 
period. 


Will Appoint Field Men 


Colorado and Wyoming have been de- 
tached from the western department of 
the Pennsylvania and will report to the 
Pacific Coast. The mountain field man of 
the Pennsylvania: heretofore covered Ne- 
braska. No arrangement has been made 
for the latter state. It is likely, however, 
that the Pennsylvania will have a man in 
Nebraska alone to develop its business 
there. Its Kansas field is vacant as Spe- 
cial Agent Marland C. Brown has _ en- 
listed in the army, but its interests there 
are large enough to require the services 
of one man and hence it is not likely that 
Nebraska will be attached to that field. 





Writing Across the Line 


TOPEKA, KAN., Jan. 2—A considerable 
number of complaints have been coming 
recently to the Kansas department of 
agents of different insurance companies 
coming into Kansas from Missouri and 
writing business. A considerable number 
of companies refuse to permit agents of 
one state to go into another and it is pro- 
hibited by the Kansas statutes. But along 
the border there are numerous agents 
without licenses in Kansas actually writ- 
ing business on Kansas. property. In 
many cases the premiums are actually 
paid in Missouri. Several companies have 
recently been notified by the department 
to stop these raids by their agents. In 





to put on additional firemen, though the 
number had been cut from 14 to eight. 

The hearing finally closed with Mr. 
Townsend agreeing to submit a new set 
of recommendations in which he will 
substitute some other items for the ad- 
ditional firemen requirement. It is ex- 
pected that he will have the suggestions 
ready within a week or ten days and in 
the meantime the Duluth rate situation 
remains in statu quo. 





Just Paying Hail Claims 


Montana farmers who insured their 
crops against hail damage with the Mon- 
tana state fund are just receiving their 
claim checks. One, aggregating $67,000, 
has been mailed out, covering all but a 
few losses. The remaining ones will go 
forward immediately. The state collected 
in the neighborhood of $100,000 on the 
255,000 acres insured and holds a surplus 
of $33,000 for 1918. The largest individual 
loss paid by the state was $4,590 on 400 
acres of wheat. 


St. Paul Fire Losses 


Fire losses for St. Paul last year showed 
an increase of $86,600 over 1916; 1917’s 
loss amounted to $966,860. The largest 
fire was Oct. 6, when a lumber company 
and hardware firm sustained about $150,- 
000 loss. The total fire loss for October 
was $200,926. This was one of the hottest 
months on record in St. Paul. 





cne instance it is probable that the com- 
pany’s license to sell insurance in Kansas 
will be cancelled because of its unsatis- 
factory action on these complaints. 


May Have Insurance Building 


Des Moines is after an Insurance Ex- 
change building. Commercial boosters have 
suggested its needs to the companies 
which have headquarters here and are de- 
claring that such a structure is one of the 
coming improvements toward which the 
insurance interests should aim. The move- 
ment has progressed sufficiently for an 
architect’s firm to draw up a sketch, Be- 
cause of leases already entered into by 
insurance organizations, such a building is 
necessarily some distance in the future. 
There are twenty insurance companies 
in Des Moines besides a large number of 
general agents and field men and a small 
army of soliciting agents who reside in 
Des Moines and work outside territory. 





Nine Towns Organized 


TOPEKA, KAN., Dec. 31—The Insur- 
ance Federation of Kansas has completed 
its organization work in nine Kansas 
towns and Mrs. L. C. Fletcher, of Detroit, 
is now carrying on the organization work 
in 21 towns and expects to have the local 
associations under way during the winter. 
The local federations are now in active 
operation in Wichita, Topeka, Kansas City, 
Kan., Hutchinson, Salina, Lawrence, El 
Dorado, Winfield and Arkansas City. The 
reports show the insurance men deeply 
interested in an organization to watch the 
trend of insurance legislation and keep 
—— of what proposals are pre- 
sented. 





Field Men Back Federation 


OMAHA, NEB., Dec. 31—Work of or- 
ganizing county branches to the Insurance 
Federation of Nebraska is progressing 
rapidly, according to John T. Hutchinson, 
national organizer, now at work in this 
state. Monday of this week fifty leading 
special agents in Omaha met and laid 
preliminary plans for a Douglas county 
division of the state federation. A com- 
ee was named to perfect organization 
plans. 





Warnings Sent Out 


OMAHA, NEB., Jan. 2—Following a fire 
which destroyed a Union Pacific store- 
house in Council Bluffs, Iowa, Thursday, 
warnings have been issued by the govern- 
ment to beware of I. W. W. firebugs who 
may have marked Iowa and Nebraska food 
storage places for destruction. There is 
little apprehension felt, but elevators and 
storehouses have armed and drilled pri- 
vate watchmen who stand guard day and 
night at all places where grain and food 
are kept in quantities. The origin of the 
fire which destroyed the Union Pacific 
storehouse is a mystery. The loss was 
$20,000, covered by insurance carried by 
the company. 





Garage Inspection Lecture 


OMAHA, NEB., Dec. 31—George E. 
Nichols, inspector of the Nebraska bureau 
of insurance, addressed the Nebraska pond 
of the Blue Goose at its weekly luncheon 
last week on the inspection of automobile 
garages, offering a number of valuable 
suggestions. E. D. Marr of Kansas City, 
state agent of the New York Underwrit- 
ers and grand custodian of the Ancient & 
Honorable Order of Blue Goose, talked 
on the affairs of the grand nest. 





Western Mutual’s Figures 


The Western Millers Mutual of Kansas 
City, Mo., is one of the first companies 
out with its annual statement. Its pre- 
miums and assessments last year were 
$166,801, the interest being $13,373. Its 
losses were $101,438. Its cash assets 
amount to $323,951. Its losses paid since 
organization are $1,269,485. 





The Henshaw Hotel, where the Ne- 
braska pond of the Blue Goose holds its 
weekly luncheons, will tender all fire in- 
surance men of Omaha a complimentary 
dinner Monday, Jan. 14. Officials of the 
Nebraska pond are completing arrange- 
ments for the annual dinner of the or- 
ganization, another big event which will 
be held soon at the Henshaw Hotel. 
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SOUTHWESTERN STATES. 


ARE HELD ON ARSON CHARGE 








Good Work on Part of Texas Authori- 
ties on Dayton Tie Plant 
Fires 





AUSTIN, TEX., Dec. 29—Through 
the efforts of the Texas fire commission 
and the sheriff of Liberty county, Tex., 
eight men have been arrested in con- 
nection with two fires in the lumber and 
tie plant of Crider & Kelley, near Day- 
ton, Liberty county. Three of the men 
have made full confessions. All are in 
jail except one, who is out on bond of 
$25,000, said to be the heaviest bond 
ever fixed in Texas in a case where 
arson is charged. 

The first fire occurred in October, 
when the losses to the insurance com- 
panies amounted to $18,500. On the 
second fire, which occurred Dec. 2, 
there was no insurance carried. The 
owners of the plant, it is said, had a 
contract with the allied governments 
and had received advances, but was un- 
able on account of the fire to make a 
delivery at the time specified. 





Company Held for Repairs 


LITTLE ROCK, ARK., Dec. 31—A school 
district in Washington county had a pol- 
icy of tornado insurance in the Na- 
tional Union, and on May 20, 1916, suf- 
fered a loss by reason of tornado blowing 
its school house from its foundations 
about six feet at one end. An attempt 
was made to repair the damages and a 
controverted fact, which was decided in 
favor of the district, arose as to who em- 
ployed the contractor to make the repairs. 
The bill was paid by the insurance com- 
many, but in a short time the building be- 
gan to skid off its foundations. The jury 
held that the insurance company hired the 
contractor, and on that theory, as the re- 
pairs were improperly made, the court 
gave a judgement against the company for 
$240 in addition to the amount it had 
previously paid. The company appealed 
and the judgment against it yas affirmed. 


Oklahoma Notes 


W. Y. Feeley is entering the local busi- 
ness at Altus, Okla. 


T. Ray Phillips, manager for the local 
agency of Carr, French & Wakefield at 
Tulsa, Okla., is bereaved owing to the sud- 
den and tragic death of his mother and 
father, who were killed in a railroad 
wreck at Shepherdsville, Ky., recently. Mr. 
Phillips, before going with Carr, French & 
Wakefield, was assistant manager of Okla- 
homa Inspection Bureau and is well 
known in the southwest. 





Texas Notes 


The members of the fire department of 
San Antonio, Texas, are knitting sweaters 
for the soldiers. 

The Texas fire commission will soon 
after Jan. 1 send out a squad to inspect 
and re-rate Hondo, Eagle Pass, D’Hanis, 
Uvalde and Sabinal. 


Tyler, Texas, has just completed a wa- 
terworks system which cost $250,000. Five 
miles of 16-inch cast iron supply mains 
were laid and an up-to-date pumping and 
filtration plant installed, with complete 
electric equipment. 





The Eagle Fire of Newark has filed an 
application to enter Arkansas, 


An initial report has been made on the 
sprinklered factory of the Thompson Shoe 
Company, 284-288 East Ninth street, St. 
Paul, Minn. Risk has been enlarged, re- 
cently, by the addition of a reinforced 
concrete section where sprinklers have 
been installed. The Niagara wet pipe sys- 
tem grades fair, or worth 70 percent 
sprinkler credit. 


Cc. J. Maddux of New Rockford, N. D., 
has received a medal from the Liverpool 
& London & Globe in commemoration of 
his 25 years service with the company as 
local agent. 


A fire at Clinton, Ind., last week caused 
a $40,000 loss. The fire started in a garage 
and communicated to the largest office 
building of the town. 
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MOUNTAIN AND COAST FIELD 


NEWS FROM THE EAST 








LOUISVILLE LOSSES HEAVY 





Fire Companies Were Hard Hit by 
Several Large Conflagrations— 
Number Large 





LOUISVILLE, KY., Jan. 2—The last 
year was a poor one for the fire com- 
panies in Louisville, with one of the 
heaviest loss records in the history of 
the city. The fire which destroyed the 
Kentucky Public Elevator Company 
early in the year and a number of other 
large fires thereafter, made the year a 
bad one. The figures of the Louisville 
fire department place the total losses 
at $1,250,000 and estimates are for 
losses of $1,000,000 to the companies, 
although this figure is considered to be 
heavy. Numbers of the costly fires oc- 
curred during very cold weather in 
December, although February, with 134 
alarms, led the last month in the year 
with 124. In view of the fact that it 
costs the companies a good deal to do 
business in Louisville in the way of 
commissions and all expenses, the re- 
port to be made by the insurance com- 
missioner on the year’s showing is 
awaited with special interest by the in- 
surance men. 





Canvass Henry Clay Vote 


Thomas B. McGregor, of Frankfort, Ky., 
and W. A. Brock, of Lexington, Ky., have 
been designated by President Froman as 
a committee to canvass the vote of the 
3,000 stockholders of the Henry Clay Fire 
as to whether the company will remove 
from Lexington to Frankfort. The ques- 
tion is now being voted on and it is ex- 
pected that the referendum will be 
completed early this month. Frankfort 
stockholders are making the claim that the 
company will return to that city where it 
now owns an office building. 





Announces Bureau Changes 


LOUISVILLE, Jan. 2—Two changes have 
been announced by G. H. Parker, manager 
of the Kentucky Actuarial Bureau. Swift 
Parrish has been engaged as hydraulic and 
electrical engineer and assigned to the 
Louisville office where he will take up the 
work of the late R. E. Knox. S. K. Gray 
has been appointed resident inspector at 
the Paducah branch office in the place of 
T. A. Woods, who has been brought to the 
main office in Louisville. 





The following clause, said to be freely 
used at Memphis, Tenn., in connection 
with policies covering cotton, is being 
repudiated by the companies: “Loss, if 
any, under this policy shall be payable 
to any bank, banker or trust company as 
its interest may appear.” 





George H. Parker, manager of the Ken- 
tucky Actuarial Bureau, is this week mak- 
ing a trip through the important towns in 
the western part of the state. Mr. Parker 
has recently made several jaunts out into 
the state, having lately covered the eastern 
part of the territory. 


S. A. Upton has purchased the local 
agency and brick business block on Main 
street of A. H. Briggs at Clinton, Iowa. 
Mr. Upton will move his own agency to 
the new block. Mr. Briggs will look after 
other interests which he has. 








REPORTS TO SAN FRANCISCO 





Mountain Field of Pennsylvania Is 
Transferred—Batchelder Resigns 
From Supervisory Committee 





With the first of the year Colorado 
and Wyoming, which have been under 
the jurisdiction of the western depart- 
ment of the Pennsylvania Fire at Chi- 
cago, will report to the San Francisco 
office. George H. Batchelder, manager 
at Chicago, is chairman of the Rocky 
Mountain supervisory committee, but 
now will resign from the committee. 
This will place the various North Brit- 
ish companies in the mountain territory 
in charge of the Pacific Coast manage- 
ment. 


Rate Increase Advised 


LOS ANGELES, CAL., Jan. 2—A 50 
percent inerease in fire insurance rates 
for Los Angeles has been recommended 
through the Board of Fire Underwriters of 
the Pacific by M. A. Martin, representing 
the Board, because of light punishment 
for arson. Several arson cases have re- 
cently been tried in Los Angeles, where 
all the evidence pointed to the guilt of 
the defendant, but only light sentences 
were imposed, or acquittals permitted. The 
new recommendation for rate increase is 
due partly to inadequate fire department 
equipment. Increases were made for simi- 
lar reasons about two years ago. 








Changes Are Made 


SAN FRANCISCO, CAL., Jan. 2—Glenn 
R. Lumbard, who recently resigned as 
special agent in California for the Joseph 
F. Magee General Agency, has been ap- 
pointed to a similar position with the 
Norwich Union. He will cover northern 
California and Nevada, succeeding Harry 
L. Cope, who resigns Jan. 15 to go with 
the Willard O. Wayman general agency. 

The Newark Fire has transferred its 
Pacific Coast department to Rolla V. Watt, 
Pacific Coast manager for the Royal and 
Queen. The Reyal bought control of the 
New Jersey company last year. 





May Revive the Company 


It is understood that plans are under 
way to rehabilitate the Seattle Fire & 
Marine of Seattle, which discontinued 
business in 1909 because of dissension 
among the stockholders. The company’s 
charter has been kept alive and the move- 
ment to resume business is said to be 
backed by James H. De Veuve of Seattle, 
former general agent for the company, 
who has since been in the interinsurance 
business. 





Fight Italian Bank Company 


SAN FRANCISCO, CAL., Jan. 2—Pacific 
Coast fire insurance agents are waging 
an active campaign to get the companies 
to agree not to recognize as agents the 
Stockholders Auxiliary Corporation, which 
has been organized by the Bank of Italy 
of San Francisco. This concern secured 
three agency appointments at Los Angeles, 
but two or them have since been can- 
celled and efforts are being made to have 
the third agency taken up. Seattle, Spo- 
kane and Portland local boards have 
pledged Los Angeles agents their sup- 
port in the fight. The Oregon and Wash- 
ington state associations have taken a 
similar stand. 





WORK HAS BEEN READJUSTED 


Chester A. Snow of Chicago Goes to 
Home Office of the Phoenix 
Company Group 





HARTFORD, CONN., Jan. 2.—The 
Phoenix of Hartford, Connecticut, and 
Equitable have made new plans for 
their improved risk department. F. 
Minot Blake has been superintendent 
in charge of the Phoenix and Equita- 
ble, while L. R. Ross has been in 
charge of the Connecticut’s department. 
Hereafter Mr. Blake will have charge 
of the department for the three com- 
panies in the east and Mr. Ross will 
take charge of the west for the three 
companies. Chester A. Snow of Chi- 
cago, inspector for the Phoenix in the 
west, has come to the head office to 
be assistant superintendent under Mr. 
Ross. 

Cushman Abbott of Chicago, in- 
spector for the Connecticut Fire in the 
west, will hereafter have charge of the 
work of all three companies. Mr. 
Snow has been with the Phoenix for 
about six years, having been connected 
with the old western department at Cin- 
cinnati. 


Department Is Restrained 


The insurance department of — 
vania has been restrained temporarily 
from canceling the license of the American 
Druggists Fire of Cincinnati. The hear- 
ing on the matter will be fixed Jan. 21, 
the United States court having issued a 
temporary restraining order. The com- 
pany declares that the law of 1915, on 
which the department is basing its claim 
for ee the license, is unconstitu- 
tional. 





Get Marine Agency 


NEW YORK, Jan. 2—William H. Mc- 
Gee & Co., New York City, have been ap- 
pointed general agents for the marine 
department of the Great American, it hav- 
ing arranged to go into the marine busi- 
ness Jan. 1. The Great American will be 
a factor in the marine field, owing to its 
— strength and excellent reputa- 
tion. 


Matches Head the List 


BOSTON, Dec. 31—The careless use of 
matches heads the list of dwelling house 
firé causes in Massachusetts during the 
past year, according to the report of the 
fire inspection department of Massachu- 
setts, just issued. The total number of 
fires in dwellings during the year was 
3,905. The careless use of matches heads 
the list of causes with 436. Fires caused 
by children playing with matches came 
second with 392. There were 324 fires 
started from unknown causes and 323 
from ignition from lamps or stoves. Over- 
heated stoves and cooking apparatus 
caused 231 fires and careless smoking 
started 315. Defective chimneys were the 
cause of 297 blazes and sparks from the 
same source started 214. Spontaneous 


‘combustion was given as the reason for 


155 alarms and the placing of hot ashes 
in wooden receptacles caused 123. 

Among the other causes mentioned by 
the department in its report were defec- 
tive heating apparatus, 49; electrical 
causes, 62; explosion of lamp, lantern or 
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stove, 92; gas jet igniting other material, 

80, and incendiary,. 71. Scores of other 

causes are enumerated, among which rats 

= matches are credited wtih causing 83 
res. 


Army Officers Praise Board 


BOSTON, Dec. 29—The members of the 
Boston Board of Fire Underwriters and 
representatives of the Northeast Depart- 
ment of the War Department and local 
federal employes came together at the 
Boston Board rooms Wednesday for a 
general discussion of joint means for best 
protecting the water front and adiacent 
territory in the city of Boston. Col. R. 
L. Howe and Major Roy I. Taylor with 
United States Marshal J. J. Mitchell ex- 
plained in detail the control maintained 
in the newly established barred zone. 
The Boston underwriters were praised 
for the efficient work they had done and 
were urged merely to continue along the 
same thorough lines, by keeping up in- 
spections not only in the barred zone 
area, but on important hazards in sur- 
rounding territory. 





Looks Suspicious 


BOSTON, Dec. 31—Boston insurance 
men are speculating upon the possibility 
of there being any significance in the fact 
that several of the recent large fires in 
the heart of the city in the vicinity of 
the water front have occurred between 
the hours of 7:30 and 9:30 in the morn- 
ing, a period corresponding with the 
breakfast hour in both the fire and pro- 
tective denartments. at which time those 
departments are reduced from a half to 
two thirds in numbers and correspond- 
ingly less equipped to handle a big fire. 
As most of the fires have been of suspic- 
ious origin and have only with great dif- 
ficulty been prevented from causing ex- 
tremely large losses, there is a growing 
feeling that there may be an organized 
scheme to catch the departments napping 
and bring about a conflagration on the 
water front. One of the definite results 
of the discussion of the topic seems to 
be a growing sentiment in favor of es- 
tablishing a state- fire marshal’s office 
with power and appropriation sufficient 
to do the work properly. 





Codify Pennsylvania Laws 


A. J. Maloney and Robert M. Coyle of 
Philadelphia and E. A. Woods of Pitts- 
burgh, together with Senators A. F. Daix, 
and Frank E. Baldwin and Representatives 
W. M. Mearkle and John Siggins, Jr., have 
been appointed to codify the Pennsylvania 
insurance statutes ana report to next 
legislature. 


Boston No Better Off 


BOSTON, Dec. 31—After a further de- 
lay of a year, the city of Boston is now 
no nearer obtaining the needed protection 
contemplated in the high presure fire serv- 
ice system than as reported December 
1916, according to the report of the fire 
prevention committee of the National 
Board, which forwarded the report of its 
investigation to the local authorities and 
underwriters today. Chairman Harvey, 
who sent an inspector to this city earlier 
in the month, finds that of the $1,000,000 
appropriated for the high pressure system 
in 1911, but about $170,000 remains avail- 
able, with the pumping station yet to be 
erected and much equipment to be secured. 

It is recommended that the city author- 
ize an additional bond issue sufficient to 
provide for the immediate construction of 
the station and initial installation of a 
pumping capacity of 18,000 gallons per 
minute, with provisions in the design of 
piping and building for an ultimate ca- 
pacity of 24,000 gallons per minute; the 
completion of the distribution as a duplex 
system to entirely cover the congested 
value district and adjacent territory with 
provision for future extensions and, 
finally, the making of systematic tests of 
the system by maintaining 300 pounds 
pressure for 24 hour periods at least 
monthly and studying the resultant leak- 
age to correct weak joints. 








Has Women Examiners 


HARTFORD, CONN., Jan. 2—The home 
office of the Phoenix of Hartford is trying 
out women as daily report examiners. It 
already has two who have been at this 
work for some little time. The officers 
report that so far they are quite satisfied 
with the results, although it takes a 
woman of unusual qualifications to do this 
insurance work satisfactorily. 





Eastern Notes 


H. O. Ritz is promoting the Eureka Fire 
at Syracuse, N. Y. 

Joseph W. Russell, recently of Alden & 
Russell, of Boston, the affairs of which 
are now being liquidated, has joined the 
office force of Kaler, Carney, Liffler & Co. 
as special agent. 

W. Gordon Means, a Harvard graduate 
of the class of 1906, who has been con- 
nected for ten years past with the agency 
of OBrion, Russell & Co., of Boston, will 
be admitted into the firm at the opening 
of the new year. 


Quincy, Ill., shows to tal losses for the 
year amounting to $72,653. The total pre- 
miums for 1917 were about $175,000. 








Losses of the Week 











Goleman, Texas, Dec. 28—The oil mill 
here, together with 300 tons of cotton 
seed, was destroyed by fire of mysterious 
origin. The loss was $45,000. Four volun- 
teer firemen were badly injured by falling 
walls. 

@ Ss 

Milwaukee, Wis., Dec. 23.—The loss on 
the three-story brick and frame garage at 
449-451 Milwaukee street, owned by the 
Boynton Realty Co., and occupied by the 
Boynton Auto Livery Co., previously noted, 
is total on building, furniture and fixtures, 
and heavy on automobiles owned by the 
Boynton company and by private owners 
occupying space in the Boynton garage. 
The insurance on Boynton cars is under 


$90,000. The insurance on Building is: 
Sun .ccsece .-$7,000 North., Eng...$2,000 
N. B. & M.... 2,000 Home ..... -. 2,0 
Springfield .. 2,000 Lon. & Lanc.. 3,000 


Fire Ass’n ... 1,000 Com’l. Un., 


Phoenix, Lon.. 1,000 England ... 1,000 
Aetna ....... 3,000 Law U. & R.. 1,000 
SUN ..cccose - 1,000 

Insurance carried under open floater 
DONGS ce Fe6 downs cyaevadewerweens $90,000 


Insurance on automobiles owned by pri- 
vate parties: 


Eng. Amer. Com’l Union..$ 400 

Do Saas $1,300 U. S. Lloyds.. 1,050 
Federal ...... 2,700 Palatine ..... 5,500 
Md. Motor.... 1000 L. & LL. & G.. 450 
Aetna ....... 2,500 Royal vedevuwe” Ce 


Cleveland, Ohio, Dec. 22.—Deputy state 
fire marshals and city fire wardens made 
an investigation of the fire which de- 
stroyed the summer home of John D. 
Rockefeller, at Forest Hill, East Cleve- 
land, last Monday night. Two coal oil 
cans were found on the grounds and sus- 
picion is said to have pointed to two men 
who were discharged from their places 
there recently. The fire started in the 
dining room where there was apparently 
nothing to cause it. There was no fire in 
the furnace at the time. 

The insurance was written on general 
form to cover all the property on the 
grounds. The loss is total to the building 
and furniture, but no other property 
was damaged. Loss on the dwelling will 
be about $50,000 and on furniture, $11,000. 
Insurance: 

Ger. Amer...$16,600 N. British...$16.600 
n 16.600 


Continental . 16,600 Sun ......... 

N. Y. Und.. 16.600 Hanover .... 16,600 
Lon. & Lan. 16,600 Royal ....... 16,600 
N. Y. Und.. 16,600 . 


‘Waco, Texas, Dec. 28.—The origin of 
a fire which destroyed the Weatherred 
Transfer & Storage Company’s building 
here, causing a loss 01 $150,000, has not 
been ascertained. The insurance carried 
also has not been determined. One of 
the heaviest losers is the Associated Man- 
ufacturing Company, of Waterloo, Iowa, 
this firm having ten autos, 300 gasoline 
and oil burning engines; many cream sep- 
arators and much hardware stored in the 
building. The Texas Company and Ex- 
tract Company, Waco, lost 139 barrels of 
sugar. The Waco Morning News lost 100 
rolls of paper, burned or damaged by 
smoke and water. Five hundred gallons 





of whiskey, said to have been confiscated 
by the Government and stored in the 
warehouse, exploded. Large quantities 
of household goods, belonging to Waco 
people and outside parties, were de- 
stroyed. 
e 2 s 
Cleveland, O., Dec. 28—The plant of the 
Ackerman Wheel Company was burned 
today, with a loss of $10,000. Incendiar- 
ism is suspected. The company had been 
filling contracts for wheels for government 
aeroplanes. ilies 
Conneant, O., Dec. 27—Fire early this 
morning destroyed two business blocks at 
North Girard, Pa., just over the Ohio line. 
Loss, $15,000. ae 


Cleveland, O., Dec. 28—The plant of the 
Sterling Spring Company was damaged 
$25,000 today. The company had been 
working on war orders. 

s es ao 

Cookeville, Tenn., Dec. 25—A disastrous 
fire destroyed an entire block of the busi- 
ness section of the town, including the 
following business houses: Scott’s bakery, 
Baxter Produce Company, Cookeville Home 
Telephone Company’s exchange building, 
Maddux meat market, vacant houses be- 


longing to H. J. Shanks, W. C. Cherry, 





M. A. Hensley and the barn of H. A, 
Gentry. Owing to the high rate of insur- 
ance caused by the buildin being of 
frame construction, very little insurance 
was carried by the losers. The origin of 
the fire is unknown. 

s s s 


Milwaukee, Wis., Dec. 23.—There was 
a considerable loss on_the_ two-story 
brick pattern works and metal stamp- 
ing shop at 199-201 Oregon street, owned 
by Abram Salisbury and occupied by the 
Charles Jurack Pattern Works and the 
Kieckhafer Mfg. Co. The fire originated 
from lumber which had heen placed on 
top of a furnace for drying. 

Insurance on building: 
Phoenix, Ins. Co. N. A. 1,500 

iP. Seer $1,000 Fire Ass’n....$1,000 
Com’l, Un, Eng 1,000 Home ....... t 
Insurance on contents of Charles Jurack: 
American ....$ 500 N. Y. Und., ..$ 
Delaware ..... 
Norwich Un . 
Ins. Co. N. A. 2,500 
Insurance on contents of the Kickhaefer 


Mfg. Co.: 
citizens, Mo. $2,000 
Milwaukee, Wis., Dec. 25.—The three- 


story brick building at 213-217 Third 
street, owned by the K. Fischer Estate, 
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F. R. THOMPSON 





Insurance Exchange, Chicago, Ill. 
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of WatartownN.B: Net surplusto stockholders - - = 1,989,161.06 


STUART MORGAN, State Agent, Michigan, East Lansing 
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E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 
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and occupied by the Edison Shop, Phono- 
graph Co. of Milwaukee, and C. W. Fisch- 
er Furniture Co., was badly damaged by 
fire of unknown origin on the first floor, 
occupied as a phonograph store. The 
Fischer company occupied the second and 
third floors as a furniture repair and re- 
finishing shop as auxiliary to its five- 
story brick and concrete furniture store, 
adjoining at 219-223 Third street, on which 
the loss was trifling, if any. _ Insurance 
on building at 213-217 Third Street: 

New Brunsw’k 5,000 Twin City, .. se 


Caledonian .. 2,500 Commerce ... 2,00 
Germ. Amer. Pennsylvania, $2,000 
ee Are Sd 


Insurance on contents of the Edison 
Shop placed through Chicago office. 
Insurance on contents of the Fischer 


Fid.-Phen , Farmers .$2,500 
Prov. Wash, . 2,500 Lond. & Lanc 2,000 
Imperial é 1,500 Phoen., Hart. . 1,500 
Allemania ....1,000 State Pa. .... 3,000 
Furn. Deal. 


no claim will be made. 
s ” s 


Omaha, Neb., Dec. 31—Twenty-three fire 
calls in twenty-four hours was the result 
of a severe cold spell in Omaha, Neb., last 
week. Buildings were dry, as there was 
no snow. 

The two worst fires were the destruction 
of the Missouri Pacific railroad terminal 
ert house and damage to the Flomar 

otel. 

The freight house, Fifteenth and Nicho- 
las streets, loss was $100,000, covered by 
insurance carried by the railway com- 
pany. An overheated stove caused the 
fire. Gasoline in one of the twelve loaded 
merchandise cars which burned was ex- 
ploded, and aided in spreading the blaze. 

The Flomar Hotel, Seventeenth street 
and Capitol avenue, was set on fire when 
crossed electric wires dropped a spark in 
a pile of waste at the bottom of the ele- 
vator shaft. The building was. damaged 
$10,000; furniture, $5,000, and adjacent 
stores $2,500. ae 


New Albany, Ind., Dec. 30—Frozen fire 
hydrants prevented effective fighting of 
the fire which destroyed the De Pauw 
Memorial Methodist Church here this 
morning. The loss is estimated at $15,- 
000, with $5,000 insurance involved. 


ton, Ind., Dec. 30—Fire of unknown 
origin destroyed a public garage and 25 
automobiles, spreading to nearby build- 
ings, causing losses reported at $100,900. 
A grain elevator loss was $18,000. 


Cleveland, O., Dec. 28—Fire today de- 
siroyed the plant of the Sterling Spring 
Company. Loss is considered total. In- 
surance: 


Hartford .....$1,850 Phila. Und....$1,850 
Building: 
Flartford 0.0 cccccccccccces pees Gie $2,750 


= * * 

Evansville, Ind., Dec. 17—Fire, believed 
to be of incendiary origin, caused_a_loss 
of $10,000 to the plant of the Indiana 
Cooperage Company, with insurance of 
one-half. The plant was working on bar- 
rels for fiour mills having government 
contracts. ae 

Gary, Ind., Dec. 26—The business dis- 
trict was threatened when fire in the 
Tapajan & Cary Paper building caused a 
loss estimated at $100,000. 

* * s 

Veedersburg, Ind., Dec. 28—Fire caused 
a loss of $10,000 to $15,000 to two brick 
buildings owned by J. W. Burgner and 
Perry Glascock and stocks of drugs of 
George Graham and T. B. Stebbins. 

* cm * 

Greenfield, Ind., Dec. 28—Fire in the 
Rottman block caused a loss of $6,000 to 
the owner, Henry Rottman, and his son, 
Alfred Rottman, a furniture dealer. The 
former had a $1,500 policy in the Insur- 
ance Company of North America. 

* * ca 

Lafayette, Ind., Dec. 24—Sixty-five auto- 
mobiles were destroyed in a fire at the 
Main street garage, with a total loss of 
$85,000. A gasoline tank attached to a 
peanut roaster at a popcorn stand in a 
corner of the building, exploded and blew 
out a partition, letting the flames in at the 
automobiles, causing other numerous ex- 
plosions, including a big oil truck and the 
garage supply tank. rt 


Indianapolis, Ind., Dec. 26—Fire starting 
from a hot box in the Talge Mahogany 
Company’s plant at Thirteenth street and 
the Monon tracks, caused $8,000 loss. A 
sprinkler system checked the flames before 
the arrival of the firemen. 

* * 


East , Ind., Dec. 24—Federal in- 
vestigation is being made of the explo- 
sion and fire at the Graver tank works, 
Des. 15, that caused a loss of $50,000. No 
explosives were kept. When the firemen 
arrived the shop, 185 by 105 feet, was a 
mass of flames. The plant has government 
shipbuilding contracts. 

* - 


Armstrong, Ind., Dec. 20—Fire from de- 
fective wiring destroyed Frank Neff’s 
house, with a loss of $10,000, covered by 
insurance. a 


emmy ne Tnd., Dec. 21—The Wabash 
- Valley distillery was partly destroyed by 
fire last night, with a loss of $50,000. The 
fire was on the fifth floor, where grain 


YEAR’S REVIEW OF __ 
"LOSSES IN THE WEST 


(CONTINUED FROM PAGE 1) 

this organization is believed to be re- 
sponsible occurred west of the Missis- 
sippi river in the Missouri Valley. The 
organization has been practically driv- 
en from the coast and southwest and is 
now strongest in the central west and 
northwest. In the latter section of the 
country it is felt that the I. W. W. is 
responsible for the numerous grain 
losses that have occurred recently. The 
$200,000 fire at Lemmon, S. D., has been 
traced to I. W. W.’s and their sympa- 
thizers. 


Speeding-Up Process 


Some adjusters who have examined the 
loss record for the year very carefully 
say that many losses can be attributed 
to the speeding-up process. Opportunity 
has not been given for the machinery to 
cool off, rubbish has accumulated and 
proper care has not been taken of prem- 
ises. ‘The factories have been pushed to 
their fullest limits in order to get out the 
greatest amount of work. There has been 
experimentation with new porcesses of 
manufacture. Where annexes have been 
built or new structures been put up to 
take care of an expanding business, the 
construction has not been as good as ordi- 
nary. Altogether the speeding-up process 
with its attendant hazards certainly has 
contributed heavily to the losses of the 
year. 

An interesting feature of the grain 
losses that have occurred in the north- 
west is the fact that incendiaries have 
fired many elevators containing only a 
small quantity of grain. Wheat was in 
such heavy demand this year that grain 
was kept moving at all times, and very 
little has been stored in elevators for any 
length of time. For that reason the chief 
losses on grain have occurred on the piers 
and terminals along the Atlantic coast, 
where wheat is being held for shipment 
to Europe. Because of the scarcity of 
ships, it was necessary to store grain for 
several weeks in the various eastern ter- 
minals, and it is here that the big grain 
losses have occurred. 

Lumber losses in the northwest have 
been unusually heavy during the year, the 
great majority being incendiary. The loss 
on the Engler Lumber Company at Bau- 
dette, Minn., was the largest lumber loss 
sustained in the west in several years, the 
insurance loss amounting to $800,000. One 
lumber firm in Nebraska has had suspi- 
cious fires in every one of its lumber 
yards in the various cities throughout the 
state, showing that the incendiaries go 
about their work systematically. 


Saxon Loss Was a Killer 


While sprinklered losses have not been 
heavy during the latter part of the year, 
during the first three months many heavy 
claims on this class of business were re- 


was paid during 1917, which pulled the 
sprinklered business down as a class. The 
failures of sprinkler equipments to work 
properly during the forepart of the year 
has been a lesson to the companies and a 
better inspection of sprinklered risks has 
resulted. During the cold snap this winter 
there were no sprinklered losses reported 
where equipments failed to work properly. 

The largest incendiary loss of the year 
(at least from an insurance standpoint) 


on Oct. 16. It was found that fire started 
simultaneously in three places and insur- 
ance adjusters say that beyond question it 
was the work of incendiaries. The Hart- 
ford Fire, through its live stock depart- 
ment, paid out $1,753,779 covering live 
stock on this loss. 


Tornado Losses 


_ The soft coal losses that have occurred 
in several sections of the country where 
large quantities of soft coal have been 
stored in the open would not have oc- 
curred in normal times without freight 
nor tagag and lack of proper storage fa- 
cilities. 





was stored and charged to spontaneous 
combustion. The plant was working on 
government alcohol contracts. 


Wabash, Ind., Dec. 21—The Tyner gar- 
age was burned today, with a loss of $40,- 
000. Twelve automobiles were destroyed. 
In addition to the explosions of the gaso- 
line tanks, a tank with 2,000 cubic feet of 
acetylene was also exploded. 


St. Louis, Mo., Dec. 30—Fire in the two- 
story brick building, 716-718 North Fif- 
teenth street, owned by Benjamin Fried- 
man, occupied by Sam Silverstein, as Sil- 
vertone Violin Manufacturing Company, 
manufacturers of violins and musical in- 
struments. Fire occurred on second floor. 
Small damage to building. Serious dam- 
age to stock. 

nee on building: 





Nord Deuts...$1,500 Ea. & En. Do.$2,500 
Michigan _.... 2,500 Royal ........ 2,500 
North’n, Eng.. 2,000 


, 





corded. The Saxon Motor loss at Detroit - 


was the big Kansas City stock yards fire : 


Tornado losses were unusually ' 





—i 
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Harrison 795 
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JOHN E. 


Receive immediate attention. They are handled 
by an EXPERIENCED SPECIALIST 


1715 Insurance Exchange 





HOGAN 


CHICAGO 











severe during the early months of the 
year, for the most part occurring in what 
was considered. to be immune territory. 
Charleston and Mattoon, Ill., and New- 
castle, Ind., were felt to be out of the 
tornado belt, yet the losses in these towns 
were heavier than in any other locality 
during the year, 

The cost of adjusting has mounted with 
the increased cost of materials and labor. 
The majority of claims are, of course, par- 
tial losses, involving labor by the hour, 
and the purchase of material that has ad- 
vanced from 10 to 100 percent. The com- 
panies will all show a nice increase in 
premium income, and although the losses 
have increased about proportionately, the 
profit column will not be as large as it 
might be because of the increase in the 
cost of conducting the business and the 
high prices it is necessary to pay for loss 
adjustments. 


SUITS BEEN BROUGHT 
AGAINST ALL MEMBERS 


(CONTINUED PROM PAGE 1) 


Anderson, a co-partnership, doing business 
as P. H. Worthington & Co.; Zenner-Brad- 
shaw Co.; Jacob Kline and George Kline, a 
co-partnership, doing business as Kline 
Bros.; Charles H. Yeager and Burt Fehs- 
termaker, a co-partnership, doing business 
as C. H. Yeager Co.; The BHikenberry & 
Christopher Co.; John J. Oakleaf and Sam- 
uel H. Cohn, a co-partnership doing busi- 
ness as Cohn & Oakleaf; The P. M. 
Johnson Co.; The Odell Co.; The L. G. 
Federman Co.; Harry Hudson and Frank 
Hull, Jr., a co-partnership, doing business 
as Hudson Dry Goods Co.; Harry G. 
Euwer and Mary A. Euwer, a _co-partner- 
ship, doing business as J. N. Euwer’s 
Sons’ Sons; People’s Merc. Co.; Thomas 
W. Nugent and Mary A. Nugent, a co- 
partnership, doing business as Thomas W. 
Nugent & Co.; J. Nathan; Toner Dry 
Goods Co.; F. T. B. Schermerhorn Co.; 
St. James Realty & Department Store 
Co.; Barnett T. Napier and Carrie St. 
Clair Napier, a co-partnership, doing busi- 
ness as B. T. Napier & Co.; R. L. Leeson 
& Sons Co.; Max Grumbacher; Charles 
Korrick and Abraham Isaac Korrick, a co- 
partnership, doing business as Chas. Kor- 
rick & Bro.; R. A. Baldwin & Sons, Inc.; 
S. E. Kaufman Co.; The Rorabaugh-Wiley 
Dry Goods Co.; Cartwright & Headington 
Co-operative Co.; Louis Brown; McCor- 
mick Merc. Co.; J. T. Ives & Sons Co.; 
Senger Dry Goods Co., Inc.; Hobbs-Hen- 
derson Co.; Max Tepper, Adolph Tepper, 
Jacob Tepper and Joseph Tepper, a co- 
partnership, doing business as Tepper 
Bros.; Selig Dry Goods Co.; Otto Meyer and 





Alvin R. Lindorf, a co-partnership, doing 
business as Meyer & Lindorf; John W. 
Opfer, Carl A. Opfer and Lester I Corthell, 
a co-partnership, doing business as J. W. 
Opfer & Sons; The Warner-Koller Com- 
pany; The W. W. Moore Co.; The M. B. 
Goldenberg Co.; Leo A. Katz, Louis J. 
Goldsmith and Josiah L. Goldsmith, a 
co-partnership, doing business as Katz & 
Goldsmith; James W. Arnold and John 
James Wilkerson, a co-partnership, doing 
business as John C. Arnold & Co.; Adolph 
Mendel and Isadore Freedman, a co-part- 
nership, doing business as Mendel & Freed- 
man; The R. Q. Walsh Co.; R. H. Thomas, 
H. Blaine Hill and J. E. Thomas, a co- 
partnership, doing business as Thomas- 
Hill Cash Store; Joseph Henry Strain; J. 
M. Hartley & Son Co.; The Christman Dry 
Goods Co.; N. E. Tillotson and C. M. Mer- 
rick, trustee estate of Mrs. E. A. Tillot- 
son, a co-partnership, doing business as 
Tillotson Dry Goods Co.; The Thedieck 
Dept. Store; The Zellner Mercantile Co.; 
Robertson Bros. Co.; E. H. Taylor & Co.; 
David Nadeau and Louis Nadeau, .a co- 
partnership, doing business as Nadeau 
Bros.; D. K. Moses & Co.; J. Thos. Arnold 
Co.; Sauder-Smith Co.; Joseph Bagran and 
Louis Bagran, a co-nartnership doing busi- 
ness as Bagran Bros.; Women’s Garment 
Store, Inc.; William J. Dancer, Gurney 
Dancer and Herbert Dancer, a co-partner- 
ship, doing business as Wm. J. Dancer 
& Co.; Ramsey Dry Goods Co.; M. W. 
Tanner & Co.; F. Harry Schaefer and 
Maroy Schaefer, a co-partnership, doing 
business as F. H. Schaefer & Co.; The 
Strasburger Dry Goods Co.; Charles F. 
Calkins and Maud Calkins, a co-partner- 
ship, doing business as C. F. Calkins & 
Co.; Lucius W. Mills and Frederick E. 
Mills, a co-partnership, doing business as 
Mills Dry Goods Co.; Solomon Stern, 
Albert Moses and J. Stern, a co-partner- 
ship, doing business as S. Stern & Co.; 
Goldberg Store Co., Inc.; Dancer & Brogan 
Co.; Hugh J. McFadden, C, A. McFad- 
@ co-part- 


Brothers; E. O. Manees; A. Weill; Alex- 
ander Bush; Lee B. Nusbaum; D. L. 
Leas; E. C. Duguid; A. S. Winey; M. 


Strouse; Charles Keller; Jos. V. Hil- 
ger; A. Herz; Jacob Sheets; W. C. McCon- 
nell; F. T. Woodhull; Jennie Zambone; 


Justin Bergman; M. L. Kinard; Benjamin 
Altschul, L. Snyder; J. . Gruenheck; 
Max Tepper, Adolph Tepper, Jacob Tep- 
per, Emanuel Tepper and Sol. J. Brooks, a 
co-partnership, doing business as Tepper 
Bros.; Ames, Brownley & Hornthal, Inc.; 
Dulins, Inec.; Butlers, Inc.; Cook & Tyn- 
dall, Inc.; Bundy & Cruttendon Co., Inc.; 
Meyers Bros. Co., Inc.; Osborne-Norman 
Co., Inec.; Hanger & Thompson, Inc.; Gard- 
ner & Co., Inc.; and C. F. Jackson Com- 
pany. 
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IN AUDIT BURE AUS 1792 125th Anniversary 1917 
| Insurance Company of pane 
a NORTH AMERICA “*° 
to Become Adjusted to Changes Assets Over 
aa oni ia fie PHILADELPHIA $23,000,000 
SOME OBJECTIONS MADE Men Who Know 
en a as pags : ae 
ee atl oes ca ao Applications for automobile insurance in the Insurance Company of North America 
viidality . Underwriting are handled by men devoting all of each business day to this one line of insurance, men 
especially trained for the work and familiar with it in all its details and ramifications, 
NNATI, OHIO, Jan. 2—Diffi-|] men who know. Applications for automobile insurance in the Insurance Company of 
On: Oe Ee: aa North America are handled intelligently. 
us in Ohio center about policy 
forms rather than about rating prob- 
lems. There is considerable objection PLATT, YUNGMAN & COMPANY, General Agents 
on the part of many agents to the 
60-day limit in the vacancy permit 400 Walnut Street, PHILADELPHIA, PA. 
clauses, especially in the protected 
cities. It is pointed out by these agents 
that the clause has been modified in 4 
Kentucky to the satisfaction of the local bile “Club was successful in having a law DIRECTORY OF 
agents. Many local and special agents i ee gt tae ele te cole te nee se 
believe that te the peutiieaal cities a MOTOR op emipeligar oy iy ~o -  aldlaaiae Independent Adjusters 
peorpanyd a rad a Bion a yer Insurance News ILLINOIS MISSOURI IOWA 
out to cover during the change of occu- HOW INSURANCE IS CARRIED 
FOOT: a seni: teint COMMENTS ON THEFT LOSSES Qe SERVICE BUREAU 


Local agents have also objected to 
the compulsory use of uniform clauses, 
believing that this action takes away 
some of their stock in trade as solic- 
itors, since the use of uniform clauses 
leads the business man to believe that 
there is no such thing as a superior in- 
dividual service in writing his insur- 
ance. To avoid all difficulties, agents 
are obtaining approval of the audit 
bureau on policy forms covering large 
risks before the forms are submitted to 
the prospect or attached to the policy. 
The agent then knows that his form 
will pass through the audit bureau im- 
mediately and without question, for the 
form will contain the printed statement 
that it is “approved by the audit 
bureau.” 

Difficulties in bringing about the use 
of proper forms has in some instances 
very much delayed the delivery of daily 
reports to the companies. It has been 
suggested by some that when inaugurat- 
ing an audit bureau system, more sub- 
stantial progress might be made in the 
long run if rating problems were to be 
given exclusive attention first and the 
service then gradually extended to in- 
clude forms and other propositions. 
Probably the attitude of the agents to- 
ward the plan may be summed up ip the 
statement that where good underwrit- 
ing practices were maintained before 
the introduction of the bureau, the 
agents like it; where good underwriting 
practices were not maintained before 
the introduction of the bureau, the 
agents do not like it. 


John D. Carpenter of Des Moines, state 
agent for the Queen, has sent out cards 
announcing that he is a candidate for re- 
election as director of the Iowa State 
Traveling Men’s Association. Mr. Carpen- 
ter, who is one of the best known fire in- 
surance field men in Iowa, states that he 
has been a “knight of the grip” for twenty 
en — work on the board of the I. S. 


has been excellent. The election 
is Jan. 19. 


The Associated Fire Underwriters has 
been incorporated at Indianapolis, with 
$10,000 capital stock, to do an insurance 
and real estate business. The incorpora- 
tors are Sharon E. Jones, John W. Mc- 
Ginety and A. K. Walsh. 





C. R. Elgas, the Lincoln, Neb., Adjuster, 
Declares That More Drastic Leg- 
islation Is Necessary 





Charles R. Elgas, the independent 
adjuster at Lincoln, Neb., who takes 
care of many automobile losses, com- 


ments on the theft situation as follows: 

I have been interested in the new theft 
rates on automobiles proposed for the 
Western Conference territory. I notice 
that as high as 12 percent is recommended 
on certain classes of machines for full 
coverage. 

The automobile theft situation seems to 
be an inexhaustible question, and instead 
of conditions being improved they are go- 
ing from bad to worse. Nevertheless, 12 
percent is a prohibitive rate. The time 
has come when something must be done 
if the automobile owners want protection 
against theft, as automobile theft organi- 
zations are showing unusual activity and 
the police departments throughout the 
country are totally unable to cope with 
these crooks, due in a measure, I presume, 
to lack of proper laws. 

I believe there is only one solution for 
the automobile theft problem, and that is 
through proper state legislation. I feel 
that as soon as the new rates are made 
effective by the companies automobile 
Owners and automobile clubs, as well as 
companies writing that class of insurance, 
will see that drastic laws are passed at 
the meeting of our next legislature. 

It seems to me as if the companies 
could devise some plan whereby these 
thefts could be materially reduced, for in- 
stance, through proper legislation. Have 
the secretary of state or the state official 
in charge of state automobile licenses to 
send with each license an identification 
card of appropriate size, giving the own- 
er’s name and address, state license num- 
ber printed on card, also the make and 
number of car, a blank line for signature 
of owner, etc., compelling all oil-filling 
stations and garages to demand in every 
case the car owner’s identification card. 
If it is not produced, let him report the 
driver to the proper authorities immedi- 
ately. A car in the hands of a thief will 
not get very far without oil or gas, and 
the first filling station would get him. 





Motor Theft Is Felony 


As a result of a large automobile theft 
record the chief of police of Louisville has 
announced that he will detail one man to 
work constantly on motor thefts. During 
the last several weeks there has been an 
average of one theft a day in Louisville 
and although the majority of cars are re- 
covered undamaged the feelings of the 








AGENTS WANTED 


Add to your income. While writing auto- 
mobile insurance register the owners’ cars 
with the NATIONAL AUTOMOBILE 
ABSTRACT & TRACING SERVICE, Room 
606, 118 North La Salle St., Chicago. 


Liberal Commissions 





National Automobile Insurance 


pany 
Authorized Capital and yea 
“All kinds of Automobile Insurance” 


Agency applications now being received. 
Wilkinson, General Manager 














Many Owners Fail to Carry Liability 
Protection Because of the 
Higher Cost 





While companies insuring automo- 
biles against fire and theft only are in- 
different as to whether the owner car- 
ries liability insurance, there are many 
expressions of surprise over the pre- 
ponderance of fire and theft insurance 
over liability protection. Many car 
owners carry both kinds of insurance, 
but the majority do not, the fire and 
theft being the cheaper, hence more 
popular. While the liability coverage, 
if it includes collision and property 
damage is more expensive, it is equal- 
ly if not more necessary than fire and 
theft because of the more frequent ac- 
cidents. The payment of $100 or $150 
for liability insurance as against, pos- 
sibly $25 fire and theft, seems very 
heavy, yet the injury to an individual 
by a driver or the smashing up of a 
car would bring a handsome return on 
the investment. As these accidents are 
occurring daily in large numbers, it 
seems strange that automobile owners 
will hesitate over the payment for lia- 
bility protection. It may be true that 
many individuals have all they can do 
to buy and maintain the car, hence can 
not afford both kinds of insurance, but 
the majority can and yet fail to appre- 
ciate the benefit which might accrue 
from the expenditure. 





New Automobile Ratings 


New motor ratings on the newly an- 
nounced models of the various manu- 
facturers are shown below: 





Type of List Ins. Col. 

Model -Body Price H.-P. Class 
Grant Motor Co., Detroit, Mich. 
6-cyl. 5-p. tour. $1,055 22 A 
6-cyl 3-p. road 1,055 22 A 
6-cyl 5-p. sed 1,350 22 A 
6-cyl 5-p. sed. ; 595 22 B 
6-cyl. 3-p. coup. 1,575 22 B 
Templar Motors Corp., Cleveland, oO. 
4-cyl. 5-p. tour. 1,985 18 D 
— 4-p. tour. 1,985 18 D 

4-cyl. 4-p. Vic. 2,155 18 E 
4-cyl. 2-p. tour. 2,255 18 F 

Motor Notes 


Sheriff Griffin of Des Moines estimates 
that over 400 automobiles have been stolen 
in Des Moines in 1917. About 65 percent 
have been recovered he says. 


The Indemnity Company of America, lo- 
cated at St. Louis, has notified its agents 
that it will make an increase in rates of 
10 percent in Tersies except fire and 
theft, effective Feb. 








Wells Building, Quincy 
GEORGE C. GILL, Manager 


ILL., WIS., Lu. 
H. TAYLOR 
829 Tadurance Exchange, Chicago 
me Wabash 2546 
ADJUSTER OF FIRE LOSSES 


ILLINOIS 


BEN C. COOPER 
Central Life Bidg., Ottawa, Ill. 
Adjusts Losses for Fire Insurance Companies 
33 Years in Insurance Work 











ILLINOIS 
J. B. SIKKING, Adjuster 
For Central and Southern Illinois. Specialty: Farms: 





and Dwellings. 

618 W. Jefferson Springfield Illinois. 

ILLINOIS INDIANA 
BLDR 


IDGE H. SPERR 

201 First Nat'l Bank Bldg. Champaign, al 
estern Union or Long Dist. Phone one (Ot 
458) facilitates prompt service, 


WISCONSIN AND MICHIGA N 
Fire Loss Adjustments. Wpeenion mee No. Michigan 


DAVID’ LA ‘SON 
Room 1, Cook Block h, Wisconsin 


and Long Distance Teen 786 


po ras KENTUCKY, TENNESSBE 
-OdGell & Som 

no Ups er Second St., Evansville, Ind. 

Adjusters of | ire, Tornado, Automobile and Inlané 

Marine Losses 








INDIAN. - 





KANSAS 
THE WARREN ADJUSTMENT 
BUREAU 
ADJUSTERS of FIRE, TORNADO, HAIL, 
THEFT and AUTOMOBILE LOSSES 
R. B.W » Manager, Wichita, Kansas. 





KANSAS 
JOHN M. KINKEL W. P_ KINKEL 
KINKEL ADJUSTMENT AGENCY 
FIRE, TORNADO oo AUTOMOBILE 


LOSSES 
HUTCHINSON > . KANSAS 


MICHIGAN 
FPREDK. M. CHAWPLIN 
- Michigan Pie > muliteng 
Grand Rapids, Mich 
AMTIUSTER OF FIRE LOSSES 


N. DAKOTA and N. W. MINNESOTA 
.- G. SCHULTHEIS 
Grand Forks, N.D. 
PROMPT SERVICE 
20 YEARS EXPERIENCE 


OHIO—MICHIGAN—INDIANA 
CHAS. E. CURTIS 
1202-3 me ~ | a Beaks Bldg., 


Tol 
FIRE AND AUTOMOBILE LOSSES 


WESTERN FIELD 


INSURANCE ADJUS co. 

C. W_ Crossan G. W. Shirley H. G. Fowler 
Fire, Tornado, Automobile and Inland Marine Losses. 
Pioneer Automobile Adjusters 
Waldheim Building, Kansas City, Mo. 
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MICHIGAN COMMERCIAL INSURANCE COMPANY 


' Lansing, Michigan 
: ASSETS SURPLUS 
January 1, 1914 .......... $ 920,961.16 $181,374.66 
ree ee Be 
anuary 1, 1916 ......... 020,369. 057. 
jJonmary 41,1917 . ... oo. 1,178,606.00 212,243.00 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 
¥] a “a 
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Assets, $1,116,968 ORGANIZED 1853 


LOSSES PAID $11,400,000 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 
A. S. McCONKEY, Sec’y & Treas. 


Surplus $514,026 


W. H. MILLER, President 








EDGAR J. HAYNES, Pres. © THOMAS L. FARQUHAR, Sec’y. JAMES G. MACONACHY, Agency Supt . 
NEWARK FIRE 
INSURANCE COMPANY 
| NEWARK, N 
a iT. ee 
Capital Oe a ee eee ee 500,000.00 
Surplusto Policyholders - - - - - = 906,788.03 





WESTERN STATE AGENTS 


W.E. COLLINS, Michigan and Ohio + Union Trust Building, Detroit 
W. J. WENDT, Illinois. Indiana = Wisconsin, 2021 Insurance sa 
hicago 


" Responsible Ag 
Solicited 

















<-T Ne. “> 


PITTSBURG ren ay, rts Pi ‘ 
urg, Pa. 


GEO. R. DAVIES, worries monwealth Bidg., P: 
UNDERWRITTEN BY 
Fire Insurance Co. Humboldt Fire Insurance Co. 


Netional-Bea Frankia Insurance Cay _— Teutonia Fire I 
Combined Capital, $1,700,000 “Assets, "$l eat 146 Surplus to Policyholders, 
P. H. Westmeyer, Tobe. Ohio, eal ent for Indiana and O) \ 
Eliel & Loe ge ya: ot ‘oe for Illinois 


New a ail Solicited. ‘Schulkamp, Madison, Wis., General Agents for Wisconsin 





INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 


fe. UR. Ft YY 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 








be ve WALSH 


GEO. A. MOWRY 
President Ass’t Secretary 


W. A. GORDON 
Secretary 


6) Twin City Fire Insurance Company 


MINNEAPOLIS 
Capital $500,000 











GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 


CHAS. B. CLARKE, Counsel 
L. S. MacENANEY, Managing Underwriter 


Che Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


Assets... . » « « $421,944.00 
Surplus to Policyholders . 325,530.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


The CONCORDIA FIRE London & Lancashire 
INSURANCE COMPANY FIRE 
OF MILWAUKEE, WIS. Insurance Company 


maa LIMITED 
of Liverpool, England 














Cash Capital - ss $ 600,000.00 
Reinsurance Reserve -  1,312,818.13 
Reserve for all other Liabilities 111,534.54 











Surplus to Policyholders —_1,015,168.55 CHARLES E. DOX, Manager 
Total Assets - - - 2,587,558.08 Western Department 
89S. La Salle St. Chicago, Illinois 
Writing 
Fire Tornado pes pyr noon rea 
Sprinkler Leakage 
SAM B. STOY, Manager 
Rents Use and Occupancy Sun tienes 











The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 
ASSETS - - - - 
SURPLUS TO POLICYHOLDERS - - - 


$1,643,174.49 
1,235,960.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 


Rhode Island, Louisiana, California, 
Tennessee and Kansas 

















A Reliable, Progressive Agency Company ee solicited 
C. A. PALMER, Presiden C. 0. DAVIS, Vice-Pres. W. A. ELDRIDGE, Secy. 
S.D. ANDRUS, V.-Pres. & Man’g Underwriter FH. ALDRICH, Counsel. H. R. VERNOR, bar Seey 
L. K. HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


DETROIT, MICHIGAN (Organized 19 


Capital fully paid $250,000.00 Assets $542,142.29 
Surplus to policy holders $350,000.63 


406-412 DIME BANK BUILDING 








Detroit National Fire Insurance Co. 


PAUL TURNER, President DETROIT M.O. ROWLAND, Secretary 
join the forces of a live, active, growing, strongly backed western compan: 
: camila, "denied Licensed in New ge New Jersey, y, Comme 


Ee a 
ticut, Massachuse Maryland, Indiana, Pennsylvania, V;-ginia, ta, 
Michigan, Rhode Island, isa, Illinois, Colorado and California. 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 

















OF ree Merchants ational 
| Oe Sire Insurance Co.. 


d, Bi iu i, CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
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‘IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 





WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITORY 


S. A. COURT, Secretary DANA C. DAY, Agency Manager 
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POLICYHOLDER LOSES 
ON SWITCHED POLICY 





Twister Is the Only One Who Can 
Profit Through Dropping 
Existing Insurance 





PRACTICE HARD TO DEFINE 





Life Underwriters Association of Chi- 
cago Devotes Several Sessions to 
Attempt at Solution 





What is twisting? Is it ever jutifi- 
able for an agent to switch a policy 
from another company to his own? Is 
it possible for the assured to be so sit- 
uated that it is to his advantage to 
lapse his existing insurance and take 
out another contract carrying a lower 
premium in another company? The 
executive committee of the Life Un- 
derwriters Association of Chicago has 
devoted a portion of several sessions 
to the twisting problem recently. It 
has been argued by some that the as- 
sured is often deceived in what whe 
buys, and he is under the impression 
that he holds a twenty-year endowment 
contract, when as a matter of fact, he 
has a twenty payment life. Some con- 
tend that in such cases the business 
has been secured under false pretenses, 
and the policyholder had better drop 
the insurance. 

Others contend that where the as- 
sured holds a policy in a small unpro- 
gressive company with a high premium 
rate and small dividends he does not 
possess the best there is for sale, and 
had better get out from under and car- 
ry a “real policy.” 

Some Would Justify 


It is rather surprising to discover 
the number of general agents in the 
life insurance business today who will 
contend that there are some _ cases 
where an agent is justified in switching 
business. They qualify this somewhat 
by saying that it would be dangerous 
to make the statement that twisting 
is ever justified, but there are some 
individual cases where a_ policyholder 
can, to his advantage, lapse his in- 
surance, cash in his contract, take out 
a new policy on the ordinary life plan 
or term plan and profit by the deal. 

Aside from whether it is ethical or 


(CONTINUED ON PAGE 11) 
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Northern Assurance Company 


Detroit, Mich. 
CLARENCE L. AYRES, President 





This company has had a steady and consistent 
growth since it started. It has not been a plunger. It 


has not sought to cover the earth. It has paid its way 
as it traveled along. 


Agents these days want life insurance stability. 
They want to represent a company that carries no in- 
terrogation point after its name. 


_ The Northern Assurance was conceived in the right 
spirit and has been maintained as an institution ex- 
pressing the best in life insurance. 


It has nothing to conceal. It speaks for itself. It 
has some excellent territory for men who achiéve and 
who have pride in the company they represent. 


Turn the searchlight on the Northern Assurance 
and you will find everything sound. 


Fine openings in Ohio, Michigan and Pennsylvania. 




















MOVIE 


-of an agent. selling 





Triple Option 
Policies of the 


International Life under an 
International Life agents’ 
contract 


The 
International Life 


Insuran ce Company 


St. Louis 














The Company of Today 
Methods of 2. ene Address the Home Office 
MASSEY WILSON J. L. BABLER ; > 
President Vice-President and Rockford Illinois 
General Manager of Agencies 





ESTATE TAXES AND 
LIFE INSURANCE PLAN 





Much Attention Has Been Given 
Recently to Sums Required 
for Tax Payment 





PROTECTION IS NEEDED 





Both State and Federal Governments 
Are Calling More Persistently 
on Individuals 





BY DAVID KEY, JB. 
Counsel Mutual Benefit Life 

In the public prints attention has 
been called recently to the purchase of 
insurance in very large sums by promi- 
nent financiers, men possessing great 
wealth, whose individual fortunes are 
so large that it was quite apparent 
that the purchase of the insurance by 
them was not to augment their estates 
on death. The public announcement 
then made was that they procured this 
insurance to provide funds from which 
the decedents’ estate taxes could be paid, 
thus enabling them to transmit their 
estates to such persons and in such 
amounts as they might desire, without 
alteration of their purposes because of 


the necessary compliance with the pro- 
visions of the decedents’ estate tax. The 
effort made by them is not an evasion 
of the taxes, but a provision for the 
acquisition of cash funds adequate and 
sufficient to meet tax demands. This 
effort is particularly praiseworthy as 
it tends to relieve from the burden very 
frequently thrust upon those incapaci- 
(CONTINUED ON PAGE 14) 


“<The Forest 
City Life” 


Has a good contract 
for good agents in 
Illinois territory. Lib- 
eral commission, ex- 
clusivé territory, and 
Home Office assistance 
in development of the 


field. 
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RICAN LIFE INSURANCE 


E. G. SIMMONS, 


NEW ORLEANS 


LOUISIANA 


Insurance in Force (over) $40,000,000.00 


Total Resources 


(over) 


The recent merger of the Meridian Life with the Pan-American Life has opened up several rich and important territories in the South 
and North Central section, which will be assigned to Managers capable of handling and inspiring an agency organization of high 


grade men. A rare opportunity to ambitious men to establish themselves in an independent and permanently profitable business. 
Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager 


5,250,000.00 


Whitney Central Bank Building, New Orleans, Louisiana 


Vice-Pres. and Gen. Mgr. 








SEE DESIRABILITY 
OF LIFE INSURANCE 


Agents Have Splendid Talking 
Points These Days to Pre- 
sent to Prospects 








TAXES ARE MOUNTING UP 





Money Invested in Endowments Is 
Safe and the Returns Are Not 
Subject to Fluctuation 





CINCINNATI, O., Jan. 2—Keen ob- 
servers. in the life insurance agencies 
believe that one effect of the war will 
be to increase the desirability of long 
term endowment policies as an invest- 
ment. There are a number of reasons 


for anticipating this result. At this 
time when nearly every other invest- 
ment than life insurance, except that 
engaged in government enterprises is 
adversely affected, there are abundant 
examples on every hand to show the 
prospect that while this or that stock 
has decreased in value and the returns 
have decreased, the man who has an 
endowment policy is getting just ex- 
actly what he was promised. Some of 
the best stocks in the country may be 
cited. Pennsylvania Railroad stock 
has decreased from about 140 to 100. 
Tn nearly every local community there 
are plenty of examples of local stocks 
which were once considered gilt edge 
that have been seriously depressed since 
the war began. 
Taxes Will Be More 


There is another feature to life insur- 
ance as an investment which should 
not escape the attention of the agent. 
With the great increase in local taxes 
which are sure-to result following the 
increased cost of living to municipal 
employees and the increased cost of 
everything which the municipalities 
must use, real estate is going to be 
taxed higher and higher. There is no 
escape from it unless the entire tax- 
ing system is changed. During the 
past year real estate values in many 
cities have been appraised much higher 
than heretofore by the taxing authori- 


ties. 
Beal Estate Investments 


Thus in Cincinnati real estate assess- 
ments have been increased from 50 to 
100 percent this year and while there is 
much complaint, there is every indica- 
tion that the revised valuation will 
stick. The man who thought he had 
‘an exceptionally good investment in 
real estate finds that it is taking more 
and more of the income to meet high- 
er taxes, higher cost of repairs and 


upkeep and that there is little left when 
all of these increased expenditures are 
met. Then the real estate investment 
is nearly always somewhat of a chance 
proposition, especially in the larger 
cities. In all of these cities, streets 
which were formerly the center of busi- 
ness activities can be pointed out where 
today it is difficult to find tenants for 
the buildings fronting them. Shifting 
of trade centers or location of unde- 
sirable elements in a residence section 
may within a comparatively few years, 
that is within the life of an endowment 
policy, almost completely destroy real 
estate values. 


Income Tax May Increase 


Not only will the increase in expen- 
diture of municipalities affect taxes lo- 
cally but it may be accepted as a fore- 
gone conclusion that the income tax 
rates for many years to come will in- 
crease rather than decrease. Among 
the few returns which are not sub- 
ject to the income tax are the proceeds 
from life insurance policies including 
endowments and annuities. The profes- 
sional man who has been investing his 
proceeds in real estate, the net returns 
from which are becoming less and less 
because of the increased taxes and oth- 
er added expenditures, the lasting in- 
vestment value of which is often doubt- 
ful and the returns from which will 
be subject to the income tax, ought to 
be ready to turn to an endowment pol- 
icy or annuity as an investment of real 
merit. It is subject to no uncertain- 
ties, no shifting land values, no in- 
creased taxes and involving no difficul- 
ties of management on the part of his 
heirs. 

Best Investment to Make 

The agents who are met with the 
war as an excuse for not taking out 
an insurance policy may by applying 
well known facts in his own community 
show that the war presents the very 
reason for taking such policy. In this 
way he may be able to meet the pros- 
pect on his own chosen ground of ob- 
jection and overcome him. 


Gives War Savings Certificates 


In line with its endeavor to assist 
the government in every way, the 
Southland Life of Dallas, has this year 
presented to its clerks, as a Christmas 
bonus, war savings certificates instead 
of the usual gold pieces. The number 
of certificates allotted was based on 
the employe’s yearly salary, the per- 
centage being double what was allowed 
in cash a year ago. 

The Southland also notified its em- 
ployes of substantial increases in sal- 
ary, varying from 15 to 25 percent. 
While the Southland increased salar- 
ies last year, the company felt that 
changed living conditions since then 
should be taken into consideration and 
salaries adjusted accordingly. 


The Wrot Iron Heater Company at Des 
Moines, has taken out a group policy in 
the Aetna on all its employes. 
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WM. H. FLANDERS, Mgr. 


FLANDERS LIFE AND ACCIDENT SERVICE 
ORGANIZED 1913 
A scientific service in the investigation of insurance subjects. We make reports 
its for mortgage loans, also death claim reports and claim 
OUR FACILITIES peg OATS TERATORS INDIANA 
Central Offi 
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44 MILLIONS FROM 42 AGENCIES 


THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE 


NEW ENGLAND MUTUAL LIFE 
INSURANCE COMPANY 


BOSTON, MASS. 

















A Penn Mutual Premium, less a Penn Mutual Dividend, pur- 
chasing a Penn Mutual Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the sum of all ts Bene- 
fits, is unsurpassed for net low cost and care of interest of all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


ON JANUARY 1, 1909, RATES WERE REDUCED AND VALUES IN- 
CREASED TO FULL 3% RESERVE 
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ORGANIZED 1867 OPERATING IN 
IOWA ILLINOIS 
EQUIT ABLE PENNSYLVANIA OHIO 
MINNESOTA INDIANA 
eae Oo 
L I F E of I O WA KENTUCKY OKLAHOMA 
KANSAS NEBRASKA 
MISSOURI CALIFORNIA 
J. Cc. CUMMINS, OREGON WASHINGTON 
GOOD TERRITORY OPEN FOR AGENCY 
ATTRACTIVE. POLICIES ces 
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baie H. E. ALDRICH 
LOW NET COST Supt. of Agents 
LARGE ANNUAL DIVIDENDS DES MOINES, IOWA 
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Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 


20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 


Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, III. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
GEN. GEO. M. MOULTON, President 


5 Superintendents 


J. L. MITCHELL, General Agency Manager 








| 


Fr. 


oO wm 


moO HA MOH ftrastw ® 


mh 


eS eh OO 





fenced | E, 


S| Leeed 








January 3, 1918 


THE NATIONAL UNDERWRITER 


LIFE 3 


















Fifty years of success 


The Strength of the Company —the 
growth of a half century—towering back 
of every policy contract, assures the largest 
possible measure of security, service, and 


Saving to the insured. 


funds. 


Resources. 





The wisdom of the founders in restricting the 

mpany’s investments to farm loans, has throughout 
the years afforded the largest degree of safety, to- 
gether with the greatest earning power on its invested 
It has in addition served the Nation, and 
the wide world in these troublous times, by its signal 
aid in the development of the Country’s Agricultural 


The manifold service of the past half century may 
safely be accepted as a criterion of larger service 
in store for its policy-holders and their beneficiaries. 


For Information address Allan Waters, Second Vice-Pres. 


The Union Central Life Insurance Company 


Jesse R. Clark, President 


Cincinnati 








LIFE INSURANCE IS USED 


PROTECTS LOSS IN ESTATE 





Shrinkage in Values Is Thus Taken 
Care of and There Is No 
Depreciation 





The New England Mutual has this to 
say about life insurance and protection 
of estates: 

To protect estates from this shrink- 
age and to provide ready money, life in- 
surance is being liberally used by 
wealthy men—much more liberally than 
the average man has any idea. And 
this is only the beginning! 

In fact, its ability to meet the heavy 
cash payment of taxes and thus avoid 
serious readjustments, is a decided ad- 
vantage to the government itself. These 
adjustments often have far-reaching ef- 
fects on the financial fabric. Insurance 
for this purpose is the reverse of an 
evasion; and is a positive stabilizer of 
values, as well as a convenient measure 
for facilitating the government’s de- 
mands. 


Proceeds of Policy Not Taxable 


The probability that life insurance 
will be taxed when payable to a direct 
and sole beneficiary, as a wife, is ex- 
tremely remote. This is true for the 
sufficient reason that such a policy is 
the absolute property of the wife, not 
only after the insured’s death, but dur- 
ing his life. Since its proceeds do not 
pass through his estate, he cannot be 
taxed for property he does not own. 
The insured under such a contract mere- 
ly transfers the tax obligation and the 
management of it to a corporation 
created to‘take care of such trusts. 

The familiar arguments for life in- 
surance addressed to men of means are 


these: by supplying a large amount of 


ready money, the policy will keep es- 
tates intact as against depreciation of 
market values, errors in administration, 
delays in probate, and so forth. To- 
day these arguments are enormously 
strengthened, because a specific amount 
for taxes is needed. This amount is a 
certain and total loss unless indemni- 
fied in the only way possible. 


Paying Taxes in Installments 


On the other hand, suppose executors 
were compelled to raise taxes for an 
estate consisting largely of stocks—30 
percent to 40 percent more would have 
to be sold today to produce the neces- 
sary cash than when they were bought. 
Meeting an inheritance tax obligation 
in this way would involve a great sacri- 
fice. Moreover, life insurance holds the 





MORATORIUM BILL UP 


MAY RESTRICT FARM LOANS 





Its Passage Would Compel Life Com- 
panies to Refuse Credit to 
Young Men 





WASHINGTON, D. C., Dec. 31— 
There is now pending before Congress 
a bill creating a sort of modified mora- 
torium on both principal and interest 
on farm mortgages. It provides that 
where persons are called into or vol- 
unteer for the army, that they shall not 
be subject to the conditions of fore- 
closure laws any time during the war 
nor for six months after peace is de- 
clared. . 

Should this measure pass, life insur- 
ance companies will, of necessity, have 
to restrict loans to farmers who are 
past the draft age or who are passed 
the point in life where they might be 
expected to volunteer for service. 

Of course, the government is putting 
those engaged in farm occupations in 
deferred classes under the new draft 
regulations, but in farming communi- 
ties the first class will not be sufficient- 
ly large to provide those districts with 
their quotas of men and additional 
classes will have to be invaded. It is 
in districts of this nature that the de- 
sirable farm mortgages have in the past 
been secured. 








only method of paying the tax on the 
installment plan—and in some cases 
only one installment will be required! 

After all, the charm of the plan is its 
extreme simplicity and the ease of put- 
ting it into effect. In this country there 
are not only thousands of well-to-do 
men who are liable for the tax, includ- 
ing many of very great wealth, but there 
are hundreds who are most profitably 
engaged in government contracts and 
have much of their earnings tied up in 
their business. An estate composed 
largely of the value of one’s business 
might be seriously depleted if an oner- 
ous inheritance tax had to be paid. 

There are just as many opportunities 
to interest men in life insurance for 
this purpose as there are individuals in 
these classes. The work must be done 
in a plain, reasonable and business-like 
manner, and the result will be the pre- 
servation of many estates whose set- 
tlement would otherwise entail hardship 
and loss on their heirs. The proceeds 
of life insurance are paid in cash, with- 
out delay, for the full amount, and 
without the sacrifice of one dollar of 
principal. 





PROBLEM IS PRESENTED 


GENERAL AGENTS IN SERVICE 





Companies Called on for Decision as 
to Course to Pursue in War 
Period 





As some of the life companies have 
already had general agents enter mili- 
tary service and others will go later on, 
it is a question with the companies 
just what their duty is to their general 
agents who have responded to the 
country’s call. Naturally these com- 
panies must not let business lag. It 
must be stimulated. The interests of 
the old general agents must be con- 
served to the best possible advantage. 
Companies must decide for themselves 
just how much sacrifice they will call on 
their general agents who have gone into 
the service to make. These men are far 
from headquarters, they are engaged in 
another line of work, they probably 
have families to support and they ex- 
pect to return to their old calling when 
they get back. 

One eastern company which had a 
general agent go into service has put 
in a salaried manager to handle the 
agency. It has notified the general 
agent that all renewals will be discon- 
tinued on business written before he 
took charge of the agency and further- 
more there will be a deduction of 2 
percent on the renewals on business 
written since he took charge. The gen- 
eral agent states that on the bulk of his 
business this means four-fifths of his 
income as he got an overriding com- 
mission of 24%4 percent. This particular 
general agent feels that his company 
has taken advantage of him and does 
not appreciate the extraordinary con- 
dition that has called him into govern- 
ment service. He feels that he has 
a vested interest and is perfectly wil- 
ling to help pay the salary of the man 
placed in charge of the agency, but 
now contends that more has been taken 
from him than was called upon to pay 
the entire salary. 


Meeting Called Off 


The annual meeting of agency direc- 
tors of the New York Life which was 
to have been held as usual at Ormond, 
Fla., Jan. 14-18, has been called off in 
the interest of economy. 


Insurance Commissioner Frederick H. 
Hardison of Massachusetts, has been con- 
fined to his home for several days past 
owing to a severe attack of grip and cold. 





DIVIDEND SCALE SAME 


METROPOLITAN LIFE’S PLAN 





Predicted That There Might Be Cut 
in Some Directions But 
no Charge Made 





The Metropolitan Life has issued its 
surplus distribution booklet for 1918. 
The dividend scale is practically the 
same as for 1917. In the intermediate 
branch no dividends have been appor- 
tioned on policies issued in 1912 and 
1913 for the reason that as a class, none 
have have been earned. In this branch, 
therefore, the first dividend is paid at 
the seventh year instead of at the fifth 
year as in the case of the regular ordi- 
nary department policies. Last year 
dividends in the intermediate depart- 
ment were paid at the end of the sixth 
year. The policy of the company is to 
put each class absolutely upon its own 
merits. It would seem that the inter- 
mediate department is not quite hold- 
ing its own with the other departments. 


No Action Yet Taken 


There has been some talk that the 
Metropolitan with its low rates would 
see fit to cut its dividends in the ordi- 
nary department, but this has not been 
done. It is not believed that its pre- 
mium rates will have to be increased 
with the progress of the war. The com- 
pany has a margin of some $15,000,000 
a year in its annual dividend payments 
and this will probably be sufficient to 
care for increased war mortality. In 
the industrial department the question 
of a reduction of dividends, it is un- 
derstood, has been considered, but these 
too will probably be continued on prac- 
tically the same basis as last year. They 
range from four weeks to 4 year’s pre- 
mium, according to the age of the 
policy. 


Insurance Men Named 


Governor Brumbaugh, has appointed 
three lay members on the commission 
to codify the insurance laws of Penn- 
sylvania. President A. J. Maloney of 
the Philadelphia Life, Manager Edward 
A. Woods of the Equitable Life of New 
York at Pittsburgh and Robert M. 
Doyle are the insurance members. 


T. W. Blackburn of Omaha, Neb., coun- 
sel and secretary for the American Life 
Convention, during the holidays enter- 
tained two of his sons, Casper, lieutenant 
in the navy, and Howard, living at La 
Salle, Colo. Another Blackburn boy, Paul, 
is at Annapolis. 








4 LIFE 


THE NATIONAL UNDERWRITER 


January 3, 1918 








W. W. LANE, Secretary 


LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted) 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CoO. 


LA FAYETTE, INDIANA 


A. E. WERKHOFF, President 














With Industrial Men 











WANT MONEY FOR PREMIUMS 





Survey of People Seeking Loans at 
Morris Plan Bank Brings Out 
Information 





At a recent directors’ meeting of the 
Chicago Morris Plan Bank a recapitu- 
lation of the number of borrowers was 
made, together with the amount bor- 
rowed and the reason for making a 
loan. It was found that the most money 
was borrowed for household expenses, 
but fifth on the list stood the quota- 
tion “to pay insurance premiums.” The 
Morris Plan Bank loans money chiefly 
to wage earners with incomes of $25 a 
week or less. Inquiry at the bank re- 
vealed the fact that the majority who 
borrowed money to pay insurance pre- 
miums were using the funds to pay this 
obligation. . 

This speaks well for the agents who 
placed the business. Evidently they so 
impressed the policyholder with the 
importance of keeping the policy in 
force that they are willing to borrow 
money in order to keep their protec- 
tion. In many cases money has been 
borrowed from the Morris Plan Bank 
with which to pay industrial life insur- 
ance premiums. Much has been said 
about the slipshod manner in which 
the industrial life agent puts business 
on the books. These figures, however, 
would indicate that in many cases the 
business is actually sold to stick. Cer- 
tainly the policyholder who will bor- 
row money to pay his life insurance 
premiums has grasped the importance 
of keeping his policy in force. 





DOES GOOD WORK ON ARREARS 





Prudential Agent Practically Doubles 
Advance Payments on Run 
Down Debit 





Last March when Arthur E. Blotter 
was placed in charge of a debit amount- 
‘ing to $125 in the Tarentum, Pa., dis- 
trict of the Prudential gross arrears of 
$37 were shown thereon with net ad- 
vance payments of $196. The account 
rendered for the week of Dec. 10 car- 
ries gross arrears of 10 percent, the 
net advance payments have increased 
to $348, and in addition to this 
favorable condition, Mr. Blotter has 
succeeded admirably in both industrial 
and ordinary. ; 

As to placing ordinary business is- 
sued to one’s credit consider this: 
Patrick J. Groody, of the Mahoney 
City, Pa. district, has had no “not 
takens” since Feb. 14, 1916. During 
this time he has written considerable 
ordinary insurance and has made a 
splendid industrial record. He also is 
particular about debit condition, and 
recently showed gross arrears of but 
12 percent and advance payments of 
310 percent. 

B. C. Curran was promoted to an as- 
sistant superintendency in the Mana- 
yunk, Pa., district Dec. 17, after building 
a very commendable record in ordinary 
and industrial as an agent in that field. 

In recognition of long and faithful serv- 





ice, Philip Greenfield, who for a number 
of years was an inspector connected with 
Division A, has been promoted to the 
superintendency of the New York 5 dis- 
trict, dating from Dec. 24, Superintendent 
Greenfield succeeds Superintendent An- 
ton Huebner who has been transferred 
to the Staten Island district. 

After a continuous service of twenty- 
five years with The Prudential, Howard 
E. Planck of the Paterson, N. J. district 
was presented with the badge and cer- 
tificate marking his entrance into Class 
E of The Old Guard. Mr. Planck began 
his Prudential experience on Dec. 8, 1892. 

Assistant Superintendent W. I. Braun 
of Newark 3, has been after group in- 
surance and met with success. He has 
secured insurance on this plan on the em- 
ployes of two of the large business con- 
cerns in Newark, N. J. 

W. E. King and John C. McMickle, Jr., 
formerly agents, are now assistant super- 
intendents; the first named was promoted 
Dec. 17, and will direct the work in Sar- 
atoga Springs, Schenectady, N. Y: dis- 
trict, and the latter Dec. 24, with his 
field operations in Middletown, N. Y. 

A new assistancy was recently formed 
in Binghamton, N. Y., and F. J. Fancher 
was selected from the agency rank for 
the charge of it. Mr. Fancher has been 
attached to the Binghamton district from 
the beginning of his Prudential, career. 

Decker, who lives in the Wells- 
ville section of the Elmira, N. Y. dis- 
trict, recently passed into his second year 
in the company’s service. He has, dur- 
ing his connection with The Prudential, 
built up a_record of which he may be 
justly proud. For instance—in industrial 
net increase he leads the district and 
ranks second of the entire agency force 
of Davision H. Along with this, he has 
a large amount of ordinary net new busi- 
ness to his credit for 1917. 

The distinction of holding first posi- 
tion in agency industrial increase for 
1917, in the Akron, O. district, is accorded 
to Calvin Loehr. C. R. Looney and L. H. 
Henricks occupy 2nd and 8rd places re- 
spectively in the same line. The general 
all-round condition of the accounts of 
these agents is favorable and the indi- 
cations are they are prepared to go for- 
ward at a commendable pace through the 
new year. 

During the latter part of 1916 J. EB 
Soluski was given an agency in Brooklyn 
5 and has proved his ability by remark- 
able results. For 1917 he leads all the 
agents of his district in industrial, ranks 
number 2 in ordinary and is credited 
with low arrears; he has improved the 
advance payments on his debit from 91 
percent to 218 percent. 

It is noted that F. C. Simkins, who is 
in the Georgetown assistancy of the 
Guelph, Ont., district, takes great pride in 
the care of his debit. The account rarely 
shows arrears of over 5 percent and the 
advances hover around the 450 percent 
mark. The industrial increase credited 
to the agency is of good average weekly 
amount. 

The following named of Division P were 
recently admitted to membership in Class 
A of the Prudential Old Guard: Walter 
Whitburn, assistant superintendent, Sioux 
City, Ia.; Fred Artz, Jr., agent, St. Paul, 
Minn.; Ludwig J. Goodsman, agent, Dav- 
enport, Ia.; Stanley Tomaszewski, agent, 
St. Paul, Minn.; Frank P. Brostowicz, 
agent, Milwaukee 1; Charles F. Ortman, 
agent, Peoria, Ill.; John §. Kielpinski, 
agent, Milwaukee 1; Thomas Marcelain, 
agent, Calumet, Mich. 





News About Companies 








strictly nonhazardous. One of the unique 
features of this year’s production is that 
at least 85 percent of the entire produc- 
tion consists of endowment business, and 
while its increase will only be around the 
$300,000 mark, it will show a marked in- 
crease in premium income. It is difficult 
to prophesy during these unprecedented 
times, when new conditions are constantly 
arising, but it feels sure that with the 
start it has received during 1917 it can 
crag $1,000,000 of new business during 


ss. * 


Bankers Life, Iowa—It went over the 
top on its schedule for 1917 at the close 
of business, Dec. 20, with a total of over 
$60,000,000 of examined business for the 
year. The goal of $60,000,000 for 1917, 
was fixed a year ago at the second an- 
nual conference of the Bankers Life 
General Agents Club. The winning of the 
goal before the end of the year is being 
celebrated at the third annual conference 





of the General Agents Club, which is in 
session at the home office on January 2-4, 


Life Notes 


Gerdon W. Noble, general agent in Ne- 
braska for the New England Mutual, has 
been elected president of the Omaha 
Y. M. C. A, of which he had formerly 
been vice-president. 

Earl G. Manning, a life agent in Bos- 
ton, who has written a number of inter- 
esting articles upon insurance, has been 
appointed supervisor of agents for Ham- 
mer & Swift, general agents for the Provi- 
dent Life and Trust. 


War risk insurance to the amount of 
$70,000,000 has been taken out by the sol- 
diers stationed at Camp Zachary Taylor, 
the National Army training camp at 
Louisville. Something more than 8,000 
men have applied for the insurance and 
the amount of the average policy is $8,500. 











VICE 


Cash Capital $200,000.00 


ECRET_OF OUR We have a contract for you under which your 
One . UCCESS ” income will be limited only by your activities. 
A REAL PROPOSITION FOR A REAL’ MAN : 


FEDERAL CASUALTY COMPANY &fidhicin 


V. D. CLIFF, President 











JOHN C. HUMES, President 


ARE YOU A BIG PRODUCER? 


CRESCENT LIFE 


INDIANAPOLIS 
A LEGAL RESERVE COMPANY 


If so, you can develop a life interest with this prosperous Company. 
ONE GENERAL AGENT WANTED IN INDIANA 


LESLIE D. CLANCY, Secretary 


CAN YOU PROVE IT? 

















REAL GENERAL AGENCY 
OPENINGS 


In Iowa, Illinois, Indiana, Michigan, Minnesota, 
Missouri and Ohio. For those who can qualify 


If you are interested in making a permanent connection 
with a growing life insurance company, write 


Continental Assurance Company 
910 Michigan Avenue, Chicago 








Western States Life—Its paid-for in- 
surance in force Nov. 30 was $25,750,191. 
This represents a gain for the eleven 
months of $4,143,006. The new insurance 
paid for during the first eleven months 
was $6,834,894. This was a gain of $595,- 
990 over the first eleven months of the 
previous year. 

Toledo Travelers Life—In spite of con- 
ditions brought about by the war, it has 
been able to build up an agency which has 
produced three times as much new busi- 
ness during 1917 as was ever produced be- 
fore in any one year in the history of 
the company. Its organization is small, 
but in view of the tremendous demands 
made upon its man-power by the draft, it 
has been very fortunate during the past 
year to get the number of men which it 
has. It is writing no drafted men and 
limiting its risks in all respects to the 
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FAVORABLE POLICIES 
SERVICES TO AGENTS 

A progressive Company with progressive 
methods. We offer an opportunity to a reliable 
man who can secure 100 applications during 
twelve months. 
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SHOULD TAKE NO CHANCE 


CONSERVATISM MUCH NEEDED 





Life Companies Should Not Attempt 
to Carry War Risk Except 
at Adequate Rates 





BY GORDON THOMSON 
Secretary and Actuary, West Coast-San 
Francisco Life 


I believe it will well repay every com- 
pany to analyze the margins in the pre- 
miums for contingencies due to the war 
such as taxation, extra claims and cost 
of depreciation in securities. One or 
more of those items or all, if the war 
continues, will affect in a marked de- 
gree the profits of almost every com- 
pany. Those companies which have 
had substantial rates already in force 
will be able to pay the extra cost of tax- 


ation themselves—those that do not will 
be justified’ in increasing their rates 
or passing the tax on to the policy- 
holder by increasing the first premium 
only by the amount of the tax and pay- 
ing no commission on the increase in 
premium. 

Companies doing entirely a nonpar- 
ticipating business and charging a low 
nonparticipating rate will be well ad- 
vised to protect themselves thoroughly 
with war clauses and to increase their 
rates to provide against the contingency 
of depreciation in their securities. Even 
with all the protection that the new 
war clauses give a company, it is reason- 
able to anticipate that the claim rate 
will be heavier owing to the stress of 
the war upon the body of policyholders 
at large who remain behind. 


Participating Companies 


As regards participating companies, 
they have the safeguard of the partici- 
pating loading which may properly be 
used to pay extra claims due to the war. 
However, when it is remembered that 
if the war continues for a few years 
more and this country has large armies 
in Europe, the majority of the war 
claims will be between the ages of 21 
and 31 and the question arises whether 
the policy holders over age 31 should 
have their dividends reduced to pay for 
an age class which they have long since 
passed out of. In other words, will 
it be good practice to draw upon the 
profits of all policyholders to pay war 
claims. 

Should Not Run Risk 


I do not think that any company 
should attempt to carry war risks 
except at extra premiums which are un- 
doubtedly adequate. It is easy to re- 
fund any excess charged, but it is 
impossible to collect any deficiency in 
extra premium after the war is over. 
Life companies in their anxiety to do 
service to the policyholders should not 
run any risk of impairing their undoubted 
financial strength. We should learn 
and profit by the experience of the Brit- 
ish life insurance companies which is 
now available. That experience shows 
that those British companies who did 
not protect themselves by adequate 
margin of security in rates and valua- 
tion bases have felt the strain somewhat 
keenly. 

In the early days of life insurance 


when the life contingencies could not be. 


calculated as accurately as at present, 
companies maintained a liberal margin 
in their rates to meet unexpected and 
unknown contingencies. The safety of 
the structure, as a whole, is the first 
consideration and the American life in- 
surance companies should not deviate in 
any way from this principle in their anx- 
iety to have a lower rate than their com- 
petitor or in giving what they consider 
the maximum service to their policy- 
holders. 

Each company should analyze its own 
condition and the contingencies with 
which it may be confronted and make 
such alterations in-its rules and rates 





ANNUAL AGENCY MEETING 
TWO-DAY SESSION AT OSHKOSH 





Wisconsin National Agents Meet at 
Home Office; Great Opportunities 
Are Ahead 





OSHKOSH, WIS., Jan. 2—About 
fifty agents of the Wisconsin National 
Life met at the home office here Thurs- 
day and Friday of. last week for their 
annual meeting. The chief event on 
the program was a banquet, with Col. 
H. I. Weed as toastmaster in the ab- 
sence of Gen. C. R. Boardman, presi- 
dent of the company, who is on duty 
at Waco, Tex. 

John J. Sherman of Appleton, Wis., 
a director, pointed out the opportuni- 
ties for new business because of war 
conditions. He reviewed the practice 
of large firms and corporations in in- 
suring the lives of their managerial 
heads in behalf of the business. The 
practice, he said, adds to the assets of 
the company and gives the business 
greater borrowing power. People have 
learned during this war, continued Mr. 
Sherman, the necessity of thrift, and 
what started as a necessity has de- 
veloped into fixed habit. These condi- 
tions make for good business, and will 
offer good opportunities for insurance 
men. He pointed out, also, the neces- 
sity for young farmers, who are usu- 
ally in debt, to carry life insurance as 
a protection to their investments in 
case of death. 

Others who spoke were Rev. Edward 
H. Smith, a stockholder; E. A. Hanks, 
secretary of the company; T. M. Mc- 
Carthy, general agent; Thomas Wiley 
of Eau Claire; Rush Martin, Robert 
Southey, of Burlington, and F. A. La 
Budde, of Oshkosh, and Dr. W. P. 
Wheeler, medical examiner. Musical 
numbers added to the entertaining fea- 
tures of the banquet program. 


Policies for Presents 


J. L. Baker, head of the Baker Ice 
Machine Company of Omaha, Neb., 
gave every one of the his 80 office and 
machine shop employes a life insur- 
ance policy, the premium paid for one 
year, as a Christmas present. The pol- 
icy was in each case for a sum equal 
to a year’s salary for the employe. The 
majority of the employes, Mr. Baker 
said, declared they would see that the 
premium is kept up in coming years. 
Most of the men did not carry insur- 
ance. 


New Convention Member 


The Home Life of Philadelphia has 
been admitted to membership in the 
American Life Convention, Secretary T. 
W. Blackburn of the convention an- 
nounced this week. 


Receiver Is Discharged 


The federal court at Boston has dis- 
charged the receivership of the Royal 
Arcanum and denied the petition for 
an injunction against its continuance in 
business. 


Life Agency Notes 


J.J. Wade, agency organizer of the New 
York Life at South Bend, Ind., has been 
appointed agency director at Ft. Wayne, 
succeeding J. H. La Sance, resigned. 


Miss Evie S. Harris has been appointed 
by General Agent Williams of the New 
England Mutual Life at New Orleans, 
to take charge of his newly organized 
women’s department. Miss Harris is well 
known in educational and women’s club 
circles in her city. 


Walter A. Smith, who has been in life 
insurance work at Fayetteville, Tenn., for 
a number of years, has been appointed dis- 
trict agent there for the Union Central. 





as will make sure that its edifice will be 
able to bear whatever strain may be put 
upon it by a prolonged war. 
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COLUMBUS, OHIO 


The Midland Mutual Life Insurance Company 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


Admitted Assets .....................- $ 2,220,534.72 
Insurance in Force...................- 21,329,698.00 


Splendid opportunities for AGENTS in many sections of Ohio. 


O. THOMPSON 


President 


New Continuous Monthly Income Policies 


358,399.47 


We solicit inquiries from responsible parties. 


G. W. STEINMAN 


Secretary 











OTTAWA, ILLINOIS 


THE CENTRAL LIFE 


INSURANCE COMPANY OF ILLINOIS 











HOME OEFICE BUILDING 


Iowa, 








HE COMPANY writes 

both participating and 
non-participating business. 
A new dividend scale has 
been adopted which places 
the net cost of insurance very 
low. On business issured in 
1917 a dividend will be paid 
at the end of the first year, 
contingent on the payment of 
second premium. Exception- 
al opportunities for agency 
men in Illinois, i 
South Dakota, 
Minnesota with “direct con- 
tracts with the Home Office. 


Missouri, 
and 
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Over $17,500,000 of Business in Force 
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NEWS ABOUT LIFE POLICIES 


@ New Policies, Premium Rates, Divi- 
dends, Surrender Vaiues and all Changes 
in Policy Literature, Rate Books, etc. 
upplementing Policyholders’ Digest, 
blished Annually in May. Price, $2.56 


IS GETTING OUT NEW FORMS 














Shenandoah Life Policies Will Contain 
Double Indemnity and Disability 
Installment 





The Shenandoah Life of Roanoke, 
Va., is getting out new policy forms on 
the ordinary life, limited payment and 
endowment plans which will have both 
the double indemnity and the disabil- 
ity installment features. These poli- 
cies have already been issued and are 
very attractive in appearance. The 
double indemnity for travel accidents 
provides that double the amount shall 
be paid “if the accident was caused di- 
rectly by an accident to a railroad 
train, steamship lines for regular 
transportation of passengers, or other 
like public conveyances operated by 
a common carrier, while the insured 
was traveling therein as a passenger, or 
by lightning, or by cyclone or torna- 
do when recorded by the United States 
Weather Bureau and that such death 
occurred within sixty days after such 
accidents.” 

The total and permanent disability 
benefits provide for $100 annually on 
each $1,000 payable by monthly install- 
ments during life time. The income 
payments do not reduce the sum pay- 
able in any settlement of the policy. 
From year to year the payment of pre- 
miums is waived so long as the com- 
pany shall be liable for such life in- 
come for disability, and the premiums 
so waived will not be deducted. The 
age limit under the disability benefit 
is 60 years. The Shenandoah Life is 
making good progress and is operating 
in Virginia, Tennessee and Florida. 





1918 PACIFIC MUTUAL PLANS 


New Policy Form and New Rates— 
Participating as Well as Non- 
Participating on 314 Reserve 





New policy forms and new rates have 
been promulgated by the Pacific Mu- 
tual Life, effective as of Jan. 1. The 
participating contracts are now on the 
3% instead of the 3 per cent basis and 
the nonparticipating remain on the 3% 
basis on which they have been written 
for a number of years. 

The new total and permanent dis- 
ability clause provide for a monthly in- 
come of $10 per $1,000 of insurance as 
long as the insured lives and the prin- 
cipal sum of the contract at death. 

The accelerative feature for applica- 
tion of dividends is added to the other 
dividend options. 

The military and naval service clause 
restrictions hold during the first 8 years 
of the policy contract and limit the lia- 
bility of the company to the reserve, 
unless a permit is granted by the com- 
pany and a premium to be fixed by the 
company is paid. Under this feature 
the disability clause becomes inopera- 
tive and a 25 cent reduction in rate is 
granted where the additional military 
premium is paid. 

The accident contract that is sold in 
connection with life insurance now pro- 
vides for $20 a month instead of $5 per 
week, making the amount payable dur- 
ing the year under the accident and 
health feature $240 instead of $260. No 
change is made in the accident premium, 
making the cost slightly higher. This 
slight increase in cost will take care of 


Frederick A. Brown 
Insurance Law 
10 So. La Salle St. Chicago 








the additional war tax and war ex- 
penses. 

The new rate for the three principal 
forms of policies and samples of rates 
for other forms are given below: 


Whole Life 20-P. Life 20-Yr. End. 
Non- Non- Non- 


Age Par. par. Par. par. Par. par. 
16 $16.40 $13.50 $24.60 $20.80 $46.95 $40.80 
17 16.75 13.75 25. 21.10 47.05 40.85 


15-Pay Life 10-Pay Life 10-Yr. Con. 
Non- Non- 

Par. par. Par. par. Term par. 
20 $31.35 $26.70 $41.85 $36.15 $10.90 
34.10 29.00 45.50 39.20 11.40 


End. at age 65 15-Yr. End. 10-Yr. End. 
Non- Non- Non- 
Age Par. per. Par. par. Pat. \ ar: 


2 $20.65 $17.10 $65.30 $57.15 102.25 $90.30 
25 23.75 19.75 65.80 57.40102.70 90.50 
30 27.95 23.25 66.45 57.80103.30 90.85 
35 33.70 28.15 67.40 58.40104.15 91.30 
40 41.95 35.20 68.90 59.35 105.35 92.00 
45 54.50 46.30 71.30 61.40107.30 93.85 
50 75.35 64.90 75.35 64.90110.55 96.75 
55 115.90 101.40 82.00 70.55 115.90 101.40 
60 232.35 207.40 92.80 79.90 124.50 108.90 


10-Pay. 
30-Yr. End. 25-Yr. End. 20-Yr. End. 
Non- Non- Non- 


Age Par. ar: Far gar, Par. “par. 
20 $30.20 $25.70 $36.85 $31.65 $76.70 $67.35 
2 30.90 26.15 37.45 32.00 77.25 67.70 
30 32.00 26.90 38.35 32.60 78.05 68.20 
35 33.70 28.15 39.75 33.55 79.25 69.00 
40. 36.45 30.25 41.95 35.20 81.05 70.25 
45 40.90 34.05 45.65 38.30 84.10 72.95 
50 48.00 40.15 51.70 43.45 89.05 77.30 
55 58.90 49.60 61.30 51.75 96.90 84.15 
CONTINUOUS $10 MONTHLY INCOME, 

240 MONTHS CERTAIN 

Ord. Life Participating 
Age Age of Beneficiary 


f 15 25 35 45 55 

20 $40.15 $37.95 $35.90 $34.00 $32.40 $31.40 
5 42.55 40.10 37.95 36.25 35.15 
30 51.90 48.65 45.60 43.10 41.15 40.00 
35 60.95 56.90 53.05 49.90 47.60 46.30 
40 73.10 68.20 63.20 59.05 56.15 54.55 
f 5 5 71.85 67.90 65.80 
-0 90.00 84.35 81.40 

55 145.35 136.80 126.30 115.60 107.25 102.80 
60 190.35 180.00 166.65 152.05 139.70 132.75 
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The Company OF the People, BY the People, FOR the People 


The Metropolitan Life 


Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City | 








Proof of Public Confidence 


This Company has more premium-paying business in force in the United 
States than any other Company, and for each of the last eighteen years has had 
more new insurance accepted and issued than any other Company in America, 


The Daily Average Business During 1916 
701 per day in Number of Claims Paid. 8,304 per day in Number of Poli- 
cies issued and revived for $1,969,823 per day in New Insurance issued, revived 
and increased. $376,827.40 per day in payments to Policy-holders and addition 
to Reserve. $220,509.26 per day in Increase of Assets. 























MANAGER WANTED 


FOR 


EASTERN NEBRASKA 


Good Commissions 
Splendid Renewals 
Liberal Cash Allowance 


THE MINNESOTA MUTUAL LIFE INSURANCE CO. 
SAINT PAUL - - - MINNESOTA 











The Great Western Life Insurance Co. 
COLUMBUS, OHIO 


{ Now organizing with $500,000 Capital to write Life and Accident Insurance. 


{ Efficient High Grade Salesmen wanted to Place Stock. {Geod territory 
and Terms to pushers. 


Address all inquiries to the company 
Hartman Building Columbus, Ohio 














An Unusual Opportunity. Superintendency of an important field in the 
West is open with an old established Western lie insurance company, noted for 
its strength, conserva ive management and unequaled dividends to policy holders. 
The salary which will be paid to an efficient man of integrity and proven ability 


will be attractive. Communications confidential. Address 9=V, care The 
National Underwriter. 








The traditional western push has made the 


Conservative Life Insurance Company 
of America 


(Ordinary and Monthly Premium) 
‘ famous from coast to coast 
Proclaimed by insurance experts to be one of the best managed 
companies in the United States. 


Backed financially by some of Indiana’s foremost men of finance 
and commerce. Our agents are overflowing with prosperity. 
Highest forms of Actuary, Perfect, Ordinary and Monthly Pre- 
miums and Monthly Premiums and Monthly Income policies 
issued to first class risks. Become a Safety First conservative 
man by applying to 


A.S. BURKART, Vice-Pres. and General Manager 
South Bend, Indiana 





INCORPORATED UNDER 
THE COMPULSORY DEPOSIT 

















Office: 


11 Second Nat’l Bank Bldg. 
TOLEDO, OHIO. 





STOCK SALESMAN 


Good Territory { Ohio — Michigan — Wisconsin 
Open in 


Unless a selling proposition has real BACKBONE in it and behind it—it’s lost motion. 


We are now ready with another fast selling stock issue. If you can furnish us with good references, we can 
furnish you with good selling propositions—with good commissions. We keep our men busy the year around. 


Minnesota — Indiana — Illinois 


Office: 


11 South La Salle Street 
CHICAGO, ILL. 


DRAPER BROTHERS 


Stocks and Bonds 
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Ordinary Life, Nonparticipating. 
Age Age of Beneficiary 


15° 25 35 45 55 
20 $34.70 $32.50 $30.45 $28.55 $26.95 $25.95 
-80 30.10 29.00 


25 39.05 36.40 33.95 31.80 

30 44.85 41.60 38.55 36.05 34.10 32.95 

35 52.80 48.75 44.90 41.75 39.45 38.15 

40 63.50 58.60 53.60 49.45 46.55 44.95 

45 79.05 73.15 66.75 61.05 57.10 55.00 

50 100.35 93.25 85.00 77.20 71.55 68.60 

55 «6129.60 121.05 110.55 99.85 91.50 87.05 

60 170.60 160.25 146.90 132.30 119.95 113.00 
20-Payment Life, Participating. 

» ¥ Age of Beneficiary 

° 

Ins’d 5 


15 25 35 45 55 
20 $58.35 $55.20 $52.20 $49.45 $47.30 $46.05 
25 8663.95 60.25 56.75 53.75 51.50 50.20 
30 71.00 66.65 62.50 59.05 56.55 55.15 
35 80.10 74.95 69.90 65.80 62.90 61.35 
40 92.05 86.00 79.80 74.65 71.10 69.25 
45 107.50 100.55 93.00 86.30 81.70 79.40 
50 128.40 120.50 111.30 102.60 96.30 93.15 
55 157.00 147.95 136.85 125.45 116.65 112.05 
60 197.15 186.70 173.15 158.25 145.80 138.85 


20-Payment Life, Nonparticipating. 
Age Age of Beneficiary 
15 25 35 45 55 
20 1.20 048.05 $45.05 $42.30 $40.15 $38.90 
95 51.385 48.00 45.05 42.80 41.50 
30 62.30 . 57.95 53.80 50.385 47.85 46.45 
35 70.30 65:15 60.10 56.00 53.10 51.55 
40 80.65 74.60 68.40 63.25 59.70 57.85 
45 94.90 87.95 80.40 73.70 69.10 66.80 
50 113.85 105.95 96.75 88.05 81.75 78.60 
55 140.00 130.95 119.85 108.45 99.65 95.05 
60 176.85 166.40 152.85 137.95 125.50 118.55 
20-Year Endowment, Participating, 
Age Age of Beneficiary 
ts) 
Ins’d 5 15 25 35 45 55 


$ $ 

20 $121.10 $114.95 108.50 103.05 $99.75 $98.35 

121.10 114.35 106.95 100.55 96.70 95.20 
30 122.00 114.70106.35 98.90 94.40 92.75 
35 124.00 116.35107.15 98.55 93.30 91.45 
40 128.00 120.00110.15 100.55 94.45 92.25 
45 135.25 126.95 116.45 105.95 98.85 96.15 
50 148.05 139.25 128.05 116.45 108.10 104.60 
55 169.20 159.70 147.40 134.15 123.90 119.05 
60 203.50 192.80 178.70 162.90 149.65 142.50 


20-Year Endowment, Nonparticipating. 


Age Age of Beneficiary 

oO 

Ins’d_ 5 15 25 35 45 55 
20 $110.15 $104.00 $97.55 $92.10 $88.80 $87.40 
25 109.80 103.05 95.65 89.25 85.40 83.90 


30 110.20 102.90 94.55 87.10 82.60 80.95 
35 111.40 103.75 94.55 85.95 80.70 78.85 
40 114.45 106.45 96.60 87.00 80.90 78.70 
45 120.95 112.65 102.15 “91.65 84.55 81.85 
50 132.45 123.65 112.45 100.85 92.50 89.00 
55 151.65 142.15 129.85 116.60 106.35 101.50 
60 182.90 172.20 158.10 142.30 129.05 121.90 
JOINT TWO-LIFE INSURANCE 
(Rates at Equal Ages) 

Ord. Life 20-P. Life 20-Yr. End. 
Non- Non- Non- 

4 par. Par. par. Par. par. 
20 $28.75 $23.65 $38.75 $32.50 $54.30 $46.40 

30 25.75 41.15 34. 55. 46.95 
30 35.05 28.85 44.50 37.15 56.45 47.90 
35 40.10 32.95 48.90 40.70 58.65 49.45 
40 45.35 38.55 54.70 45.35 62.10 52.00 
45 56.25 46.85 62.65 52.20 67.70 56.80 
50 69.20 58.20 73.85 61.85 76.80 64.55 
55 87.50 73.90 90.20 76.00 91.55 77.30 
60 113.70 96.50114.80 97.50115.25 97.90 





Security Mutual, N. Y. 


The Security Mutual, N. Y. says its 
present premium rates and dividend 
scale will be continued until further no- 
tice. Its mortality rate has been much 
more favorable than last year, conse- 
quently, it does not contemplate mak- 
ing any change in the near future. 





PHOENIX MUTUAL 


The Phoenix Mutual Life has an- 
nounced an increase in dividends on all 
policies of attained ages below 48. The 
increase comes entirely from mortality 
saving and it is only at ages under 48 
that such savings, additional to those 
returned by the former dividend scale, 
are being made. This is the third con- 
secutive year that the Phoenix Mutual 
has shown an increase and is in accord- 
ance with its announced program of 
revising its scale upwards annually for 
three years. When the plans were 
originally announced the company con- 
templated an increase in mortality and 
so feels that it can make its present in- 
crease in dividends in spite of war con- 
ditions. A comparison of the dividend 
scale used by the company in 1902 to 





CARD INDEX RECORD FOR 
AGENCIES 
The Only System that Is Right 
Furnished Complete—Lowest Prices 


THE NATIONAL UNDERWRITER 





1910 inclusive and the dividend scale 
promulgated for 1918 is given below: 


Annual Prem. 20-Premium 20-Year 
—Life— —Life— Endow. 
) = a a 
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Age 25 at Issue 
P| $2.74 $3.90 $2.64 $3.93 $2.49 $4.00 
2 2.98 4.04 3.06 4.21 3.24 4.52 
3 3.24 4.18 3.56 4.49 4.15 5.05 
4 3.38 4.33 3.84 4.78 4.71 5.60 
5 3.52 4.48 4.14 5.08 5.28 6.17 
10 4.20 5.31 5.70 6.75 8.40 9.35 
15 5.00 6.2 7.70 8.73 12.30 13.14 
20 6.20 7.02 10.00 10.81 17.00 17.64 
Age 35 at Issue 
1 $3.59 $5.00 $3.49 $5.03 $3.37 $5.08 
2 3.93 5.2 4.01 5.388 4.13 
3 4.30 5.43 4.61 5.73 6.05 6.14 
4 4.51 5.66 4.96 6.10 5.61 6.71 
5 4.72 5.89 5.33 6.47 6.18 7.28 
10 5.90 6.70 7.30 8.16 9.30 10.16 
15 7.00 7.87 9.70 10.41 13.20 13.91 
20 8.50 9.51 12.50 13.32 17.90 18.56 
Age 45 at Issue 


Change Made in Requisitions 


INDIANAPOLIS, IND., Jan. 2— 
The Indiana department has adopted a 
new form of blank upon which compa- 
nies operating in that state are to make 
requisition for agents’ licenses. Stock 
and mutual fire, life and casualty com- 
panies will use a form which consists 
of four detachable cards, one of which 
the company retains, sending the re- 
maining three to the Indiana depart- 
ment. The department retains one and 
the other two go to the agent. One is 
filed with the .county clerk and the 
agent keeps the last as his evidence of 


authority. As the company fills out the 


entire set, except the clerk’s receipt, the 
Indiana department is relieved of an 
immense amount of clerical work and 
will be able to issue the licenses much 
more promptly than in the past. It 
required four or five months at the be- 
ginning of each year, by the old plan, 
to get out the renewals of licenses. 
Insurance Deputy G. E. Turner of the 
department has given much attention 
to the preparation of the new system 
and has been in touch with other de- 
partments to obtain suggestions. The 
Indiana plan, however, is different from 
that of other states, as the requirements 
are quite different in some respects. 


First Figures of the Year 


The New York Life gives out some 
advance figures for 1917. Its new paid 
for insurance is about $315,000,000. 
The total outstanding insurance is 
about $2,676,600,000. The gain of in- 
surance in force is $165,000,000. It paid 
for death losses last year $30,000,000; in 
maturing policies and other cash bene- 
fits to living policyholders, $56,000,000; 
in dividends, $23,000,000. It loaned on 
security of policies, $23,500,000. Out- 
standing loans to policyholders largely 
decreased during the year. The loans 
repaid have exceeded the new loans 
made. : 


Builders Club to Meet 


The annual meeting of the Builders 
Club of the’ Ohio National Life will 
be held at the home office in Cincin- 
nati Jan. 4-5. The forenoon of Friday 
will be given over to the appointment 
of officers for the new year and the 
distribution of prizes won, all of the 
prizes consisting of Liberty bonds. 

In the afternoon the club will be ad- 
dressed by E. R. Ferguson, Cincinnati 
manager of the Mutual Life. At the 
annual dinner and entertainment John 
L. Shuff, Cincinnati manager of the 
Union Central, will speak. Saturday 
will be given over to close communion 
conferences. 





The Grand Rapids (Mich.) Brush Com- 
pany has taken group insurance on its 
employes. 











DISTRICT AGENTS 
WANTED 


KANSAS = NEBRASK 


Excellent Renewal Contracts 
Direct with the Company 





Guaranteed Low Cost Policies 





Address 


THE FRANKLIN LIFE 


INSURANCE COMPANY 











Springfield Ilinois 











Prudential Group Policies Sell 


Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, privi- 
STRENGTH OF | lege of naming beneficiary, g 
wrryee commissions, and the Company’s great 
experience in dealing with millions of 
workers in forty years. 


Send for particulars of policy 
THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated under the laws of the State of New Jersey 
FOREST F. DRYDEN, President HOME OFFICE, NEWARK, N. J. 




















Capable Agents, Desirable Company 


The two most important factors in life underwriting are 
capability in the Agent and quality in the Company. Ifthe 
Company provides an unexcelled, attractive policy for a 
low net cost, and has a reputation.for prompt and efficient 
service, the result is contentment, loyalty and success for 
the man in the Field, if he is capable. This Company’s 
record is evidence of the character of its representatives 
and of the quality of the institution. 

Occasionally we have a General Agency opening. 
* JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
SPRINGFIELD, MASS. INCORPORATED 1851 
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STOCK COMMISSIONS HIGH 


KANSAS WOULD LIMIT THEM 





May Ask Legislation to Control Ex- 
penses of Promotions Within 
State 





TOPEKA, KAN,., Dec. 31.—The Kan- 
sas department may take steps to ask 
the next legislature to enact additional 
legislation relative to the prices of stock 
for old line legal reserve companies or- 
ganized in this state. Some of the re- 
cently organized companies have pro- 
voked serious difficulties by the sale of 
stock at two and one-half times the par 
value and allowing the agents to give 
the impression that all of the money 
would go into the company’s treasury 
and all would draw dividends. 

_It appears that the agents’ commis- 
sions are taken out on a basis of double 
the par value and the agent has made 
a profit of one-half the par value of 
each share and in addition 20 percent 
on double the par value. Much ill- 
feeling has been created among stock- 
holders in various parts of the state. 

The insurance business has become 
so stable and its financial status of 
such a nature that the insurance de- 
partment may propose that the com- 
missions of agents be limited to ap- 
proximately the same as is allowed in 
the organization of new banks and not 
to exceed ten or twelve percent and no 
profiteering on transactions of insurance 
shares until after the company is com- 
pletely organized. 


Insurance for Lighthouse Service 


The Treasury Department announces 
that the personnel of the lighthouse 
service transferred to the service and 
jurisdiction of the War and Navy de- 
partments by executive order are 


GOES TO CENTURY LIFE 


IS AGENCY SUPERINTENDENT 





John §S. Crowder, Well Known In- 
diana State Manager of Central 
Life, Makes Change 





INDIANAPOLIS, IND., Jan. 2— 
John Singleton Crowder has ‘been ap- 
pointed iapetinthodient of agents of the 
Century Life of Indianapolis. Mr. 
Crowder has met with marked success 
as state manager of the Central Life of 
Iowa for Indiana, having gone with that 
company in 1915 as assistant manager 
for Wisconsin, Illinois and Michigan, 
later going to Indiana, where he has 
established a productive agency plant. 
In 1915 he was a delegate from Wis- 
consin to the annual meeting of the Na- 
tional Association of Life Underwriters 
at San Francisco and delivered an ad- 
dress there on “Closing Prospects,” 
which attracted much attention. He 
was elected a member of the executive 
committee of the National association 
and still has one more year to serve. 

Before entering the life insurance 
business he was a member of the State 
Board of Control of Wisconsin. He 
has also been active in religious work 
and was a national officer in the Men 
and Religion Forward Movement for a 
number of years. The Century Life is 
closing its first year and has made re- 
markable progress. It has strong finan- 
cial backing, the influence of which is 
enabling the company to make ad- 
vantageous connections and to estab- 
lish a standing in new territory as its 
field of operation grows. 








within the terms of the war risk in- 
surance act of October 6, 1917. It 
will apply to over 1,100 officers and 
employees of the lighthouse service. 





RESERVE DEPOSIT LARGE 


FARMERS & BANKERS PROGRESS 





Young Kansas Company First of State 
to Put Up $1,000,000 With 
Department 





TOPEKA, KAN., Dec. 31.—The 
Farmers & Bankers Life, of Wichita, is 
the first Kansas life company to write 
life business wherein the reserves on 
deposit with the Kansas insurance de- 
partment exceed $1,000,000. The com- 
pany, during the last week of 1917, de- 
posited with the department securities 
for its reserves of slightly less than 
$1,000,000, bringing its total deposits 
with the department up to $1,248,000. 

Included in the securities deposited 
last week was $20,000 of Liberty bonds. 
Other securities were municipal bonds 
and first farm mortgages and a consid- 
erable amount of certificates of deposits 
from banks which will later be changed 
into mortgages and bonds as the oppor- 
tunity for good investments appears. 

The Farmers & Bankers is one of 
the youngest of the Kansas companies, 
but it has been growing with unusual 
rapidity in the last 15 months. The 
company is writing a large amount of 
new business on its Liberty Loan policy 
by which it agrees to deliver a Liberty 
loan bond at the end of varying periods. 
The policies are usually for small 
amounts and are in reality endowment 
policies which have met with unusual 
favor. 


Peoria Life’s Progress 


President Emmet C. May of the 
Peoria Life says the company is clos- 
ing the year with issued business of 
$7,000,000, as against $5,000,000 in 1916. 
This closed the year with $21,000,000 of 
business in force with assets of $2,000,- 





COMPANY CHANGES NAME 


—_—_—_ 


TO BE NATIONAL AMERICAN 





German American Life of Burlington, 
Ia., Decides That New Dress Will 
Be Wise 





The German American Life of Bur- 
lington, Iowa, is changing its name to 
the National American Life. This com- 
pletes the changes of the prominent 
life companies that have had the word 
“German” in their name with the ex- 
ception of the German Mutual of St. 
Louis. The German American Life of 
Omaha changed to the North American 
Life, the German American Life of 
Denver to the American Life, and the 
Germania Life of New York to the 
Guardian Life. 

The German American of Burlington 
has always borne an excellent reputa- 
tion and its officers and directors are 
loyal Americans. The directors found, 
however, that owing to the increasing 
prejudice growing out of the war, it 
would be a wise policy to make the 
change. Louis H. Koch, the president, 
is the main factor in the company and 
is building up an excellent instituton. 





000. It has entered two new states, 
Nebraska and Kentucky, making seven 
states in all. The year has indeed been 
a splendid one for it in every respect. 
He further says: 

“We have no plans for anything 
startling next year. We expect to 
write $10,000,000 of business and close 
the year with $25,000,000 in force. To 
build a new building, a 12-story office 
building, which will be our home, and 
continue to invest all of our funds in 
farm mortgages.” 
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Because—We have a farm mortgage behind every Policy. 
No investments are made in any other securities. 
Rate of interest 6.2%. 


Because—We keep abreast of the times with Special 
Policies and all modern up to date features of the best 
policies—which sell. Policies for Total Abstainers 
a specialty. 

Because—We issue the BEST income policies on both Par- 
ticipating and Non-Participating ratee—Income in- 
surance is the most popular form sold today. 


Because—Our Guaranteed Paid-up Addition Policy 
will meet amy competition—It guarantees to save the 
insured 4 Premiums out of 20 and gives him dividends 
besides. It may be placed on Total Abstainers. 


Because—WE GIVE SERVICE TO POLICY HOLDERS 

—therefore making it easier for the agent to succeed. 
WHY DON’T YOU BE A 
SUCCESS WITH US? 


1, 8 


TWELVE REASONS WHY 
OUR AGENTS SUCCEED— 


ecause—We issue both Participating and Non-Participat- 
ing policies—a big advantage in meeting com- 


petition. 


2. Because—We insure both men and women on equal terms. 


3. 


as the Insured. 


ties for our men. 


10. 


11. 


12. 


Because—Total Abstainers are insured at reduced rates— 
A wonderful advantage to the agent as well 


9 Because—We are constantly extending our fields and 
“ developing new territory and making opportuni- 


























Because—We make‘ our men succeed—Each man is 
given assistance and: instruction until he is a success. 
Every man must make good. 


Because—All our Promotions are made from the ranks 
of our own agents, thereby giving our own men the 
advantage of all our opportunitiese—Something to 
work for all the time. 


| Because—We make good General Agents’ Con- 

tracts direct with the Company, giving them 

- full advantage of all there is in the business 
—A lifetime contract. 


PEORIA-LIFE 


"INSURANCE -COMPANY 


ad BOLRG EY 


ILLINOIS 
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Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 


For Information Address 
LOUIS H. KOCH, Vice-Pres. and Gen, Manages 











NN 
FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
‘“‘Suggestions for Increasing 
Your Income’’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 














“If you were in 
his place” — 


Would you buy the policy you 
are offering your prospect|? 


Provident agents are successful 
because they are absolutely 
convinced that the policies 
they offer are exactly the¥poli- 
cies which under similar condi- 
tions they would prefer for 
themselves. 


Write for information. 
The 


Provident 
Life and Trust Company 


of Philadelphia 
Founded 1865 























Increase in Paid 


40 O New Premiums 
—that tells the 1916 story 


of Fidelity progress. 

Direct leads and the Fidelity “Income 
for Life” plan are making money for 
Fidelity field men. Any man who can 
sell life insurance can sell MORE 
Fidelity insurance. 

Write to-day— 

Fidelity Mutual Life 
“ Insurance Company, Philadelphia 
Tac. 1878 Walter Le Mar Talbot, Pres. 

















WAR’S EFFECTS ON INSURANCE COST 





THE NATIONAL UDERWRITERN recently 
published the views of many of the life 
companies on the war’s effect on life 
insurance and the different ways of 
meeting the 8 cents war tax. Additional 
expressions have been received and are 
presented herewith: 

The Capitol Life, of Denver, is charg- 
ing the war tax to its agents, or through 
them to its policyholders. 


Prudential—For the present our com- 
pany is paying the war tax on account 
of policies. We are not in a position 
to express any opinion at this time as 
to what effect the tax and other facts 
may have on future rates. 

* x 

A western actuary writes: It 
would seem to me that a nonparticipat- 
ing company writing with practically 
no margin whatever, is in a very em- 
barrassing position in this matter. The 
established participating companies 
would have no difficulty in adjusting 
this matter by deducting the tax from 
dividends payable to the policyholders 
and in that way arrange that the policy- 
holders themselves pay the tax, but 
new companies writing practically noth- 
ing but nonparticipating business are 
not so fortunately situated. 

*x* * * 

Equitable of Iowa—It is impossible to 
ascertain in advance just what effect 
the various increases in federal taxa- 
tion will have upon the company, and, 
manifestly, no definite statement can 
now be made for a long period in ad- 
vance as to the effect the tax require- 
ments and increase in mortality, due 
to war hazards, will have upon the net 
cost of insurance in the future. 

For the present we anticipate no 
change in our premium rates or divi- 
dend scale. So far as securities are 
concerned our investments do not in- 
clude securities which have been subject 
to depreciation or fluctuation, and there 
will be no change in values in any way 
affecting our financial condition. 

e + & 

Sun Life of Canada—Our company is 
not charging the war tax directly to 
the policyholders, but the tax is paid 
out of the general funds of the com- 
pany. 

It is impossible to predict the ulti- 
mate effect upon dividends of increased 
taxation, decrease in the value of se- 
curities and increase in mortality due 
to the war. All these factors naturally 
cause a reduction in the surplus earn- 
ings and if continued for any lengthy 
period must ultimately have an effect 
upon the dividends paid by life insur- 
ance companies and the resulting net 
cost to the policyholder. As far as the 
Sun Life of Canada is concerned, I 
would merely say that up to the pres- 
ent time, notwithstanding the effect of 
the war upon the surplus earnings of 
the company, we have maintained the 
dividend rate in use prior to the out- 
break of the war and at the same time 
have added a substantial amount to our 
free surplus each year. 

* * x 

An industrial company writes: In re- 
gard to the policy war tax, this com- 
pany concluded that it would pay the 
tax in the industrial department, but, 
that owing to the very low rates being 
charged for the policies in the ordi- 
nary department, all of which are non- 
participating, we did not feel that the 
company would be justified in charg- 
ing against these premiums, for the 
present, at least, this additional tax with 
the other expenses which have been, or 
in all probability will be incurred on 
account of the war, and consequently 
we concluded that this policy war tax 
should be collected from the policy- 
holder. 

* * * 

Manhattan—This company has de- 
cided to pay the war tax of 80 cents per 
thousand out of the general surplus. It 
does not, at the present time, contem- 
plate making any change in premium 





rates or dividend payment to policy- 
holders. 
* * x 

The president of an eastern company 
writes: It is useless to attempt to give 
my views as to whether or not the in- 
creased tax of many kinds imposed on 
life companies will affect them in any 
way, because anybody with a sane mind 
will know that it will be a great handi- 
cap to the companies. The participat- 
ing companies will in my opinion, be 


obliged to decrease their dividends to. 


policyholders if the war continues for 

more than a year and the nonparticipat- 

ing companies will have to be satisfied 

with less profits or increase their rates. 
e.* * 


California State Life—Regarding our 
method of handling the war tax on new 
insurance would advise that we require 
the agents to send this to us in cash 
with every application submitted and 
although our printed instructions do not 
specifically say so, we expect the agent 
to collect this from the applicant. 

a 


Western States Life—With reference 
to the war tax will say that as all busi- 
ness written by this company is on the 
nonparticipating plan, it was deemed 
necessary to shift the burden of the 
above mentioned tax to the policy- 
holder and the amount of this tax is 


now being collected with the first year. 


premium on all new insurance written. 
* ok x 
A western company writes: There 
may possibly be‘an increase in nonpar- 
ticipating rates in some companies and 
I learned at the Presidents’ Association 
in New York last week that most of 
the larger companies anticipated a re- 
duction in dividends to policyholders. 
Of course, this is necessitated from the 
fact that all policies in the larger com- 
panies were made free from military re- 
strictions provided they were issued 
prior to the inception of the war. 
x oe x 


Occidental Life, Cal—The company 
does not anticipate the raising of pre- 
mium rates in the immediate future, 
but there can be no doubt that the in- 
creased tax and the effect of the war 
upon mortality and possibly upon in- 
vestments will make it extremely diffi- 
cult to maintain the previous rates of 
annual dividend. Any one of the three 
factors referred to alone might entail a 
reduction in annual dividends, but if the 
three are combined against the compa- 
nies the necessity of reduction seems 
certain. 

* * * 

Montana Life—We feel that the com- 
panies should carry the taxes at present 
and that the question of increase in 
rates should also be deferred for a 
while. Changes may become necessary 
in time, but substantial companies 
should not be seriously affected for 
several months. 








Enthusiasm and 
Its Big Influence 








“I love to see enthusiasm,” says Hugh 
Chalmers. “A man should be enthusi- 
astic about that in which he is inter- 
ested. I would not give 2 cents for a 
man who works for money alone. The 
man who doesn’t get some comfort and 
some enthusiasm out of his daily work 
is in a bad way. 

“Some men are almost irresistible— 
you know that. It is because enthusi- 
asm radiates from their expression, 
beams from their eyes, and is evident 
in their actions. Enthusiasm is that 
thing which makes a man boil over for 
his business, for his family, or for any- 
thing he has an interest in, for any- 
thing his heart is in. 

“So I say, enthusiasm is one of the 
greatest things a man can have.” 





Not seeking men who) 
sell insurance, or 
sell big policies, or 
sell lots of policies 


But we do seek men 
who sell service 


Only in Wisconsin 






suranceLompany 
Home Office Madison 











WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 
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NO TIME TO- CHANGE 


Many life agents may be tempted these 
days to give up their work and enter into 
other lines of business, because of the 
higher salaries that are being paid, the 
allurements of a fixed income and the 
fear that the life business will be as dull 
as the so-called municipal securities mar- 
ket. 

It is unfortunate if any life agent is 
getting into this frame of mind, because 
he has given years to training himself 
for his task. Life insurance in times like 
these is as stable an investment as one 
may find. Life insurance companies do 
not depend on any special security, but 
their investments are distributed over a 
wide area. Depression in one case does 
not involve others. The companies are 
sure of their assets. 

The cooperative form of investment as 
found in life insurance is one of its 
strongest and best foundation stones. In 
this institution we see thousands of peo- 
ple paying their annual premiums, which 
constitute a deposit toward an invest- 
ment, and reaping the benefit, therefore, 
of as perfect a system as human ingenuity 
has devised. 





RAILROAD SECURITIES 


GOVERNMENT control of railways is wel- 
comed by life insurance financiers with a 
practical unanimity at this special time. 
- It appears to have been anticipated for 
several months by most of them, and the 
President’s plan is hailed as an excellent 
one. Secretary McAnoo is regarded as a 
splendid choice for director-general. It is 
felt that the Government action has come 
none too soon, as several roads on the 
verge of bankruptcy will now be safe. 

President Peazsopy of the Mutua. LiFe 
declares the effect is likely to be generally 
favorable, although arrangements are in- 
complete as yet, with Congressional ap- 
proval necessary. It will doubtless prove 
a stabilizer of securities. The cordial re- 
ception given by Wall street is significant 
of further advantages to the country. It 
will be favorable to some roads -and un- 
favorable to others. No one can speak 
with definiteness until fuller informa- 
tion has been had as to details of the final 
working plan. 

Treasurer Horr of Equitable of New 
York said: “While uncertainties remain 
as regards details of the perfected plan 
of Government control of railroads, there 
can be little doubt but that Congress will 
endorse the President’s arrangement. It 





is a broad and wise plan, and effectually 
clears a bad situation. The choice of 
Secretary McApoo as director-general is 
excellent. He is equal to the job. The 
three-year average plan is a safe one, and 
will result to the advantage of the vast 
majority of roads. I have taken forty 
roads and examined their records for a 
period of ten years, and find that averag- 
ing conditions for the last three years 
militates to the advantage of practically 
every one. There will be no more rail- 
road bankruptcies, but there probably 
would have been had this action been 
postponed long. Perhaps all roads may 
not be able to pay dividends with 3 per- 
cent leeway, but their position is im- 
mensely strengthened. 

“Life insurance companies hold about 
two billions of railroad bonds and their 
value will be secure if the President’s 
plan is approved. Much, of course, de- 
pends upon how the final details are 
worked out. Making the stock secure 
makes the bonds doubly secure, just as 
guaranteeing a second mortgage auto- 
matically strengthens a first mortgage. 
The action is a splendid stabilizer of rail- 
road securities. It will give so good a 
road as the Pennsylvania a leeway of 50 
percent in the matter of dividends.” 

Life companies are vitally interested in 
railroad securities, and any relief at this 
time in the way of making them stable 
means much, especially with other big 
problems confronting companies. 








WORTH ITS FACE VALUE 


A GRAPHIC lesson is often learned when 
the securities and other possessions of a 
man who has passed on are appraised for 
their actual value and the amount paid 
for them is then compared with the pres- 
ent value. One of the common excuses 
for not taking out life insurance is that 
the prospect can use his money to much 
better advantage and make it earn more 
than if employed in life insurance. 

Count up, however, the large amount of 
money lost in various enterprises, the de- 
preciation in securities and other hold- 
ings and then compare the amount paid 
in premiums for life insurance and what 
one secures for it. Then it will be 
found that in the big majority of cases 
life insurance is the best investment by 
far. According to the opinion of many 
men life insurance does not work fast 
enough and they are tempted to invest in 
some business enterprise which may or 
may not succeed. It will be found, how- 
ever, that the life insurance policy is al- 
ways worth its face value. There is 
never a depreciation. Through periods 
of the greatest depression the company 
pays 100 cents on the dollar. There are 
mighty few securities of which this can 
be said. 








Nozsopy knows when, but everybody 
knows that some time and somewhere 
death must come, and, therefore, life 
insurance. 





Don’t ask a man how much insurance 
he wants; ask him how much his wife and 
children need. 





Learn to take and obey orders, but 
assume all the responsibility you can 
get. 





Wey put off until tomorrow what 





you unhesitatingly ought to do today? 


ersonal Glimpses of 
P Life Underwriters 


General Agent C. A. Look of the 
Missouri State Life at Detroit, Mich., 
has gone to San Antonio, Tex., where 
he is training in the aviation branch of 
the signal corps. 





Chauncey S. S. Miller of New York, 
eastern vice-president of THE Na- 
TIONAL UNDERWRITER, who has resigned 
as of Jan. 15 to become field secretary 
for the National Association of In- 
surance Agents, the organization of 
local fire and casualty agents, is well 
known to insurance men of the coun- 
try. He was at one time connected 
with the New York World and later 
entered the insurance business, being 
secretary of the Casualty Company of 
America. For some time he was as- 
sistant to the president of the Conti- 
nental Casualty of Chicago and then 
returned east to become superintend- 
ent of the personal accident depart- 
ment of the United States Casualty. 
His associates on THE NATIONAL UN- 
DERWRITER ate very fond of him and 
will follow him with best wishes. Mr. 
Miller will take charge of the organ- 
ization work of the National Associa- 
tion of Insurance Agents, stimulating 
interest in it throughout the country, 
according to a decision reached at the 
annual convention in St. Louis last 
fall. 


H. C. Moore, formerly a well known 
life insurance man, was accidentally: 
killed in Chicago last week. Mr. Moore 
was at one time superintendent of 
agents of the Columbia Life of Cin- 
cinnati and when that company oper- 
ated in Illinois, had charge of the Chi- 
cago office. He had charge of the 
agency department of the First Na- 
tional Life of Pierre, South Dakota. 
Mr. Moore in later years had been in 
the promoting business. 


Emory H. English, insurance com- 
missioner of Iowa, and president of 
the National Convention of Insurance 
Commissioners, has resigned to be- 
come president of the Iowa Bond- 
ing & Casualty of Des Moines, a new 
company with $1,000,000 paid up capi- 
tal. Mr. English has made a most ex- 
cellent official serving as head of the 
insurance department for three years. 
He is highly regarded by insurance 
men who are pleased to know that he 
will now be directly connected with 
the business. 


Young E. Allison, Jr., of New York, 
associate editor of the Insurance 
Field, has resigned to become public- 
ity director of the Henry Evans com- 
panies, the Continental, Fidelity-Phe- 
nix and American Eagle at their head 
office in New York. Mr. Allison is 
a son of the famous Young E. Alli- 
son of the Insurance Field and has 
made a name for himself in insurance 
newspaper work. He was formerly on 
a daily newspaper in Louisville and 
then went with the Insurance Field, be- 
ing located at the Louisville office, later 
at Chicago and finally in New York. 

Robert A. Grannis, who was formerly 
vice-president of the Mutual Life and 
prior to that secretary of the Metropoli- 
tan Life, died last week at his country 
estate near Morristown, N. J. He was 
77 years of age. Mr. Grannis retired 
from active life in 1907 after the Arm- 
strong investigation. He was quite a 
factor in the Mutual Life in the old 
days. 


One of the largest policies ever 
placed in western New York was writ- 
ten by Agent I. C. McNeill of Buffalo, 
in December on the employes of the 
Wire Wheel Corporation. The policy 
covers $1,000 on the life of each em- 
ploye who has been in its service three 
months and contains benefits for total 
permanent disability. Mr. McNeill is 





now connected with the Buffalo branch 
office of the Travelers. He went to 
Buffalo from Los Angeles when he was 
agency director for Western States 
Life. * 


President George Kuhns of the 
Bankers Life of Des Moines, has ac- 
cepted an appointment by the Secre- 
tary of the Treasury to serve on a 
committee which will organize a cam- 
paign for selling of government war 
insurance to enlisted men at various 
camps and cantonments of the new 
national army. President Kuhns at- 
tended the first meeting of this commit- 
tee at Washington, Dec. 29. It is anti- 
cipated that he will be assigned to the 
especial task of the selling for the can- 
tonment of the thirteenth district which 
is located at Camp Dodge near Des 
Moines. 


J. F. Taake, of Des Moines, has been 
appointed to fill out the unexpired term 
of Emory H. English as insurance com- 
missioner of Iowa. Mr. Taake’s entire 
experience in insurance has been in the 
fraternal field, but he has taken an 
active part in that line of work for 
many years. He was one of the organ- 
izers of the Mystic Toilers and has been 
its secretary for 18 years. He was vice- 
president of the Associated Fraternities 
of America when it merged with the 
National Fraternal Congress in 1913, 
becoming vice-president of the latter or- 
ganization and serving as its president 
in 1914-15. The Mystic Toilers is a Des 
Moines fraternal with outstanding cer- 
tificates for approximately five and one- 
half millions. 


Laurence C. Witten, general agent of 
the Massachusetts Mutual Life at Cin- 
cinnati, left this week for San Antonio, 
Texas, to join the Ground Officers’ 
Training School, from where he hopes 
to receive his appointment to a com- 
mission. Knowing his absence the 
agency will be in charge of a compe- 
tent associate general agent announce- 
ment of whom will be made soon. Mr. 
Witten has made many friends since 
going to Cincinnati and has also built 
up a successful busines. He has pub- 
lished the Monday morning “Pep,” 
which has been widely quoted. 

Arthur O. Main, general manager of 
the Toledo Travelers Life, will always 
have occasion to remember his birth- 
day anniversary of 1917, Dec. 29. On 
that day a brand-new little daughter 
came to his home. This makes the 
second child in the Main household, 
the first being a son, three years old. 

Capt. Millard W. Mack, war risk offi- 
cer, for the American army in France, 
has arrived safely at his destination and 
will have until Feb. 12 to insure every 
one of our soldiers abroad in the sum 
of $10,000 each. He may be addressed 
“Capt. Millard W. Mack, War Risk Offi- 
cer, American Expeditionary Force”’— 
nothing else. He is general agent of 
the Northwestern Mutual of Cincinnati 
and prominent in the life Underwriters’ 
Association movement. 

‘James L. Collins, assistant manager 
of the Los Angeles agency of the Pa- 
cific Mutual Life, has been appointed 
assistant superintendent of the field 
service department at the head office 
which is in charge of Secretary C. I. D. 
Moore. This change has been made 
necessary owing to the resignation of 
Forbes Lindsay in charge of its school 
for salesmen. Mr. Collins is a man of 
attainments and experience. He has 
had 13 years of experience in different 
branches of field work. 


Harry J. Brown, who has been in 
charge of the supply department of 
the Pacific Mutual at its head office 
becomes agency auditor. J. Wesley 
Shaffer, assistant in the supply depart- 
ment, becomes superintendent. s 


It’s a whole lot better to make good in 
a small way than to fall down in mag- 
nificent style. 
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Our Complete Protection ‘Policy PROTECTS against Natural Death, Doubles 
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CHAS. F. 


phe FOURTEEN AND 


the payment in the event of Accidental Death, PROVIDES for Suspension of Pre- 
miums Without Forfeiture in the event of Total Disability. 


AN UNEQUALLED POLICY FOR ALL AGES. 


INDIANA’S GIANT 
THE 


STATE LIFE 


INSURANCE COMPANY 


Good Territory and Remunerative Contracts for Men Who Can “Do Things” 


On Agency Matters, Address 
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ONE-HALF MILLION 


INDIANAPOLIS 


1231 State Life Building 
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POLICYHOLDER LOSES 
ON SWITCHED POLICY 


(CONTINUED FROM PAGE 1) 


not there is no case that can be con- 
ceived of where the assured can lapse 
or cash an old line life insurance pol- 
icy, and take out new insurance in 
another company and gain financially, 


Only One Thought in Mind 


The agent who urges the policyhold- 
er to drop existing insurance and take 
out new, has only one thought in mind 
—the commission that he will make by 
the deal. Twisters vigorously contend 
that they are working for the best in- 
terests of the policyholder, are desir- 
ous of seeing him carry the most pro- 
tection for the least money, and are 
anxious to see that the “loved ones 
at home” are afforded the maximum 
of insurance protection. If this were 
actually a fact the agent would sim- 
ply advise the policyholder to have his 
insurance revised in the company in 
which he already holds a policy. Any 
reputable life insurance company will 
change an endowment contract to an 
ordinary life, providing the policyhold- 
er can furnish evidence of insurabil- 


ity. 
Change in Own Company 


The one outstanding fact that the 
twister cannot argue around is that 
where the policyholder changes his in- 
surance from a high to a low premium 
contract in the same company, the pre- 
mium that he pays for the new contract 
is based on the date of the issue of the 
original policy, and the excess reserve 
is returned. If he were to take out a 
policy in another company, he would 
have to pay the rate at his present age, 
and the older the policy the greater 
the difference. 

Another important consideration is 
that where the policyholder changes 
companies during the period of one 
year, the policy is not incontestable. 
Almost any life insurance company 
could cite instances where this has 
meant a financial loss to the benefi- 
ciaries. 

A few years ago a policyholder who 
had dropped several endowment and 
long payment life contracts to take out 
ordinary life insurance in another com- 
pany jumped or fell down an elevator 


MICHIGAN MORTGAGES FOR SALE 
On Lands and Properties 


increasing in value -_ “ine than in any 
other state in the Union. Interest 5 to 7%. 
Title Guaranteed 


MITCHELL & CO., ct Mees Tonle 








shaft in the Monadnock building in 
Chicago. Instead of leaving his bene- 
ficiaries life insurance they were pre- 
sented with a law suit, the companies 
contesting the case under the suicide 
clause, and it was necessary to accept 
a compromise. The policyholder that 
holds insurance that has been in force 
for years, has a contract worth 100 
cents on the dollar, incontestible on 
any point and exactly what its name 
implies. 
Creates Bad Feeling 


There are many cases where a com- 
peting agent comes in and disturbs the 
policyholder’s mind about the contract 
that he already holds. The twisting 
agent can make the policyholder feel 
that he has been deceived in what life 
insurance he holds, that he was unwary 
enough to allow a life insurance agent 
o “slip one over” on him, and the pol- 
icyholder gets in a very bad frame of 
mind on the subject of life insurance. 
The real agent seeking additional in- 
surance instead of attempting to sub- 
stitute that already held, will point out 
the value of the insurance already in 
force. In other words he will justify 
the policyholder’s action in taking the 
original contract. Pointing out the 
good features of the contract already in 
force, he makes the assured feel that 
after all he purchased a good policy, 
and that his life insurance judgment 
is not so bad as the other agent had 
attempted to picture it. 


Bought Wrong Policy 


Almost any agent who does not make 
a practice of twisting can cite hun- 
dreds of cases, where he has discovered 
a dissatisfied policyholder who felt an- 
tagonistic toward all life insurance 
men because of the fact that the agent 
who sold him his policy had deceived 
him as to the form of the contract. 
There are many instances where a man 
has been sold a 20 payment life policy, 
where he thought he was buying a 20 
year endowment. Although he has 
been deceived as to just what he is get- 
ting, he has not been cheated. 

He is paying for exactly what he has, 
and has at no stage of the game, sus- 
tained a financial loss. This should 
be made clear to him. He should be 
shown that any life insurance contract 
is just what the assured wants it to 
be in that it can be changed at any 
time to a more desired form. The 
would-be purchaser of an endowment 
policy who finds that he has a 20 pay- 
ment life is usually the sort of a man 


who had in mind getting back some 


money while alive. Such a man should 
have emphasized to him the cash, loan 
and extended insurance values of the 
contract he holds and the number of 





years it would take to build up the 
same thing’ under a new policy. By 
making the policyholder thoroughly 
satisfied with the contract he already 
holds, he is at the same time being 
made satisfied with life insurance as a 
proposition, and is thus in a more re- 
ceptive mood for listening to arguments 
for taking out additional insurance. No 
additional insurance can possibly be 
sold the man who is dissatisfied with 
what he already has. In many cases 
it is necessary for the agent to resell 
what a competing agent has already 
placed, but this is the necessary pro- 
ceedure in order to get additional in- 
surance. 


Buys at Attained Age 


The one argument that the twisting 
agent cannot possibly get away from 
is the fact that in taking out new in- 
surance the policyholder must pay for 
it at the attained age, whereas if he 
were to change his existing 20-year 
endowment contract to an ordinary life 
in the original company he pays for 
it at the rate charged at the age of the 
date of the original policy. Also, in 
taking out a new policy he is paying 
the acquisition cost a second time. That 
many policyholders are carrying the 
wrong form of life insurance is un- 
doubtedly true. Young married men 
are found carrying endowment con- 
tracts when they should be holding 
nothing but ordinary life, and many 
instances are found where the policy- 
holder has the wrong conception of 
the real function of life insurance. 
This does not mean that there is ever 
any occasion for twisting a policy as 
the original company will always make 
a readjustment. 


Pension System in Force 


Insurance men will be interested to 
learn that the new soldiers’ and sailors’ 
insurance law has not as yet affected 
in any way the regular pension system 
which has always been in force in this 
country and which it was proposed that 
the insurance provision would supplant. 
According to an article in the Economic 
World the old pension system is still 
in full force and effect and the soldiers’ 
and sailors’ insurance is merely addi- 
tional. It is clear that the whole ques- 
tion of insurance and pensions is very 
much up in the air and it is hard to 


Lsay what will be done after the war 


in either making the government insur- 
ance plan permanent or doing away 
with the pension system. At present 
the situation is mixed. 


The Wrot Iron Heater company of Des 
Moines, took out a group insurance pol- 
icy in the Aetna as a Christmas present 
for its employes. 





COMMISSIONER BEEN UPHELD 





Oklahoma Supreme Court Passes on 
Important Point in War Clause of 
Life Policy 





OKLAHOMA CITY, Jan. 2—Su- 
preme Court Justice Charles  M. 
Thacker, in an opinion upholds Com- 
missioner Welch in his contention that 
policies carried by soldiers who pay 
their premiums during the war should 
become operative immediately after the 
discharge of the soldier from service. 

The Mutual Benefit Life several 
months ago submitted a war clause for 
Commissioner Welch’s approval, but 
Mr. Welch disapproved it for the rea- 
son that it contained a clause to the 
effect that life insurance would not be 
paid in case of the death of the insured 
within six months after being dis- 
charged from military service. 

The disapproval of the form of pol- 
icy resulted in a suit being instituted 
by the insurance company in the dis- 
trict court of Oklahoma county to en- 
join Mr. Welch from such action. A 
demurrer filed by Commissioner Welch 
was sustained by District Judge John 
W. Hayson and now Justice Thacker 
has affirmed the lower court. Justice 
Thacker’ upheld the commissioner’s 
power to disapprove of policies violat- 
ing state, federal, statutory or consti- 
tutional law or a principle of equity. 

The class of policies affected by the 
decision are those in which the insured 
who enters military service does not 
elect to pay the extra premium for war 
insurance, but pays the ordinary pre- 
mium in order to keep his insurance in 
force for protection after the war. 


Cooper Buys Interest 


KANSAS CITY, MO., Jan. 2—John 
W. Cooper, president of the Pioneer 
Life of Kansas City, has bought the 25 
percent of the Pioneer’s capital stock 
heretofore held by E. H. Moore as 
trustee for the Universal Life. Mr. 
Cooper now owns 48 percent of the 
company’s stock. The Pioneer will 
make a very good showing for the year 
with a half million increase in the an- 
nual writing, some $25,000 increased as- 
sets, and several thousand dollars 
added to surplus. 


The Maryland Assurance of Baltimore, 
has applied for admission to Massachu- 
setts and will be given a license to be- 
gin business on Jan. 1. The local agents 
will be Simpson, Campbell & Co. The 
company was admitted to Maine as of Dec. 
21, to transact liability, accident and life 
business. 
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STRAIGHT CANVASS CAN 
BE USED TO ADVANTAGE 





New Prospects Have Come Into 
Being Owing to the Changed 
Conditions 





SHOULD BEAT THE BRUSH 





People Have Been Stimulated to a 
Greater Appreciation of Life In- 
surance in Recent Days 





Probably the chief fault with the non- 
producing agent today is his refusal to 
adjust himself to present times or his 
inability to see that conditions” have 
changed to such an extent that he must 
revise his selling methods and canvass- 
ing talk. Life insurance companies are 
having the greatest year in their his- 
tory. Yet many agents who have been 
good producers until now are falling off 
in their production, and in many cases 
are unable to understand the cause. 
The answer usually is that they are at- 
tempting to fit selling methods of three 
years ago to conditions today. Such a 
program is hopeless, 


Straight Canvass Methods 


The straight canvass is a good ex- 
ample. Large producers have avoided 
it in past years as much as possible. 
They put forth the argument that the 
agent receives so many turndowns 
when out on a straight canvass that he 
becomes discouraged. Soliciting with a 
selected list of names the number of 
applications secured to the total solic- 
ited is favorable. The salesman needs a 
certain amount of encouragement as he 
goes along, and calling on old policy- 
holders, believers in life insurance, and 
friends and acquaintances he receives 
the stimulation that is not to be found 
by the agents out on a cold canvass. 
He is a stranger in a strange land and 
is treated as such. At least he was a 
few years ago. Formerly it meant cer- 
tain failure to turn a new man loose on 
a straight canvass, as he would likely 
become discouraged within a few days. 


Overlooking an Opportunity 


This is not true today. No life in- 
surance man will seriously recommend 
the agent to spend all of his time on a 
straight canvass, but the man who is 
not devoting some time to it these days 
is overlooking one of the greatest pro- 
ducers of new business. The agents 
who have kept up their production and 
are showing gains are those that have 
recognized the present day possibilities 
of the straight canvass. It is one of 
the natural results of the war and there 
is a logical reason why the straight can- 
vass today yields 50 per cent larger re- 
turns than it did before the war. 


Have Had Good Literature 


Probably the greatest reason for this 
is the fact that the general public has 
been presented with more reading mat- 
ter on the subject of life insurance dur- 
ing the past year than in the previous 
ten years. The public press, even in the 
smallest hamlet, has given generously 
of its space to a full and freed discus- 
sion of the government war risk plan. 
Papers all over the country have stood 
solidly behind this measure, and in so 
doing have supported the whole struc- 
ture of life insurance. People unfamil- 
iar even with the fundamentals of life 
insurance have gained a good grasp, at 
least, of the first principles of the sub- 
ject, and have become interested. Any 
thrift or conservation proposition today 
interests the thoughtful American. The 
fact that the government has abandoned 
its pension system, and turned to life 





insurance, has focused the attention of 
the reading public upon real protection. 


Carry Larger Amounts 


At the same time, and through the 
same channel, people have been taught 
to consider life insurance in larger 
amounts. A great number of the sol- 
diers taking "government insurance are 
applying for the full limit, $10,000, 
which has caused the man who thought 
that $1,000 was a sufficient amount to 
carry to revise his ideas. 

Every one today is interested in the 
war. It is an isolated family, indeed, 
that has not relatives or friends in 
France or in the service on this side. 
This very fact has caused people to take 
a more serious view of things and brush 
aside many of the nonessentials to give 
primary consideration to the serious 
side of life. 

Constitute Great Body of Assured 


Last year 437,036 paid income taxes, 
which means that that number enjoyed 
incomes of $3,000 and above. The re- 
mainder earn less than that. Those not 
paying income taxes constitute the 
great army of people to be solicited on 
a straight canvass. They are the great 
mass of prospects who, of necessity, 
are practicing thrift and economy today. 
One of the surprising things that the 
man of the straight canvass discovers 
today is the fact that he does not have 
to go into such great detail to explain 
his proposition as formerly. He finds 
the average man more or less educated 
to what life insurance is, and how it ap- 
plies. He gets more hearings and in- 
terviews than formerly. People are in 
a saving and conserving mood. The 
man is saving today who did not have 
the nerve to save a year ago. The style 
of living of many has been changed and 
the money that is thus saved, and was 
formerly spent on parties, theaters and 
amusements, etc., is being used for more 
practical purposes. 


Past Experience No Criterion 


This is very logical and natural. 
Agents today are refusing to go out 
on a straight canvass because of the 
fact that this method of soliciting did 
not yield good returns three or four 
years ago. Their experience a few 
years ago is of no value as applied to 
the present conditions. 

In urging a more generous use of the 
straight canvass it is not to be taken 
that this means that the downtown dis- 
tricts and the closely canvassed sections 
of the city should be tried. . Agents 
working among the big prospects, with 
a carefully selected list of names, are 
naturally busy in the down town dis- 
tricts of the city. The high salaried 
men and prospects for large policies 





q For SEVENTY-THREE YEARS, SERVICE AND SATISFACTION have been 
synonymous with STATE MUTUAL of Worcester. 


mpany’s record of SEVENTY-THREE YEARS OF SERVICE spells SUC- 
CESS for a!! 


{ Additions are made to our General Agency force when the right men are found. 


STATE MUTUAL LIFE ASSURANCE CO. 
OF WORCESTER, MASS. 


INCORPORATED 1844 
STEPHEN IRELAND, Inspector of Agencies 


B. H. WRIGHT, President D. W. CARTER, Secretary 











lhe Acid Test for Strength, Liber- 
ality, Service and Low Cost places 
> high on the list 


CAPABLE AGENTS WANTED 
J. C. CAMPBELL, State Agent 
S. W. Cor. State and Third Sts., COLUMBUS, OHIO 














THE AVERAGE EARNINGS OF THE AGENTS OF THE 


Standard Life Insurance Company 
OF PITTSBURGH 


are higher this year than ever before. Our attractive Accident 
and Health Policies have helped them to make more money. 


Write for a LIFE, ACCIDENT AN,D HEALTH Contract to 


FRANK A. WESLEY 


a ; Vice-President and Director of Agencies 

















Old Colony Life Insurance Company 
OLD COLONY BUILDING, CHICAGO 3 
Insures Man, Woman and Child from ages 2 to 60 inclusive, under Annual Premium Policies. 


Old Colony Life Agents Can Write the Entire Family 
















































































Indiana National Life Insurance Co. 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 


INDIANAPOLIS 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 














‘The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 


Get in on the Ground Floor on Agency Contracts 


Company is cleanly organized, well backed with stockholder boosters all over Kansas 
We want good men and will pay them well 


FELIX BROEKER, Secretary and Manager - 


For territory and particulars address 


SALINA, KANSAS 
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are naturally to be found in the center 
of the financial district. The straight 
canvass that is producing business to- 
day is the one that takes agents out into 
the highways and byways and in the 
sections of the town not closely can- 
vassed. It is there that business can 
be turned up that-did not exist a few 
years ago. 
Alfred Holzman’s Views 


Alfred Holzman, manager of the Con- 
way building office of the Equitable of 
New York in Chicago, is one of the 
firm believers in the straight canvass 
system, especially for new men. He 
holds that new solicitors can keep occu- 
pied better by a systematic canvass 
along a certain street or in certain 
buildings. He recounts that many of 
his best prospects came through this 
method. By the straight canvass sys- 
tem he says agents come across men 
every day who have not been solicited 
for life insurance, or who are infre- 
quently solicited. Most agents follow 
the beaten path, keep in the downtown 
business district, and do not get out- 
side very much. A man who seeks the 
outside industrial or mercantile dis- 
tricts of a city and goes to the suburbs 
or outlying points, is sure to stir up ex- 
cellent prospects. Mr. Holzman recalls 
an instance a few years ago, when he 
got out on the wrong floor of a mul- 
tiple occupancy building, finding him- 
self in a concern’s office that was un- 
known to him. He looked down the 
line of desks and picked out a likely 
looking man. He found that this man 
carried $8,000 of insurance in two com- 
panies. He had written to these com- 
panies for figures on $12,000 more, ask- 
ing them to send no agent around. Mr. 
Holzman signed him up for $12,000 
while he was there, and out of this one 
concern later has written $300,000 of 
business. : 

While in the straight canvass practice 
an agent gets turned down more often, 
yet Mr. Holzman thinks it is an excel- 
lent plan to whet a man’s appetite and 
he frequently runs into a rich vein. 
good day’s work on the straight can- 
vass, Mr. Holzman declares, should 
bring out a good list of prospects. 


WHAT LIFE INSURANCE DOES 
FOR ORDINARY MAN 


Here is what life insurance does for 
the ordinary man: 

It compels him to save on a scale 
that he himself has named after due de- 
liberation. , 

It joins his savings with others in a 
cooperative investment that is big 
enough to secure all advantages. : 

It puts his savings into the hands of 
those whose business it is to know 
what he cannot know about invest- 
ments. 

It gives his earnings the safeguards 
provided by state laws affecting in- 
surance companies. 

It leaves him free to give his whole 
time and thought to further earnings, 
saving him all vexation and anxiety 
incident to the care of property. 

It takes into consideration the un- 
certainties of a man’s earning power, 
and makes provision for such modi- 
fications as conditidns may require, 
making sure that the investor gets all 
that he pays for, no matter how far 
he may fall short of his original in- 
tentions. 

And, best of all, over and beyond its 


merits as a means of accumulation, it! 


plays the role of a fairy godfather to 
the dependents who find themselves 
suddenly cast upon their own resources 
through the unexpected and premature 
death of the one who provides. 

The easiest, safest, surest and most 
satisfactory way to save and keep on 
saving is to purchase from a tested, 
old-line, conservative insurance com- 
pany some form of life insurance suited 
to your circumstances. 

This is the best way to save, even 
though you have no one dependent on 
you, and you do not expect ever to 
have such dependents, and it is even 





better still for those who do have de- 
pendents.—Christian Endeavor World. 


Woods to Help Codify 


Edward A. Woods of Pittsburgh, A. 
J. Maloney and Robert M. Coyle of 
Philadelphia, Senators A.’ F. Daix and 
Frank E. Baldwin and Representative 
W. M. Mearkle and John Siggins, Jr., 
have been appointed to codify the 
Pennsylvania insurance laws and re- 
port to the next legislature. 


J. T. Shirley's Change 

John T. Shirley of Harrisburg, Pa., 
supervisor of the eastern department 
of the Edward A. Woods agency of 
the Equitable Life of New York of 
Pittsburgh, has been appointed man- 
ager of the western Pennsylvania 
agency of the Connecticut General Life 
with headquarters at Pittsburgh. He 
succeeds Treat & Siverd. Mr. Treat 
recently died. Grant Siverd will con- 
tinue to represent the company, but 
will work especially in accident insur- 
ance, 


Maryland Assurance Plans 


SAN FRANCISCO, CAL., Jan. 2— 
The Maryland Assurance, the new ac- 
cident and life subsidary of the Mary- 
land Casualty, has applied for admis- 
sion to California and other Pacific 
Coast states. The accident department 
of the new company will be planted 
with the present agencies of the Mary- 
land Casualty, but new general agencies 
will be appointed for the life business. 
The company also intends to appoint a 
Pacific coast supervisor for life agen- 
cies, 


Life Notes 


Chauncey C. Thompson, district man- 
ager of the Reliance, died of apoplexy 
Dec. 19 at his home in Escanaba, Mich. 

Harry S. Burke, general agent of the 
State Mutual Life at Lima, Ohio, has re- 
moved his headquarters to Toledo, Ohio, 
where he is located at 705 Spitzer building. 

The National Automatic Tool Company 
of Richmond, Ind., presented certificates 
of a group policy to its 250 employes as 
a Christmas present. 


The Owosso Manufacturing Company, 
Owosso, Mich., has taken out group insur- 
ance covering the lives of its 250 employes. 
This was the company’s Christmas gift 
to its workers in place of cash bonuses. 

E. P. Arnold, formerly traveling inspec- 
tor for the Cotton States Life, with head- 
quarters at Memphis, Tenn., has been 
transferred to the Nashville office. His 
new position will be assistant superinten- 
dent of the Nashville agency. 

The Prudential District War Savings So- 
ciety of Columbus has been formed at 
Columbus by Manager Arthur Kemery, of 
the Prudential. Each of the 69 Columbus 
agents of the company is to buy one 
thrift stamp a week during the ensuing 
year. 

R. C. Webster, of the Nashville agency 
for the Prudential, is studying for work 
in the aviation corps, and will leave Jan. 7. 
He has served for a number of years as 
secretary and treasurer of the Nashville 
Life Underwriters Association, being re- 
elected every year for the past several 
years. On the day of his departure the 
association will give a banquet and re- 
ception in his honor. 


Made Good Investment 

The Masonic Mutual Life of Wash- 
ington, D. C., believes it has made a 
splendid deal in acquiring its own home 
office building, which is located at 1621 
“H” street, N. W. This was brought 
for $100,000 and the investment will 
be profitable. The Masonic Mutual has 
made splendid progress with Secretary 
William Montgomery in charge. 





The Columbia Life 


Insurance Company 
of Cincinnati 


Third oldest Ohio company. Liberal commissions, continu- 
ous renewals, or salary and commission. Both par and non-par 
policies; special accident policies. Our new unbreakable will con- 
tract is payable in continuous monthly installments. 


Do you realize the opportunity for lucrative employment 
with a growing progressive company, big and old enough to insure 
stability, with valuable territory yet unassigned ? 


Address with bank or other first class references, 


S. M. CROSS, Sec’y, Cincinnati, Ohio. 














Are you ready for a General Agency? 
Can you grow in the business? We 
can place two good men, one at Cin- 
cinnati, the other at Detroit. Preference 
given to local men. Write in confidence, 


54-O, care The National Underwnter. 








THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 
WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh "*pi3.ce"* Pittsburgh, Pa, 

WV AN E D: nary and industrial experience, to take an 
* important Field position that will appeal 

to a man who can organize and do things in a big way. This is an unusual 


opportunity for the right man. Write in strict confidence, and in detail, 


62-W, care The National Underwriter. 














A well seasoned insurance man with ordi- 

















State Managers and General Agents who can make 
good with Policies combining a large number of 
attractive benefits can find an opportunity with 


PROTECTIVE LEAGUE LIFE INS. CO. 


DECATUR, ILL. 
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THOMAS J. OWENS, President 
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CENTURY LIFE INSURANCE C 


Capital, $200,000 


- Ca sed ook range Kd * io Reps peepee mn ag wo Managed by men experienced and familiar with all depart- 


a real life insurance company. 


DR. ALBERT SEATON, Vice-President and Medical Director CLAUDE T. TUCK. Secretary 


Occidental Building 
e9 INDIANAPOLIS 


NO ORGANIZATION EXPENSE Surplus, $100,000 


ments of life insurance work. 


We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 


If you want to be affiliated with an institution that has rea red blood in its veins—that has all the elements of growth and permanency— 
Tell us where you want to work. 











IIVIDENDS MAY BE CUT 


MUTUAL LIFE TAKES ACTION 





Companies Find That Increased Oper- 
ating Cost and Other Factors Will 
Materially Affect Surplus 





NEW YORK CITY, Jan. 2—There 
is much speculation among life in- 
surance men as to how soon the mu- 
tual companies will be obliged to re- 
duce their dividends owing to the high- 
er operating cost, greater mortality 
that will come from the war and the 
loss of surplus due to decreased values 
of securities. In some instances divi- 
dends of prominent corporations have 
been passed and where there has been 
any default in interest on stocks or 
bonds the life companies will suffer. 
Undoubtedly the unusual conditions of 
the present time will have a material 
effect on companies and if they con- 
tinue it will be impossible to maintain 
the present dividend schedule. Some 
of the life insurance offices feel that it 
is time to be conservative at once, 
although most of the companies will 
continue to pay the same dividend this 
year as last. 


Mutual to Decrease 


There will be a slight decrease in the 
dividends of the Mutual Life. It is un- 
derstood that the fund to be set aside 
for dividends in 1918 will be less by 
some $600,000 than a year ago. Three 
years ago the company reducted the 
percentage of loading returned from 
75 to 70 percent and the present reduc- 
tion consists of a decrease in this fac- 
tor to 65 percent. In virtually all cases 
policyholders will receive about the 
same dividend as in 1917, the reduction 
amounting to approximately the increase 
that age of policy ordinarily makes in 
dividends. The stock market has probably 
been the main factor that has affected the 
Mutual’s surplus. The rise in railroad se- 
curities following President Wilson’s 
proclamation taking over the control 
of transportation facilities will help the 
life companies considerably however as 
railroad shares immediately advanced. 
Life insurance companies are large 
holders of railroad securities. They 
are regarded as a very stable invest- 
ment and have been popular from the 
life insurance standpoint. Many of the 
companies have been busy compiling 
figures showing the extra cost of op- 
eration owing to increased war taxes 
and higher prices for all supplies, post- 
age, etc. This mounts up several 
points. 


Held for Alleged Fraud 


PIGGOTT, ARK., Dec. 31.—L. S. 
Grissom was bound over to the grand 
jury under $3,000 bond on the charge 
of receiving money from the Missouri 
State Life on account of the alleged 
death of Matthew Grissom, who was 
supposed to have been burned to death 
in a fire resulting from a gasoline ex- 


plosion. Detectives allege that he is | 


still alive. The defendant offered no 








testimony at the preliminary examina- E. M. AMMONS, President 


tion. 


ESTATE TAXES AND bg =. 
LIFE INSURANCE PLAN ASSETS 
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which are assessed by the state upon 

property left by a decedent on his 
| INSURANCE 
/ $17,000,000 


J. A. O’SHAUGHNESSY, Gen. Manager { 











demise. 
How Tax Was Formerly Paid 


The property on which such tax is 
levied has theretofore, during the life- 
time of the decedent, paid to the state 
its share of the burden levied upon it, 
and the additional burden created by 
the imposition of “estate taxes” tends, 
in many cases, to seriously diminish the 
funds which the decedent desires should 
go intact to those whom he wishes to 
benefit. 

The taxes to which reference is made 
and relief from the burden of which is 
sought, were formerly called “collateral 
inheritance taxes.” In their inception, 
their purpose was to assess a tax upon 
the property of a decedent when he left 
no lineal descendants, or distributed his 
property among collaterals, rather than 
lineal descendants. 


Taxes Have Increased 





Gas and Electric Building, DENVER, COLORADO 
LIBERAL COMTRACTS TO AGENTS 


Address Gentral Manager 








CAN YOU TIE MEN TO YOU? 


Are you able to secure good men as Agents and then hold them, 
with the result that business will be produced? 


If so, we have a SPLENDID OPENING for you IN INDIANA. 
We can use good men of CHARACTER, ABILITY and HUSTLE. 
GET IN TOUCH WITH US AT ONCE 


Central States Life Insurance Company 
CRAWFORDSVILLE, INDIANA 


EDWIN M. BROWN, Vice-Pres. and Manager 
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The attempt of society to thrust upon 
the state the performance of so many 
phases of social and what were formerly 
considered charitable work, coupled 
with the growing communistic tendency 
on the part of the state to aid and 
develop its citizens, has naturally given 
rise to the necessity of procuring from 
certain of its citizens larger funds than 


Old Line Company 
Capital, $100,000 

















were formerly needed to meet the re- 
quirements of the state. As the de- 
mands of the state have increased, new 
methods of taxation have been devised, 
and now we find that no longer are 
taxes restricted to property passing to 
collaterals, but that the lineal descend- 
ants are obliged to contribute to the 
state in proportion to the amount re- 
ceived by them. In consequence, it is 
the widow and children of the deced- 
ent who most frequently pay the state 
for the privilege of inheriting property 
which either descended or was devised 
or bequeathed to them by their father 
or ancestor. 

There is the greatest divergency in 


The Good Life Insurance Man Thinks 


This Company has a Surplus of $499,489.14 and a Capital of $469,210.00 


WE ARE NOW READY FOR BIG ORGANIZATION WORK 
WE ARE NOW READY FOR A BIG PRODUCTION. 
WE HAVE THE MONEY TO SPEND ON THE ABOVE TWO RESULTS 


We have as good territery as exists. Do you fit the opportunity ? 


THE KANSAS LIFE INSURANCE COMPANY 
TOPEKA, KANSAS 


T. H. BRIDGES, First Vice President 


CHARLES W. 
and Superintendent of Agencies ro 


President 








the rates at which such taxes are as- 





sessed, and in the amounts of exemp- 
tion from taxation, allowed by the vari- 
ous states. The only thing which we 
see in the future as fixed, is the fact, 
that as the needs of the state increase, 
the exemption will become more limited 
and the rate of taxation expand. 


Pederal Tax 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 





In addition to the taxes imposed by 
the respective states, the federal gov- 
ernment has found it desirable to enter 
the same field, and we may describe the 
taxation of decedents’ estates as a 
usual and common method in the pres- 
ent day. All of our states, with the ex- 
ception of five and the District of Co- 
lumbia, have statutory provisions there- 
for, and though, in such five states and 
the District, citizens of such states are 
not assessed locally in this method, yet 








OF VIRGINIA icumono, VIRGINIA 


OLDEST, LARGEST, STRONGEST Southern Life Insurance Company 
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CONDITION ON DECEMBER 31, 1916: 


Assets - - - ° neneeeD lesurence 4 Perce ae $118,349,212.00 
Sis 2 Se. ace) B ‘ayments to Policyholders since 
Capital and 2,027,834.67 Organiza 2 oe 18,119,172.50 


Is paying its Policyholders over - ~ $1,300,000,00 
GOOD TERRITORY FOR LIVE AGENST 











~~, | 3 6 / 


Oe EE. 

















January 3, 1918 


THE NATIONAL 


UNDERWRITER 


LIFE 15 





they are subject to the federal act, and 
payment must be made by them there- 


under. 
Property Exemptions 


The amount of property exempt from 
decedents’ estate tax, varies from $250 
to $50,000. Relationship to the deced- 
ent, also, in some states where they 
still adhere to the “collateral” idea, 
procures exemption. The rates of taxa- 
tion imposed, vary from 1 percent to 
30 percent, by reason of the relation- 
ship of the recipient to the decedent, 
and the amount of the estate liable to 
taxation. Still other states assess a flat 
rate, irrespective of relationship or 
amount. To determine the liability of 
an estate in any particular instance, it 
is necessary to examine the laws of the 
state in which the decedent had his 
domicile at the time of death, and where 
the property of said decedent was phys- 
ically located, for we find that some of 
the states, not content with the fact 
that a tax had been assessed upon the 
estate of resident decedents, also assess 
a tax on property on nonresident de- 
cedents within their territory. There 
are still other states which have cor- 
porations organized under their laws, 
which states have attempted to tax the 
stockholdings of nonresident decedents 
in such corporations, even though the 
shares of stock were physically in the 
state of domicile of the decedent. ; 


Plan to Preserve Estate 


In consequence of the multiplicity of 
taxes and the lessening of estates 
thereby, any expedient which will re- 
lieve the beneficiaries of the estate from 
the burdens of the tax and pass such 
es.ate in its entirety to those for whom 
it has been accumulated, should receive 
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from those who will leave estates liable 
to taxation, mature, grave and careful 
consideration. 


Procure Life Insurance 


The plan adopted by many wealthy 
men has been to procure insurance on 
their lives in an amount commensurate 
with the liability which will be imposed 
upon their estates and their beneficiaries 
at their decease, by the state and fed- 
eral governments. Familiar with the 
amount of their respective estates, and 
with the present rate of taxation, an 
approximation can easily be made as 
to the sum needed to satisfy the tax. 
Insurance can then be procured in the 
desired amount, payable to the estate 
of the insured, and on the death of the 
insured, his or her executor or admin- 
istrator, will be immediately in posses- 
sion of funds which will procure the 
satisfaction of the estate tax, so soon 
as appraisal has been made and the 
amount thereof legally determined, thus 
enabling the estate to receive any ad- 
vantage of discount allowed for the 
prompt and instant payment of the 
assessment, 


Should Have Cash 


The obvious advantage of the pos- 
session by an executor or administrator, 
of adequate cash for such purpose, is 
so very apparent, that the mere state- 
ment of the proposition carries convic- 
tion. It is not advisable in any well 
managed personal affairs, to carry con- 
stantly a sufficient sum in bank, over 
and above liabilities, direct and con- 
tingent, to enable in the event of a sud- 
den demise, an executor or administra- 
tor to have in hand the necessary funds 
to satisfy tax obligations. 

Whether the estate be large or small, 
there is no likelihood that it will con- 
tinuously have in bank sufficient funds 
to meet the tax demands. If the estate 
be small, its size necessarily demands 
the continued investment of all its funds 
to obtain adequate income and returns. 
If the estate be large, its investments 
are necessarily numerous and widely 
divergent, and will require ample funds 
to preserve their stability and character. 

The continuous retention in bank, of 
a sum necessary to meet the decedents’ 
estate tax, uncertain in point of time, 
is repugnant to the business instincts 
of every conservative, well-balanced, 
thoughtful business man. 


May Call for Sacrifice 


Without such fund available to the 
executor or administrator, to satisfy 
the taxes, and the imposition of which 
is as certain as death itself, and the 
consequent need thereof equally certain, 
to procure the needed funds, either the 
executor or administrator, or the reci- 
pient of the estate, must sell either the 
securities or real estate (if without the 
necessary sum of cash), regardless of 
the state of the market and the price 
which can be obtained therefor, perhaps 
making a sacrifice and loss, to procure 
funds for taxes. If the estate consists 
largely of realty, either improved or 





unimproved, its necessary sale to meet 
the tax demands will result in a great 
sacrifice of what, if retained, would be- 
come highly valuable. It is almost a 
proverb, that a forced sale is a bad sale. 


Must Back Up Securities 


If the estate consists largely of bonds 
purchased to be retained until matur- 
ity, their sale in a falling market or in 
time of panic, would be a disaster, a 
calamity caused by the failure of the 
decedent to properly provide his estate 
with sufficient cash funds to obviate the 
necessity of such sacrifice. Many es- 
tates will consist of stocks or bonds 
in corporations of which the decedent 
was an influential officer, and the death 
of such officer and the consequent loss 
so materially depress the value of such 
stock in public estimation, that its 
forced sale at such time, to provide 
funds to meet taxes, would be a sad 
misfortune. Such securities might be 
intrinsically equal in value to what they 
were formerly, before the decedent died, 
and the change in officials might, after 
a time, happily restore them in public 
estimation, to their former value. The 
failure of the decedent to procure ade- 
quate protection against such a con- 
tingency cannot be described as a sane 
or common-sense action. 

The same principle seems applicable 
to’ partnership interests, and the same 
consequences might follow. 


Not a Pleasing Prospect 


It appears, then, very clear that the 
widow or heir will lose from the legacy 
received so much thereof as represents 
the tax, and may, also, lose a further 
part thereof in procuring the amount 
of the tax. Not a pleasing or pleasant 
prospect for the heir, nor a joyful con- 
templation for a well-disposed parent. 

There are two methods prescribed by 
the various statutes for payment of 
these taxes. The federal act levies the 
tax on the net estate, and the same is 
payable by the estate, irrespective of the 
relationship of the persons entitled 
thereto; those levied by the states gen- 
erally depend on the relationship of 
the recipient, and are a lien on the 
gift devised or bequeathed, though 
primarily, the executor is liable for the 
amount of the tax, and, therefore, must 
provide for its payment before he makes 
his transfer in accordance with the will. 


Payable to the Estate 


Such insurance, if procured and made 
payable to the estate of the insured, 
will be taxable as a part of his estate, 
and will necessitate a direction in his 
will, to the executor, requiring him to 
pay all taxes due, both from the estate 


and such as may be due on the gifts } 


made to devisees or legatees, from the 
proceeds of the policy, so that such de- 
visee or legatee may receive such gifts 
without diminution by reason of the 
tax. 


Payable to Beneficiaries 
If the policy be made payable to indi- 


viduals who take under the will, such 
individuals should, on receipt of the 








insurance funds, pay the same to the 
executor for the tax payment; but if the 
heir be improvident, he may refuse so 
to do, and in consequence, his gift un- 
der the will would, by his action, be 
subject to the lien of the tax. Such 
action, however, would not be to the 
detriment of his co- -legatees or co-de- 
visees, but would be wholly a personal 
loss, disturbing, however, the posséble 
plans of the insured. In the possible 
failure of the insured to preserve har- 
mony between the beneficiaries under 
his will and policy, and the possible fail- 
ure of the beneficiaries under the policy 
to comply with the purposes of the 
insured, lies the possible danger of 
naming the individual beneficiaries un- 
der the policy, and this is my reason 
for suggesting that policies be payable 
to the estate of the insured, with direc- 
tions in the will, that all taxes be paid 
with the proceeds thereof. Otherwise, 
confusion and failure to accomplish the 
purposes desired will ensue, unless the 
insured is particularly careful to see 
that the terms of his will and of his 
policy go “hand-in-hand,” and even then, 
the danger is not entirely eliminated, 
as I have endeavored to show. 
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VERY life insurance man should be 
making money these days. 
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country is enjoying an unparalleled period 
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We are now putting on some 
new men in unoccupied territory that is fertile and possesses great possibilities. We would 
like life men to write us about our proposition during the next six weeks. 
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MR. AGENT— 


GOOD TERRITORY—GOOD CONTRACTS 
Can Be Secured With 


MERCHANTS LIFE INSURANCE CO. 


Des Moines, Iowa 


OVER FIFTY-EIGHT MILLIONS IN FORCE 
Operating in Twenty-Five States 


“ Another Year of Progress— 


Dec. 31, 1916 GAIN 
RAE 6S ee elute xe: he $11,943,640 $1,664,007 
Surplus to Policyholders . 1,141,900 133,149 
Insurance in force . - 104,989, "362 15 aera 
PORN gist rcs. sg tig ee 4,485,710 © 597,02 


TheWESTERN and SOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President CINCINNATI 


Attractive Apportunities | 
Open to Agents in Ohio, Indiana, Kentucky, West 


Virginia, Western Pennsylvania and Michigan 

















FACTS—24th YEAR 
MISSOURI STATE LIFE INSURANCE COMPANY 
ST. LOUIS, MISSOURI 
Comparative Statement Showing Yearly Growth of Company 


Admitted Assets Guarantee Fund to Policyholders Insurance in Force, Paid for Basis 
Dec. 31, 1913 Dec. 31, 1913 Dec. 31, 1913 
$9,032,736.66 $1,880,784.30 $81,526,180.00 
Dec. 31, 1914 Dec. 31, 1914 Dec. 31, 1914 
$10,511,516.72 $2,117,222.79 $93,364,394.00 
Dec. 31, 1915 Dec. 31, 1915 Dec. 31, 1915 

$12,000,808.15 $2,336,639.97 -_ a 393.00 

Dec. 31, 1916 Dec. 31, 1916 1916 

$14,142,052.49 $2,708,397.65 $129, 199, 279. 00 


$15,325,25339  $2,841,209.49  $144'786,620.00 





Representing 


The Mutual Life Insurance Company 


OF NEW YORK 


you will make money. 


The great strength, big dividends and incomparable 
benefits of the ‘‘oldest company in America”’ 
mean certain success for you. 
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The fifty-seventh annual report shows insurance in force of $133,493,000, an in- 
crease during the year of $7,832,827. The Company paid the race holders in 1916 
$3,536,233, of winch: $628,406 was in dividends or premium refund. Itsinsurance 
reserve fund was increased by $1,300,000 and the Assets are now $32, 821,462. 

W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, Gomeeet gee 
Central and Southern Ohio and Northern Kentuc For Northern Ohi 
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J.O. LAUGMAN, President! B. O. BERGE, Secretary 


Lutheran International 


Insurance Company 
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OKLAHOMA 


We have a General Agency opening to offer under an exceptionally 
liberal contract in this splendid State. 


Also some open territory in Kansas and Missouri. 
If interested address: J. FRANK MONTGOMERY, Agency Manager 
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GALVESTON, TEXAS 














mxame=menenmndc ane & searrererpornogs 


pA POPE Ree eS eee 


{Lo 











The National Underwriter 


Formerly THE WESTERN UNDERWRITER 


A WEEKLY NEWSPAPER OF INSURANCE 


PART THREE 








TWENTY-SECOND YEAR No. 1 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, JANUARY 3, 1918 


$3.00 per Year, 15 Cents a Cepy 








ENGLISH TO HEAD NEW 
DES MOINES COMPANY 


Iowa Commissioner Resigns to 
Accept Presidency of $1,000,- 
000 Casualty Concern 


HAS DONE SPLENDID WORK 


Stood Firmly for Fair Play Throughout 
Three and a Half Years De- 
spite Opposition 


DES MOINES, IA., Jan. 2—Emory 
H. English has tendered his resignation 
as commissioner of insurance of the 
state of Iowa, to take effect Jan. 15, or 
as soon as a successor may be appointed 
for the unexpired period of one year 
to complete the present term, which 
will end Feb. 1, 1919. Mr. English has 
also resigned as president of the Na- 
tional Convention of Insurance Com- 
missioners because of his retirement 
from the state insurance department. 


This action by Mr. English before 
the expiration of his term of office is in 
order that he may become president of 
the Iowa Bonding & Casualty of Des 
Moines, which will shortly begin busi- 
ness. The capital stock of the new or- 
ganization of which Mr. English be- 
comes the head is $1,000,000, which is 
practically all sold. The company also 
will commence business with about 
$500,000 surplus. There is a splendid 
field for a substantial western company 
with ample capital and surplus writing 
surety and general casualty lines. 


Was Pirst Commissioner 


Mr. English was the first insurance com- 
missioner of Iowa after the department 
was established separate from direction 
of the auditor of state, and he served 
about three and one-half years. During 
his incumbency the activities of the de- 
partment have been enlarged and there 
has been vigorous administration of the 
laws. Frequently it has taken consider- 
able courage to take a stand which he 
knew was fair and right, and yet run coun- 
ter to popular sentiment. Notwithstand- 
ing temporary opposition or criticism, he 
has always stood his ground and time has 
—a the correctness of his judg- 
ment. 

In the national organization of insur- 
ance commissioners Mr. English has been 
an active and influential member. The 
second years of his service he was placed 
upon the executive committee, the next 
was made vice-president and at the 1917 
summer meeting at St. Paul was elected 
unanimously president of the commis- 
sioner’s convention. He has taken part in 
a number of important investigations and 
served with credit upon the various stand- 
ing and special committees of the conven- 
tion. He has been in demand at insurance 
gatherings, has the respect and confidence 
of the public and company officials, and is 
br a in high regard by his fellow commis- 
sioners. 


Distinguished Public Service 


Prior to his first appointment as insur- 
ance commissioner Mr. English served in 
1913 and 1914 as secretary to Governor 
Clarke, with whom he had served in the 
Iowa general assembly three sessions, rep- 
resenting Polk county. He was chairman 
of the house committee on insurance. He 
also served three terms as state printer. 
In a business way, Mr. English has been 
an Iowa newspaper man, having edited va- 

(CONTINUED ON PAGE 2) 





COMMENT ON THE YEAR 


_ 


PRESIDENT C. S. COBB’S VIEWS 





Head of the Southern Surety Tells 
Something of the Company’s 
Operations During 1917 





President C. S. Cobb of the South- 
ern Surety tells his agents that the net 
premium income for 1917 will be about 
$2,700,000. The management expense 
ratio, including commissions and over- 
head—in fact, everything but losses 
and expenses—will not exceed 40 per- 
cent on the gross premiums. This is 
2% percent less than 1916. This means 
an actual saving of about $67,500. In 
commenting on the loss ratio, President 
Cobb says: 


The loss ratio of last year proved to be 
an improvement on the year before, and 
we hope that when we get the final figures 
up and the reserves fixed at the end of 
this year that we may show a further 
improvement in the year 1917. This loss 
ratio, however, will still show too high, 
but the present management and policies 
of the company are bound to gradually 
but surely reduce it. The elements which 
enter into this loss ratio are several. 

First. The underwriting—the selection 
of risks, the inspection of them, the de- 
clining and canceling of undesirable risks. 
No one knows better than the agent that 
in regard to this underwriting proposition 
there has been a steady improvement in 
the methods of the company. 


Effect of Cut Rates 


Second. The premiums charged. The 
higher the premium, the lower the loss 
ratio. Cutting rates sends up the loss 
ratio. Again, the agent knows better than 
anyone else that this company has stead- 
ily, during the last two years, improved 
its rates. Our present rates will probably 
average up with those of the oldest and 
strongest multiple line companies except 
in one line of business, and I hope that 
next year we will not have to make an 
exception of one. 

Third. The loss ratio of this company 
during the last two years has been un- 
favorably affected by the fact that the 
company had merged wtih and reinsured 
several companies, some of whom during 
their existence had accumulated liabilities 
in excess of the reserves carried against 
them, and as these liabilities have been 
paid and wiped out this excess has had to 
be absorbed out of the earnings of the 





LOCAL DEALERS PRICES 


GLASS COMPANIES HELD UP 





Frequently Big Lights Have to Be 
Shipped From Headquarters 
or Large Cities 





Plate glass insurance companies are 
still confronted with holdup prices of 
local dealers in points away from the 
big cities where large stocks are kept 
and where replacements can be made at 
a reasonable figure. A local dealer in 
the smaller cities loads his price to the 
guards and hence makes the replacing 
of a broken plate a most expensive 
operation. In some cases plate glass 
companies find it more reasonable to 
ship panes from large cities or plate 
glass factories, and have special men go 
to set the glass. In the large cities 
companies have no difficulty in dispos- 
ing of salvage if it amounts to anything, 
but in the small points the dealers will 
not take it. 

A plate glass man remarked the other 
day that he only figured on salvage on 
one out of every ten large panes broken. 
Owing to the increased cost of plate 
glass and the expense of setting, the 
companies have revised their rates on 
large panes. No change has been made 
in the bigger cities, nor have there been 
any revisions on the smaller panes. 
While the plate glass companies have 
done a bigger business in 1917, yet the 
higher price of glass has forced up the 
loss ratio. 


New Ohio Companies 
COLUMBUS, O., Jan. 2—The Great 
American Mutual Indemnity of Mansfield, 
and the Central Casualty of Columbus, 
have been licensed in Ohio. Of the latter 
company, Byron Yokey is president and 
B. B. Paddock, secretary. 








present company to the disadvantage of 
its loss ratio. If next year we may have 
the cooperation of the agents in carrying 
forward our policy of maintaining rates 
and of a careful selection of risks, we will 
come to the end of the year 1918 with a 
loss ratio that will be a credit to the 
company and a vindication of its manage- 
ment. 
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MUST PROVIDE FOR 
EXPLOSION LOSSES 


Plate Glass Insurance Companies 
Feel That Policy Coverage 
Should Be Reformed 


POINT BEING DISCUSSED 





Halifax and Black Tom Disasters Show 
What Hazards Are Confront- 
ing the Carriers 


NEW YORK, Jan. 2—Explosion lia- 
bility under plate glass insurance poli- 
cies must go. This class of carriers 
have again experienced the catastrophe 
loss, a large area of glass having been 
demolished in Halifax, Nova Scotia. 
The hardest hit American company was 
the Lloyds Plate Glass, with a loss of 
$15,000. Owing to present-day condi- 
tions, where great tonnage of explo- 
sives is stored in various parts of the 
country, particularly on the eastern 


coast, measures will soon be taken to 
exclude liability for this kind of loss 
under the plate glass insurance policy. 

Many years ago it was provided un- 
der the policy that the company would 
not be liable for loss caused by explo- 
sion. But at that time the hazard was 
confined largely to dynamite and natu- 
ral gas explosions. They were so rare 
that the companies felt the rates might 
make it possible to include the cover- 
age. Such explosions as occurred in. 
the past two years, viz., the Seattle wa- 
terway, Black Tom and Halifax, make it 
imperative that the exemption clause be 
again inserted in the policy. 


Explosion Hazard Recognized 


About two years ago steps were taken 
in the preparation of a rate manual for 
New Jersey to provide against local pow- 
der mill. hazards by having special rates 
for risks located within a radius of three 
miles of any plant used for the manufac- 
ture of gunpowder, dynamite, nitroglyc- 
erin, guncotton or explosives of a similar 
nature where they were stored in quanti- 
ties exceeding five tons. Similar increased 
rate was provided for all risks located 
within three miles radius of any plant 
used exclusively for the refining of crude 
petroleum and distillation and production 
of by-products. Where explosives are 
stored in such quantities now held subject 
to shipment an explosion could occur that 
would devastate and wreck property for 
many miles radius. 


Subject to Severe Loss 


Plate glass is much more subject to 
damage by this cause than other building 
materials used in building construction. 
Where an explosion might occur that 
would not affect a twenty-one-story build- 
ing, as respects the construction, every 
light of plate glass therein could be dis- 
placed. 

The rate charged for plate glass insur- 
ance does not contemplate any such ex- 
treme exposure. As fire insurance com- 
panies are now issuing an explosion insur- 
ance policy it is quite possible for the 
assured to get such coverage, and there- 
fore the plate glass insurance companies 
would not bring a hardship on the insur- 
ing public by excluding it from their con- 
tracts. 

The companies are greatly concerned by 
the situation and a meeting has already 
been held for a discussion of the matter. 
othe expected that early action will be 
aken. 


CASUALTY AND SURETY SECTION 
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PLATE GLASS RUMORS 


Ce 


IS DISCOUNTED 
Company Officials Do Not Believe 
That Industry Will Be on 

Nonessential List 


REPORT 





NEW YORK, Jan. 2—Some of the 
plate glass company officials here de- 
clared there is no definite authority for 
the rumor that is gaining in currency 
to the effect that the manufacture of 
plate glass is to be placed in the “non- 
essential industry list” by the Board of 
Priority that operates under the juris- 
diction of the United States Fuel Ad- 
ministration. Considerable disquietude 
has been created by this report, for the 
seriousness of the step not only to the 
plate glass underwriters, but to the pub- 
lic health and comfort becomes appar- 
ent at once. 


Essential and Nonessential Industries 


News stories have been appearing in 
the leading dailies for the past two 
weeks regarding the establishment of 
“essential” and “nonessential” indus- 
tries by the federal government, and that 
every industry that was not directly or 
indirectly contributory to the success- 
ful operation of war preparations would 
have to yield and step to one side in 
order that the manufacturers of war 
materials and war supplies might sus- 
tain no jeopardy of a shortage of fuel 
and power. All there is to the rumor 
that the making of plate glass might be 
classed with the “nonessentials” is that 
a list of “essential industries” has been 
issued by Robert J. Bulkley, the gov- 
ernment expert, and that plate glass is 
not on that list. 

No List Been Compiled 

No “nonessential” list has been is- 
sued; and L. A. Snead, who is in charge 
of the division of coal distribution, has 
stated to a representative of a New 
York insurance company that no order 
has gone out to place this business with 
the tabooed. 

The method the government would 
pursue would be to reduce or cut off 
power to the “nonessentials”; and the 
very utmost that has developed along 
that line as regards plate glass is that 
the Pittsburgh Power Company has 
been hinted to by the government to 
reduce the current to plate glass manu- 
facturers. 

Wages Have Gone Up 

The glass makers are having trouble 
enough as itis. It is said that the wages 
of sand diggers, the most unskilled of 


laborers, have gone up from $1.50 a day | 
Furthermore, utter de- | 
ship- | 


to about $5. 
pendence is unavoidable upon — 
ments of potash, and should’ this ingre- 
dient be diverted to war uses the situa- 
tion would indeed be past mending. 


tion as affects the plate glass industry 





is the possible diversion of materials | 
used in glass manufacturing to govern- | 


ment use. 


RECORD ON EMBEZZLEMENTS 





Comptroller Lofgren of the National 
Surety Gives Some Observations 
on the Year’s Work 





Comptroller H. J. Lofgren of the Na- 


| couple of months. 


tional Surety makes the following com- | 


ment on fidelity bond hazards: 

“In 1916 the surety companies of the 
United States paid over $2,000,000 on em- 
bezzlements estimated to number 13,500. 
Additional embezzlements, not protected 
by corporate bonds or not made public 
for credit reasons, probably cost Ameri- 
can business men, taxpayers and other 
employers much more than that large 
sum. A considerable part of this coun- 
try’s vast annual embezzlement loss 
could be saved, I think, if American em- 
ployers clearly understood the real origin 
of most embezzlements and if they adopt- 
ed more rigid businesslike methods to 
prevent them. At least nineteen out of 


twenty embezzlements originate in the 
surreptitious ‘borrowing’ of an employer’s 


The most serious phase of the situa- | (2¢, Michigan Workmen’s 








money by a trusted employe, who hopes 
to make restitution from future wages; 
commissions, investments or _ specula- 
tions. 

“Very frequently (probably in most of 
the 13,500 embezzlements of last year) the 
employe is unable to replace the ‘bor- 
rowed’ money as easily or quickly as he 
expects, which generally results in fur- 
ther ‘borrowing.’ His ‘borrowing’ is dis- 
covered and since he cannot repay, he 
automatically becomes an_ embezzler. 
Thousands of this nation’s trusted em- 
ployes every year wreck their entire 
lives and imperil their employers’ busi- 
ness in this way. 

“If American employers would syste- 
matically adopt a rigid business habit of 
issuing frequent warnings to all trusted 
employes against this surreptitious ‘bor- 
rowing’ and if they would periodically 
check up the accounts of all trusted em- 
ployes, embezzlements would be much 
less frequent and would not individually 
mount up so high. It is unfortunate that 
the average American employer should fear 
to hurt his employe’s feelings by taking 
these two very reasonable business pre- 
cautions. To save an employe’s feelings 
at the expense of subjecting him to a 
temptation which may wreck his entire 
career, is a very impractical form of 
kindness.” 


ENGLISH TO HEAD NEW 
DES MOINES COMPANY 


(CONTINUED PROM PAGE 1) 


rious state papers for twenty-three years 

prior to his selling the Mason City Daily 

Times when he became state printer in 
‘. 
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Backed by Strong Men 


The Iowa Bonding & Casualty has se- 
cured Herbert M. Ferres as managing un- 














EMORY H. ENGLISH 


Retiring Iowa Commissioner, Who Will 
Head Iowa Bonding & Casualty 


derwriter and he is occupying offices in 
the Flynn building, Des Moines, pending 
the beginning of business writing by the 
new concern. Mr. Ferres came to Des 
Moines from Detroit, where he was with 
Compensation 
Mutual Liability Co. Prior to that he was 
allied with the United States Fidelity & 
Guaranty and prior to that with the Em- 
pire State Surety Co. 

Aside from the employment of President 
English and Mr. Ferres, other officers have 
not been announced. The company is be- 
ing organized by Clyde Brenton and C. H. 
Martin, two wealthy Des Moines bankers, 
and by E. J. Kelly, well known Des Moines 
attorney. Quarters have been secured in 
the new Register-Tribune building, which 
will not be ready for occupancy for a 
The capital stock is 
$1,000,000 and it has been practically sold. 


Takes Over Gopher Casualty 

President S. D. Works of the Zenith 
Companies of Minneapolis has arranged to 
take over the Gopher Casualty of Min- 
neapolis, which becomes merged with the 
Merchants Life & Casualty, which the 
Zenith Companies absorbed some weeks 
ago. The Gopher Casualty has about 
$40,000 of business and a fairly good 
agency force. The Zenith Companies are 
extending their organization, having offices 
in many of the western cities for sale of 
stock. Dr. Simonds at Des Moines is in 
charge of Iowa, L. A. Johnston is mana- 
ger at Omaha, and W. W. Williamson is 
manager in Milwaukee. W. H. Johnson is 
manager at Minneapolis. 


W. H. Minto, formerly with the Fidelity 
& Deposit, is appointed payroll auditor in 
California for the Employers Liability. 
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The Sign of Good Casualty Insurance 
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ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD’S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 
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Head Office, Chicago 
F. W. LAWSON, General Manager 
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IN THE ACCIDENT FIELD 
HOAG GOES WITH MACCABEES 








Well Known Agency Man Will Estab- 
lish Monthly Premium Disability 
Department for Big Fraternal 





C. S. Hoag, who resigned recently ! 


as agency manager of the Federal Cas- 
ualty of Detroit has taken charge of 
the new accident and health department 
of the Maccabees of the World. The 
society combines the regular monthly 
payment plan of personal accident and 
health insurance with fraternalism and 
makes each accident and health policy- 
holder a social member of the order. 
The new branch will be developed 
along the line similar to those em- 
ployed by the regular accident and 
health companies in which Mr. Hoag 
has had a long experience. He entered 
the field as a solicitor in Detroit in 
1901. Later becoming a district man- 
ager, as such he had a business of $2,- 
000 per month. In 1903 he became 
agency, manager and in March, 1905, 
went to Standard Accident to organize 
and manage an industrial department. 
He built their business up to $320,000 
a year, severing his connection in Oc- 
tober, 1912. On Jan. 1, 1913, he went 
to the Federal Casualty as assistant 
secretary in charge of the agency de- 
partment. President V. D. Cliff of the 
Federal showed his appreciation of 
Mr. Hoag’s services with that company 
by a very substantial Christmas check. 


NEW DEPARTMENT IS OPENED 








Kansas City Casualty Will Push Popu- 
_ lar Priced Policies Through Trav- 
eling Agents System 





The Kansas City Casualty has ap- 
pointed W. H. Scott as manager of its 
commercial health and accident depart- 
ment. This is a new branch that has been 
opened to develop popular priced poli- 
cies. It has gotten out contracts that 
will appeal to business and professional 
men, known as “Perfection” accident 
and health policy. The method of 
handling this class will principally be 
through traveling agents, who will be 
compensated by the first quarterly pre- 
mium with a small policy fee added, 
there being no renewal commissions. 
The Kansas City Casualty expects to 
follow the selling methods of the busi- 
ness men’s asociations for this form of 
policy. 


NATIONAL PROTECTIVE READY 








New Company Chartered in Massachu- 
setts Is Preparing to Enter a 
Number of Other States 


BOSTON, Dec. 29—The National 
Protective, recently chartered in this 
state, completed its organization Thurs- 
day afternoon at a meeting of the di- 
rectors at room 801 of the Walker build- 
ing, at 120 Boylston street, which will 
be the home office of the new com- 
pany. 

_Harry L. Peabody, who recently re- 
signed as_ deputy insurance commis- 
sioner of Massachusets to become af- 
filiated with the new organization, was 
elected secretary. Melville F. Heath 
of Worcester was elected president and 
Austin A. Heath, also of Worcester, 
vice-president and treasurer. The di- 
rectors will be Melville F. Heath, Aus- 
tin A. Heath, James P. Gray of Worces- 
ter, H. L. Peabody and Percy O. Dorr 
of Springfield. 

The company starts with a capital of 








CLAIMS ATTORNEY 
with experience and pep, capable of 
taking charge of a claim office, de- 
sires connection with a responsible In- 
surance Company; write details. Address 
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$100,000 and is chartered to do a per- 
sonal accident and health insurance 
business. Under the form of policy 
approved by the Massachusetts depart- 
ment the company will provide protec- 
tion from $1,000 upwards for death or 
dismemberment arising from accident 
and will pay sick benefits of $20 per 
week and upwards for 60 weeks for dis- 
ability arising from accident or sick- 
ness. 
The National Protective is now mak- 
ing application for entering some 17 
states, among them New York, Penn- 
sylvania, New Jersey, Illinois, Michigan, 
Indiana, Iowa, Ohio, Kansas, Nebraska, 
Texas, Oklahoma, California and Wash- 
ington. 
- 
Look Into Social Insurance 


Three new insurance commissions have 
been created in Pennsylvania, part of the 
membership being appointed by the gov- 
ernor and part by the chief executives of 
the two branches of the legislature. The 
commissions are required to report to the 
next legislature. 

Health Insurance—William Flinn, Pitts- 
burgh; William Draper Lewis, Philadel- 
phia; Dr. J. McAlister, Harrisburg; 
Senators E. E. Beidelman, James 
Weaver and Charles W. Jones, Represen- 
tatives John M. Flynn, William I. Ramsey 
and Gadore Stern. 

Insurance Codification—A. J. Maloney 
and Robert M. Coyle of Philadelphia and 
E. A. Woods of Pittsburgh; Senators A. 
F. Daix and Frank E. Baldwin; Repre- 
sentatives W. M. Mearkle and John Sig- 
gins, Jr. 

Old Age Pensions—Headed by Repre- 
sentative James H. Maurer. 








Shows 40 Percent Increase 


The Southern of Nashville has just 
closed its most prosperous year. The 
increase in assets will exceed 40 percent 
of the capital stock, and the weekly debit 
shows an increase of $1,000. A remark- 
able fact about the year’s work is that 
the company has not had a superintendent 
during the past year, who will not be with 
the company next year, and very few em- 
pon to whom the same rule will not 
apply. 





Group Policy Written 


The Fidelity & Casualty has issued, 
through its Detroit branch office, a group 
accident and health policy covering the 
employes of the People’s State Bank of 
Detroit. The policy covers about 300 em- 
ployes in its principal office and its eigh- 
teen branches. The policy was sold in 
conjunction with a group life policy issued 
by the Equitable Life. H. V. Upington 
represented the Fidelity & Casualty and 
W. A. Saunders the Equitable in-arranging 
the matter with the bank. 


Reinsured Accident Business 


The Midland of St. Paul has reinsured 
its accident business with the American 
Bonding & Casualty of Sioux City. J. F. 
Rosacker, who had charge of the Midland’s 
accident business, has been appointed gen- 
a pee of the American Bonding in 

ul, 





Larger Offices Needed 


The Masonic Mutual Accident of Spring- 
field, Mass., had an unusually big increase 
in business last year. The company has 
found it necessary to move into larger 
home office quarters and is entering one 
new state. 


Accident Notes 


G. D. Marks has been appointed mana- 
ger of the Southern Surety’s accident and 
health agency at Kansas City, Mo. 

The Mutual Benefit Industrial Life of 
Savannah, Ga., has recently changed its 
policy to one-half health and accident 
benefits during the first three months and 
full health and accident benefits after 
three months. 





65-Z, care The National Underwriter. 


The Republic Casualty has been ad- 
mitted to Wisconsin. 





The Republic Casualty Co. 
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PUTS “SURE” IN INSURANCE 


PINE AUTO POLICY 
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Assets Written (1 1916) 
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AMONG THE SURETY MEN 


TAKING EXTRA PRECAUTION 





Surety Companies Are Scanning Con- 
tractors’ Bonds and Require Ap- 
proval at Head Office 





Most surety companies these days 
are taking extraordinary precaution in 
passing on contractors’ bonds owing 
to the peculiar conditions of the times. 
While heretofore it has been the cus- 
tom to leave considerable authority 
with general agents, yet the war situa- 
tion has developed so many complica- 
tions, that home offices feel they 
must pass on bonds of this character. 
The material and transportation condi- 
tions are most uncertain, although the 
government taking over the railroads 
for operation may cause an easement 
in that direction. However, the rail- 
roads will be used primarily for the 
transportation of war material and 
products that are necessary to the life 
of the people. 

The fact that the administrative offi- 
cer under the priority shipment act has 
restricted the use of open top cars so 
that materials for construction, main- 
tenance or repairs for public or private 
highways and other classes of con- 
struction are practically shut out, fur- 
ther complicates the situation. Com- 
panies will require contractors to be 
able to show beyond any doubt their 
ability to get the material and the labor 
to perform the work. Furthermore, 
the companies will scrutinize very care- 
fully the terms of a contract to see 
whether the contractor is able to car- 
ry out his obligations, taking into con- 
sideration every feature of the trying 
situation. 

Agents therefore in writing these 
bonds should not feel that their rights 
are being curtailed or that companies 
are unduly exacting. There is a big 
chance for loss under such bonds these 
times and the companies are well justi- 
fied in making a thorough investigation 
of every case. 





NEW FIELD IS OPENING UP 





Women in Positions of Financial Re- 
sponsibility Should Be Protected 
by Fidelity Bonds 





An enlarged field for the solicitation 
of fidelity bonds is offered to agents in 
the entrance of women to the important 
positions in business life. For years 
companies have regarded fidelity busi- 
ness On women as very desirable. The 
loss ratio on this class has been unusu- 
ally low. One underwriter. recently 
stated that in his twenty years’ experi- 
ence he had encountered only four fidel- 
ity losses on women. In fact, some em- 
ployers have had so little trouble with 
their women employes that they will 
not take fidelity bonds on any except 
those holding the more important posi- 
tions. In many cases it will be found 
that a concern employing a large num- 
ber of women will bond only a very few 
of the total employed. 


In many cases, where a department head 
or assistant manager has enlisted in war 
service, it is necessary to employ two 
or three women to fill the position he 
formerly occupied. This means that there 
are two or three fidelity bond prospects 
instead of one. Since the war began many 
charitable organizations have been col- 
lecting funds for war relief, benefits of 
various kinds have been given, and vari- 
ous funds have been collected from the 
public. In each case, the woman in 
charge of the funds is a prospect for a 
fidelity bond, and the companies are just 
beginning to notice this business coming 
to the home. offices. 

- Women cashiers in moving picture thea- 
ters and restaurants are not regarded as 
profitable. The companies can write cash- 
iers in department stores and large mer- 
cantile establishments where other busi- 
ness is secured at the same time, but to 
write cashiers, or a number of cashiers, 
in a chain of restaurants means that a 
hazardous class of business is being put 
on the books unaccompanied by any profit- 
able classes to produce a fair average. 
With this exception, the woman in busi- 





NEWS OF COMPENSATION 


STATE FUND ADVANCES COST 





Montana Increases Rate and Announces 
Additional Assessments on 
Mine Operators 





As the result of the retirement of the 
Guardian Casualty & Guaranty many 
mine operators in Montana have taken 
state insurance and the state fund now 
feels the need of a surplus to take care 
of the catastrophe hazard. As a result, 
it has sent notices to all policyholders 
to the effect that six assessments will 
be levied in 1918 in order to bring the 
surplus up from $40,000 to $100,000. All 
except five coal operators and all ex- 
cept 22 quartz operators in the state are 
now in the state fund. The state rate 
has been raised from 3 to 3% percent 
of the yearly payroll, as against a rate 
of $4.65 of the stock companies. 


Must Pay for Suicide 


SIOUX CITY, IA., Dec. 29—The Iowa 
arbitration board has awarded compensa- 
tion to the dependents of Peter Sanem of 
Sioux City. Sanem was injured, causing 
his mind to be affected. He committed 
suicide while insane. Sioux City carries 
its own compensation insurance and will 
be held for $2,250 under the decision. An- 
other Sioux City case of interest is that of 
A. J. Strombom, a carpenter who received 
compensation following a fall in July, 
1916. Some months later, after his case 
was presumably settled, he died. His 
dependents have asked Commissioner 
Funk to reopen the case on the ground 
that the injuries resulted in death. 


After Mining Companies 


Attorney-General Shields, of Utah, is 
attempting to force the Daly Mining Com- 
pany of Park City, Utah, to either insure 
in the state fund or file a bond of $25,000 
guaranteeing compensation to employes. 
The defendant has declined to comply with 
the law. The state is also gathering data 
regarding leasers of mining properties and 
will take similar action against those not 
insuring or filing bonds. 
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ness life is looked upon as a first-class 
risk. The woman at work usually has 
definite responsibilities and in many cases 
is supporting children. She is not con- 
fronted with the same financial tempta- 
tions that a man is, and where losses 
have occurred the amounts taken are much 
smaller than a man occupying the same 
position would take. 


Look For a Good Year 


BALTIMORE, MD., Jan. 2—Although 
looking for a falling off in contract busi- 
ness, resulting from war conditions, Vice- 
President William Hugh Harris, of the 
Fidelity & Deposit, believes that his com- 
pany will be able to show a gain in gen- 
eral business at the end of 1918. 

“We enter the new year,” said Mr. Har- 
ris, “optimistic over prospects for 1918. 
Of course, we anticipate a reduction in 
contract business, due to war conditions, 
but this will not deter us in going after 
other lines with renewed enthusiasm. Our 
company made highly satisfactory in- 
creases in many lines for 1917, and we 
not only expect an increase in premiums 
next year, but will produce this increase.” 


Has Had Good Year 


BALTIMORE, MD., Jan. 2—Although 
final returns for the year have not been 
fully tabulated, an official of the United 
States Fidelity & Guaranty is authority 
for the statement that the company closed 
1917 with the greatest business record in 
its history to its credit. It is estimated 
that total net premiums for the year will 
probably exceed $14,000,000. For the 
eleven months ending Nov. 30, total net 
premiums were $13,156,472, an increase of 
et ig over the corresponding period 
° R 
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HAZARD OF NEW MEN 


Some of the street car companies that 
have been obliged to put on new help on 
account of so many of their men being 
called into military service, realize that 
they need much more supervision as they 
are not as high grade from an honesty 
standpoint as the old employes. As more 
young men are being called into service, 
employers will no doubt find that the sub- 
stitutes will not measure up to the stand- 
ard set by those whose places they are 
taking. The best talent is being drawn 
into military life of various kinds. This 
places upon employers a new problem, or 
at least it makes an old problem much 
more serious. 

Where employes handle money, the em- 
ployers have been in the habit of deal- 
ing with seasoned men. Now a new 
crop is introduced and the standard of 
their honesty has not been established. 
This creates a new hazard and a new 
opportunity. Local agents should pre- 
sent the facts to employers and solicit 
fidelity bonds. It is a golden opportunity. 





ACCIDENT SEVERITY WEIGHT 


CasuALIty men have had an opportun- 
ity to study very carefully the reports of 
the committee on statistics and compensa- 
tion insurance costs of the International 
Association of Industrial Accident Boards 
and Commissions. This committee is en- 
deavoring to bring about a uniform 
method of compiling statistics. The com- 
mittee has given much time to the consid- 
eration of accident disabilities with a 
view to obtaining a standard measure of 
industrial hazard. There has not been 
any adequate basis of comparison of haz- 
ards of different industries or of the same 
industry at different times. 

The committee says that the mere num- 
ber of industrial accidents per thousand 
employes a year is not a measure of haz- 
ard because it takes no account of acci- 
dent severity. The immense majority of 
tabulatable accidents cause only a few days 
disability with no permanent impairment 
of earning capacity. A single death will 
produce greater economical loss to a fam- 
ily and to the community than many hun- 
dred minor temporary disabilities. 

The committee seeking for a common 
denominator early fixed upon time loss as 
the most significant, stable and convenient 
expression of the economic cost of indus- 
trial accidents. Time loss relates directly 
to the physiological results of accidental 
injury and is by comparison with compen- 
sation cost or with wage loss but little 


affected by the occupation of the injured, 
the prevailing rate of wages, the scale of 


legal benefits or the spirit of courts and 
commissions. A month’s disability per 
employee each year means the same de- 
gree of occupational hazard whether it oc- 
cur among lumbermen or locomotive engi- 
‘neers, in the state of Oregon or the prin- 
cipality of Wales, in 1900 or in 1920. 

The committee says that it is well 
known that the life expectancy of the 
industrial population is much below that 
experienced by life companies while the 
evidence of accident statistics as well as 
common knowledge goes to show that 





relatively few wage workers maintain a 
footing of industry beyond the age of 
fifty-five. 

The committee adopted twenty years, 
or 6,000 working days, as the average 
severity weight of fatal accidents. For a 
permanent partial disability the weight is 
an aliquot part of 6,000 working days pro- 
portionate to the average degree of disa- 
bility resulting from the particular bodily 
impairment involved. The aggregate time 
loss so obtained, divided by the number of 
300-day workmen is the accident severity 
rate or time loss for the full-time work- 
men. The time loss so obtained is a com- 
mon denominator by means of which the 
number and units of exposure are com- 
bined in a single expression. 

The committee believes that if this plan 
were adopted it would afford for the first 
time a common basis for the comparison 
of accident experience from year to year, 
from industry to industry, from establish- 
ment to establishment, and from state to 
state. The committee states that applied 
to compensation insurance it would fur- 
nish what has hitherto been lacking, a sta- 
tistical basis for both experience and 
schedule rating. 


DANGER OF “CHEAPNESS” 


One of the companies calls attention 
to the danger of dealing with cheap rate 
surety companies because their collapse 
usually means loss and embarrassment 
to the principal. Cases are cited where 
contractors had numerous contracts 
bonded in companies now out of ex- 
istence and later became greatly em- 
barrassed. One contracting firm, for 
example, operating with sufficient cap- 
ital, had a surplus of $100,000. When 
its contracts were under way, the surety 


company on its bonds collapsed. The 
bonds were practically worthless, and 


it was up then to the contractors to 
find other surety companies willing to 
take over the guarantee of the former 
one on half finished jobs, the prices of 
material and labor mounting up all the 
time. It proved to be too great an 
undertaking for the contracting firm. 
It could not obtain sufficient bonds to 
continue and had to surrender a num- 
ber of its contracts to competitors at 
a higher compensation from the own- 
ers. The contracting firm was forced 
to stand the difference between the ulti- 
mate cost and the completed work, and 
the original bid. Its entire surplus was 
wiped out, as well as the capital. Thus 
a prosperous contracting concern had 
been practically thrown on the rocks 
because of its belief that it could save 
money by dealing with a cut-rate com- 
pany. 


Many a “live” prospect has been 
killed by a “dead” agent. 


Policies Are Withdrawn 


The Preferred Accident is withdrawing 
two policies because their premium rate 
is too low in view of the present cost of 
business. They are the “Manhattan Acci- 
dent” and “Sensible Sickness” policies. 


Mason Barrett, manager at Louisville 
for the American Surety, died this morn- 
ing. He had been with the company many 
years. 
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Personal Glimpses 
of Casualty Men 





During the time that Secretary Mark 
T. McKee of the National Council of 
Insurance Federations in Detroit, was 
right in the midst of the Red Cross 
drive, he being vice-chairman ahd cam- 
paign director of the Michigan state 
board in the Red Cross movement, a 
new member of the Red Cross came 
into hi8 family and she was initiated 
into the order an hour after she ar- 
rived. This was a baby daughter in 
the McKee household. J. J. O’Connor 
of the central division of the Red Cross 
in Chicago in telegraphing Mr. McKee, 
said that it was typical of McKee ef- 
ficiency to have a new member of the 
Red Cross arrive on the scene just at 
a particular time when the country and 
the Red Cross need extra members. 


W. C. Powell, manager of the Pre- 
ferred Accident in Chicago, in talking 
of the accident and health insurance 
situation, says that he closed his larg- 
est month in the history of the office in 
December. The last four months of the 
year, he says, were particularly good. 
Business has increased right along, de- 
spite war conditions. He sees no rea- 
son why accident men should not be on 
their toes and having a prosperous 
period. 


William B. Hill, manager of the acci- 
dent department of the United States 
Fidelity & Guaranty, and John G. Yost, 
assistant secretary of the Fidelity & 
Deposit, also superintendent of the 
fidelity department of that company, 








will be the speakers at the next meet- 
ing of the surety and casualty class of 
the Insurance Society of Baltimore. Mr. 
Yost will address the class on “Fidel- 
ity Bond Forms and Coverage,” while 
Mr. Hill will talk on the “Origin and 
Development of Accident Insurance.” 


Major Harvey L. Jones, who is the 
head of the salvage bureau of the 
Maryland Casualty, and who was for 
years a member of the Maryland Na- 
tional Guard, has been appointed of- 
ficer in charge of the third training 
camp for officers at Anniston, Ala. He 
is well and favorably known in insur- 
ance circles, having, for a long time, 


been identified with the Maryland Cas- 
ualty. 


James A. Blainey has resigned as gea- 
eral manager of the National Bonding 
& Casualty of Salina, Kan., to become 
vice-president and financial manager of 
the Okla-Queen Oil Company of Tulsa, 
Okla. He had a leave of absence from 
the National Bonding, spending four 
months with the oil company, in which 
he is financially interested. Mr. Blainey 
is a well known casualty man. He 
was formerly manager of the Inter- 
state Casualty & Guaranty of Albu- 
querque, N. M. 


_ Chas. F. Hellganz, formerly chief ad- 
juster for the Royal Indemnity at Chi- 
cago and claims manager at San Fran- 
cisco since 1913, has resigned as of 
January 15, and will engage in the prac- 
tice of law. 


“Here lies the body 
Of William Jay, 
Who died maintaining 
His right of way. 
He was right 
As he sped along, 
But he’s just as dead 4 
As if he’d been wrong.” 
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WHAT COMPANIES SAY 
OF MINIMUM RISKS 


Are Considered Fairly Profitable 
If the Overhead Expense Can 
Be Kept Down 


ABJECTIONS TO THE CLASS 


Underwriters Advise Writing Small 


Employers If Other Business Can 
Be Secured in Community 


Compensation underwriters are in- 
terested in the recent announcement 
of the United States Fidelity & Guar- 
anty to the effect that it believes its 
minimum rate compensation risks to 
be unprofitable, and proposes casting 
up its records in an effort to discover 
whether or not it is losing money on 
this class. 

That there are numerous objections 
to the minimum premium risks is ad- 


mitted, but compensation companies 
generally seem to feel that with a more 
or less careful selection this class earns 
a profit, more especially in the small 
towns. 

It is pointed out that the unreliable 
workman who goes from one job to 
another, the roustabout, can be found 
working in the large cities on the large 
jobs. It is the big contractor, em- 
ploying hundreds of men, who is 
forced to employ a laborer of almost 
any sort when there is a_ shortage. 
This is seldom true of a small con- 
tractor who, in most cases, has had 
the same men working for him for 
years. In the small towns the em- 
ployes of a small contractor or jobbing 
carpenter are known in their own com- 
munities, and are usually much more 
responsible than the men holding sim- 
ilar positions in the large cities for a 
large contractor. 


Accidents Not Frequent 


Owners of risks commanding a 
minimum premium are not engaged in 
large undertakings. The work is small 
and, what is of interest to compensa- 
tion underwriters, accidents are infre- 
quent. It is the high rated risk con- 
ducting big operations that carries the 
large liability with it. The present 
minimum rates are the highest on rec- 
ord, and it can be said that the ma- 
jority of compensation companies are 
making a drive for business on most 
classes calling for a minimum pre- 
mium., 

On the other hand are certain very seri- 
ous objections to the writing of minimum 
rated risks. First, and perhaps the most 
important, is the fact that such a risk 
requires just as much service for one- 
tenth the premium that the larger risks 
necessitate. Take a $45 minimum rate on 
a manufacturing plant. First, a com- 
mission to the agent or broker must be 
paid and the premium collected. At the 
end of the year an audit must be made, 
and with the small man, who is usually 
a poor bookkeeper, it is difficult to secure 
a payroll. Many owners of small plants 
seem to be under the impression that with 
the payment of the premium the trans- 
action is ended, and they are insured for 
the year. They object to the idea of an 


CLASSIFIED 
ADVERTISEMENTS 


Advertisements in this column are at the rate 

of 30 cents per line, — strictly in ad- 

vance. Agoroxime tely seven words per line. 
inimum charge, $1.50. 

















General Agency for commercial health 
and accident policies wanted by thorough, 
experienced insurance man for the State 
of Colorado. A.very good opportunity for 
a good company. For particulars address 
47 H, care The National Underwriter. 





audit being made, and the inspector will 
often consume much time in securing the 
necessary information. Some companies 
estimate the cost of placing a compensa- 
tion policy on the books at between $7 
and $10. Thus, with a minimum premium 
of $25 one loss will eat up the profits 
for several years. The argument to off- 
set this, of course, is that the small risks 
seldom have serious losses, owing to the 
fact that the nature of the work is usually 
not hazardous. 


Auditing the Payroll 


In the case of a company or a general 
agency operating a state from some cen- 
tral point, has been found that an 
audit of the small risks cannot be secured 
by mail. It is necessary for a representa- 
tive of the company to make a call per- 
sonally, go over the books and dig out 
the information while on the ground. Un- 
less other matters make necessary a 
visit to the section of the state in which 
such a risk is located, this becomes a very 
expensive procedure indeed. Therefore, 
with an agency or company supervising 
a territory it can be readily seen that a 


great volume of business of this charac- | 


ter must be written in order to offset 
the overhead. If the company has several 
such risks in one town or in one section 
of a state an audit and inspection of all 
can be made at practically no more ex- 
pense ‘than it would take to look after 
one or two risks. 


Careless in Their Methods 


That most contractors, carpenters, small 
manufacturers, etc., employing only a few 
men are usually careless in their business 
methods is generally admitted. If they 
were more exact in the conduct of their 
affairs they would not long remain small 
employers. Some companies, therefore, 
submit that their very position indicates 
their undesirability as compensation risks. 

However, companies writing a’ general 
business have almost without exception 
found it to their advantage to pick up 
these small risks in connection with the 
other business written in the community. 
Where there are enough on the books not to 
make the overhead and inspection cost 
prohibitive it will usually be found that 
a profit can be shown at the end of the 
year. 


Examine Reciprocal Agencies 


The insurance departments of Illinois, 
Missouri and Kansas have begun a joint 
examination of all the reciprocal insur- 
ance agencies affiliated with the Illinois 
Indemnity Exchange of Chicago. The ex- 
aminations will be made in five states— 
Wisconsin, Illinois, Oklahoma, Texas and 
Kansas. The Contractors Exchange oper- 
ates in Illinois, the Wisconsin Employers 
in Wisconsin, the Texas Indemnity ex- 
change in Texas and the Kansas Employ- 
ers Inter-Insurance Exchange in Kansas 
and Oklahoma. The work of the examina- 
tions has been divided by the three de- 
partments so that the examinations will 
all be conducted at the same time and the 
examiners will then make up a joint re- 
port. 


No Pay for Lightning Death 


DES MOINES, Dec. 29—The Iowa su- 
preme court handed down an interesting 
ruling last week in which the widow of 

. S. Griffith is denied an award under 
liability insurance because the justices 
hold that Griffith’s death was due to an 
act of Providence. Griffith was foreman 
of a bridge gang. While in active per- 
formance of his business lightning struck 
a pole near which he was standing and 
he was killed. The lower courts awarded 
the widow $3,000 but the higher court re- 
versed that decision. 


Thomas M. Robbins Change 


Thomas M. Robbins, manager of the 
Frankfort General at Cleveland, has been 
appointed manager of the casualty depart- 
ment of the Cleveland branch of the United 
States Fidelity & Guaranty. Mr. Robbins 
was appointed resident secretary in Ohio 
for the Frankfort in 1906 and opened the 
state for the company. He built up a fine 
clientele of customers, solicitors and bro- 
kers. The majority of his former agents 
and brokers will follow him to his new 
connection. He is a high-grade man in 
every way. 





AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J. cc. oO. MORSE, President 


*‘Conservative but Aggressive’’ WICHITA, KANSAS 











Re CLOVER LEAF CASUALTY 
CoMPANY 


The Strongest, Best i and most 
—— organization in Illinois, Indiana, 
devoted exclusively to the writing of the 
best health and accident ce, 
wants ether men. 

Address the 
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Chicago Bonding & Insurance Co. 
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Chicago Bonding © Surety Company 
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Admitted Assets 
$1,801,040.80 


Capital 
$500,000.00 


Net Surplus 
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O. F. ROBERTS, Sec’y and Gen. Mgr. 
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MORAL HAZARD LARGE 
FACTOR IN BURGLARY 


Many Agents Pass Up the Line 
Because of Difficulty of Good 
Inspections 





ADJUSTMENTS DIFFICULT 


Ridiculous Values Often Placed on 
Stolen Articles Make Settlement 
One of “Meanest” 


CINCINNATI, OHIO, Jan. 2—Bur- 
glary insurance is not much pushed in 
Cincinnati. What is placed is written 
largely by agents outside of the fire in- 
surance business, who make a specialty 
of writing for casualty companies. This 
is probably partly due to the fact that 
burglaries in Cincinnati have not been 
frequent, especially in recent years. 
During the present year there has been 
but one epidemic of resident burglaries. 
This did not fast long until the operat- 
ing gang was captured. One fire agency 
in Cincinnati, which formerly had a 
company for the purpose of writing bur- 
glary insurance, disposed of its com- 
pany and now places such applications 
as come to it in other offices. _ 

Those who write burglary insurance 
are writing it largely on safes, mercan- 
tile stock and messenger hold-ups. 
After the recent sensational hold-up in 
Detroit, the messenger hold-up burglary 
business in Cincinnati was a leader. 
While in Cincinnati, combination of 
burglary and fire insurance solicitation 
does not seem to have been very suc- 
cessful, one of the leaders in the bur- 
glary business states that this is largely 
due to the fact that the fire insurance 

“solicitor does not understand the bur- 
glary insurance business and does not 
push it with sufficient vigor. 


Companies Not Anxious 


The burglary insurance companies them- 
selves have not been anxious that there 
should be an indiscriminate solicitation of 
insurance against burglary, particularly 
covering residence properties. Burglary 
companies want so much _ information 
about prospective insurers that for one 
who has other interests it becomes an ex- 
pensive business to handle. 

here is another feature about the bur- 
glary insurance business which causes it 
to be left alone in some agencies. A 
burglary insurance loss is the “meanest” 
type of loss to handle. The moral hazard 
connected with it is extremely high. 
When the burglary itself is legitimate, 
the amount demanded for loss of articles 
is frequently out of all proportion to their 
real value. One Cincinnati agent reports 
that a diamond pin was valued by the 


Are You a Mason? 











The Masonic Mutual Accident 
Company of Springfield, Mass., 
made a big increase in business 
in 1917. 


It specializes in accident and 
health insurance for F. & A. M. 
It has some splendid oppor- 
tunities for agents in South 
Dakota and Oklahoma. 








C. W. YOUNG, Pres. 
S. W. MUNSELL, Gen’! Mer. 





MERICAN LIABILITY 
COMPANY 


SPECIALISTS in MONTHLY PAYMENT 
Accident and Health 
AGENTS WANTED 
W. R. SANDERS, Secretary 
SECOND NATL BANK BLDG., CINCINNATI, O, 
$100.000,00 34: ’ 





owner duri adjustment at $500 more 
than it could be replaced for. . Discovery 
of the pin in a pawn shop enabled the ad- 
juster to learn its exact value. 

Every police chief in the country is 
aware of the moral hazard of burgla 
insurance. It is this moral hazard whic 
insurance and adjusting burglary losses. 
What ever the reason, competition for 
burglary business among the Cincinnati 
agents is not so keen as in many other 
localities, 
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LIVE STOCK 


Insurance Business 























is the central factor in writing burglary . 








WATCH FOR FORAGE DISEASE 





Underwriters Say That Much Precau- 
tion Must Be Taken in Feeding 
Blighted Corn 





Live stock insurance people are 
watching the effect of corn on cattle in 
the northern states, inasmuch as frost 
struck the corn crop before it had ma- 
tured. Much of the corn is soft and is 
turning black. It will not grade favor- 
ably and farmers find that it is good 
for nothing but feed. Live stock peo- 
ple say that there is great danger in 
farmers feeding not only the corn, but 
the corn stalks that were killed by the 
frost to cattle unless they are given 
plenty of water, salt and other food. 
The live stock people say there is no 
danger provided prematurely killed 
corn and stalks are not fed exclusively 
to live stock. Where grain of this kind 
has been killed before it has matured 
and the stalks are green, there is a sort 
of decomposition sets in which causes 
what is called “forage disease.” Com- 
panies already have received claims 
from deaths where cattle have died out 
in Kansas and Nebraska from being 
turned into a cornfield where the corn 
was green when frost came and the cat- 
tle have eaten almost nothing else. . 


ARE ORGANIZING CALF CLUBS 





Plan Adopted by Banks in Rural Com- 
munities Creates New Field 
for Agents 





E. G. Darnell, Indiana special agent 
of the live stock department of the 
Hartford Fire and Hartford Accident 
& Indemnity, says that live stock insur- 
ance business in the middle west has 
been exceptionally good this fall. He 
states that there is a new field develop- 
ing for local agents who sell this form 
of indemnity in the calf clubs that are 
being formed in many rural communi- 
ties by banks. The bank forms clubs 
of farmer boys and girls and buys 
for each a calf. The calf is then raised 
by the youthful member and, after a 
specified time, there is an accounting 
wherein the bank is paid the principal 
of its original investment and interest 
at six percent, the boy or girl then be- 
ing allowed the profit above that ex- 
pense. The bank insures the calves 
and this is where the agent comes in. 
The idea is growing rapidly and clubs 
are being formed in many communities. 

The progressive agents are taking 





the initiative in getting their local 
banks interested and thereby laying the 
foundation for future as well as pres- 
ent business, for the idea is so practi- 
cal that it will no doubt be continued 
after present abnormal conditions are 
past. The members of one club near 
Kokomo, Ind., realized a profit of 
$24.50 each. Mr. Darnell says that, al- 
though horses for city traffic are less 
in demand, the quality of present pro- 
duction is better and prices higher, 
which makes a better insurance propo- 
sition. He thinks that agents in farm 
communities who are not including this 
line in their writings are overlooking 
an unusual opportunity. 


Insure Against Coyotes 


OMAHA, NEB., Jan. 2—The state in- 
surance department has informed J. H. 
Tubbs of Beatrice that a mutual insur- 
ance company, reimbursing sheep owners 
against losses by dogs or coyotes, may 
be formed in this state. Such a company 
is now being organized in Gage county. 


Travelers Changes 


John B. Egan, special agent the Travel- 
ers Indemnity steam boiler department, 
now in the training school, has been as- 
signed to the Albany branch office. 


Fred H. Minton, assistant credit man for 
the Morris Plan Company of New York 
City, has been appointed special agent of 
the Travelers. He will report to the home 
— for instruction in the training 
school. 


Charles L. Platts of Bridgeport, Conn., 
employed as salesman by the Andrew 
Radel Oyster Company of South Norwalk, 
Conn., has been appointed special agent, 
compensation and liability department. He 
will report to the home office for instruc- 
tion in the training school. 


Joseph W. Reilly, employed as civil en- 
gineer by the Delaware & Hudson Com- 
pany of Albany, N. Y., has been appointed 
special agent, compensation and liability 
department. He will report to the home 
office for instruction in the training school. 


Stofft Assistant Manager 


Arthur H. Stofft, who has been a spe- 
cial agent in the Chicago branch office 
of the Travelers, has been appointed as- 
sistant manager of the compensation and 
liability department. He will have much 
the same duties as before, but takes some 
of the work off the shoulders of Managers 
Truitt and Kempf. 


Coen Has Resigned 


SAN FRANCISCO, CAL., Jan. 2—Ster- 
ling H. Coen has resigned as claims man- 
ager for the London Guarantee & Acci- 
dent at San Francisco, and General Coun- 
sel Canty of Chicago is here to appoint 
his successor. 


A. S. Mitchel’s Change 


A. S. Mitchell, superintendent of the 
personal accident and health department 
of the United States Casualty, has re- 
signed to go with the New York brokerage 
firm of J. N. S. Brewster & Co. 





Casualty Notes 


A. J. Kreitzer of Kansas City, Mo., has 
been made office manager of the Central 
Business Men’s of Chicago. 


The Continental Casualty has consoli- 
dated its St. Louis offices, formerly in 
charge of W. M. West and W. F. Martin, 
now being under the supervision of Mr. 
Martin. 

Julius Bacher of Milwaukee, manager of 
the Frankfort General there, has been ap- 
pointed general agent of the Republic 
Casualty of Pittsburgh. The Republic Cas- 
ualty has applied for admission to Wis- 
—— and expects to be licensed in a few 
ays. : 

Alexander F. Jacot and Thomas EB. Mc- 
Manus, manager and assistant manager, 


respectively, of the claim department of 
the New York office of the Massachusetts 
Bonding, are leaving to make other com- 
pany connections. 


Herman L. Ekern, formerly Wisconsin 
commissioner, will address the annual 
convention of the Master Builders Asso- 
ciation of Wisconsin at Watertown, Wis., 
Jan. 10-12, on building an insurance com- 
pany. The association operates the 
Saeeers Limited Mutual Liability of Mil- 
waukee, 





The secret of success is to be ready 
when your opportunity comes. 





There are more opportunities today 
than there are men. 











The Provident Life & 
Accident Insurance 
Company 


OF CHATANOOGA, TENNESSEE 








Established 1887 


General Agency Openings in Seventeen States offer- 
ing rich opportunities to producers of 


Accident and Health, Group, 
Ordinary and Monthly 
Premium Life , 
Railroad Installment Insurance 
Write for particulars 


HOME OFFICE 
Provident Building 
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THE ; 
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COLUMBUS, OHIO 


Ohio’s Only Casualty and 
Surety Company 
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OKLAHOMA LIVE STOCK 


INSURANCE COMPANY 


AUTHORIZED CAPITAL $500,000 


q We are now ready to receive applications for agencies. @ An Oklahoma Company owned and managed by Okla- 
homa people. You Oklahoma Insurance Agents, look up the value of the Live Stock owned in Oklahoma. Live 
Stock Insurance is the most profitable to agents of any branch of Insurance, all annual business, high rate and good 
commissions to good producing agents. For Agency Contracts and Territory, address Home Office. 


OKLAHOMA CITY 
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ARIZONA 


PHOENIX, ARIZONA 


CAPITAL 
$200,000.00 


- EDGAR M. DAVIS 


VICE-PRESIDENT AND 
GENERAL MANAGER. 











FIRE INSURANCE COMPANY 


es 2019 INSURANCE EXCHANGE 





CENTRAL DEPARTMENT 
COVERING: 


ILLINOIS— OHIO—INDIANA 
WISCONSIN — MICHIGAN 


ARTHUR J. DAVIS 
GENERAL AGENT 


CHAS. P. HALL, Special Agent 


CHICAGO 














For Surplus 


Lines 


Try Us 


Wm. L. Dickelman & Co. 


Insurance Exchange, 


CHICAGO’ ILL. 























THE = 
evepeuswc | METROPOLITAN CASUALTY 
LIBERAL INSURANCE CO. OF NEW YORK 
PROMPT Home Office: 47 Cedar St., New York City 
PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 
The THE LARGEST EXCLUSIVELY AUTOMOBILE 
NATIONAL MUTUAL IN OHIO 
MUTUAL 


Writing Full Floater, Fire, Lightning, 


Insurance Co. Windstorm, Explosion and Theft 


CELINA, OHIO 


E. J. BROOKHART, 
Secretary 











JUNE Ist, WE HAD 11,657 MEMBERS AND $6,162,658 
INSURANCE IN FORCE 


Live Agents Wanted in Ohio and Indiana 














Capital Fire Insurance Company 
Chicago Bonding & Ins. Co. 

Great Eastern Casualty Company 
Thames & Mersey Marine Ins. Co. 


JONES, LAUNT & BARRETT, Inc. 
GENERAL AGENTS 


BOSTON NEW YORK LONDON CHICAGO BALTIMORE 


HEAD OFFICES: 411-13 Walnut Street, Philadelphia 


We are strictly an Agency office, and 
can offer service and facilities in Penn- 
sylvania, New Jersey and Delaware 
through our head Office. 





Union Fire 


Insurance Co. 
(Mutual, Estab. 1886) 


LINCOLN, NEBRASKA 


Nebraska’s Ofidest and Most 
Progressive Fire Company 


JOS. W. WALT, Secy. 


Union Accident 


Insurance Company 
(Stock) 
LINCOLN, NEBRASKA 


Nebraska's Most Progressive 
Accident and Health Company 


H. R. HAYNIE, Secy. 


























THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE and 
FARM RISKS 


A LIVE AGENCY COMPANY 





1898 Nineteen Years of Service 1917 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustment and payment of all 
honest losses. 
Admitted in the State of Minne- 
sota, North Dakota, South Dakota 
and Montana. 


Insurance in force over $16,000,000 








Premiums in force over 250,000 
F. L. TESCA CHAS. L. THURBER 
President Secretary 








RE-INSURANCE 


EXCESS RE-INSURANCE 
CATASTROPHE HAZARD 


DEE A. STOKER 


RE-INSURANCE UNDERWRITER 
11 SO. LA SALLE ST. 








(CASUALTY LINES) . CHICAGO 
aS STRICTLY FIREPROOF 
The Wabash Fire NEW HOTEL 


Insurance Company 


commenced business Jan. 1, 1916, 
and closes the year with one hun- 
dred agents in Indiana. We want 
one hundred more good agents in 
Indiana. Help us as much as 

ible of Indiana's ,000,000.00 


insurance premiums at home. 





BREVOORT 


Chicago, Illinois 
‘\ 
On Madison St., near LaSalle; 


One minute from the 
Insurance District 








“1@) The Patrenage of Iné 
= surance Men is 
m4 3 Solicited 














m= —S5i) Laurence R. Adams, Sec’y and Mge. 








‘ UNITED STATES ASSETS, $11,524,704.68 
THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., First National Bank ¢ 


LIFE AND ACCIDENT . : 
SALESMEN, WRITE: American Old Line Insurance Company 
Lincoln, Nebraska |= STOCK COMPANY 
Incorporated under the laws of the State of Nebraska. 
a contracts to salesmen. In 

MERCIAL, BUSINESS, PROFESSIONAL AND FARM 
Anply for Territory Contracts. 


AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 


P. A. COOLING CO., General Agents - . - INDIANAPOLIS, IND. 

OSAR R. WITTE & CO., General Agents - . - - ST.LOUIS, MO. 

GARNER & MANN, General Agents ° . - KANSAS CITY, MO. 

E. J. MILLER, General Agent -- ° - - + DENVER, COL. 

For Other States write the Home Office. 

DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 
An Agency Connection With Us — MEANS REAL SERVICE. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital $500,000 — Assets $1,211,054 


EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 
Original and Leading Liability Company—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 
SURPLUS, $2,415,621.95 




















Building, Cincinnati; STONE, STAFFORD & STONE, Gen. Agts. Ind. and Ky,., 
Lemcke Annex, Indianapolis, Ind.: GEO. A. GILBERT, Res. Mgr. Ill. and Iowa, Ins. 
Exchange Bldg., Chicago, Ill.; CHAS. H. GARRISON, State Agt., Mich., Majestic kK 
Detroit; LOYAL DURAND, Gen. Agt., Wisconsin, Wells Bldg., Milwaukee; F. D. 
HIRSCHBERG & CO., Gen. Agts., Merchants Exchange, St. Louis; GROVES BROS. 
INS. AGENCY CO., Gen. Agts., Commerce Bldg., Kansas City, Mo.; LOVE- 
HASKELL COMPANY, Gen. Agts., Woodmen of the World Bldg., Omaha, Neb.; 
JAMES & MANCHESTER Co., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. “ 








Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 
in force. All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 

















The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 








EB. M. TREAT, President 
acturers and wholesalers against Excessive 


Insures manuf Annual Loss through 
Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 08 Maiden Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1146 Marquette Bldg., CHICAGO 
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